Hardware 


TWO DOLLARS A YEAR JULY 29TH, 1915 
TEN CENTS THE COPY VOLUME 26: NUMBER 5S 




















I: Bluebeard were alive today 
He wouldnt wear his beard that way. 
Hed get himself a little PENN, 
Hed shave those whiskers off and then 
His disposition would be sweeter: 


Hed love his wife and never beat her 


E NN? the Dollar Safety Razor 
_P. eo with real blades. 


Every one a satisfactory razor to the user, 
and a money-maker for you. 


A C Penn Incorporated 
100 Lafayette Street New York 
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GARDEN HOSE 


Light Weight—Durable—Pliable 


If you have just what the buyer wants when he wants it you have 
a customer for keeps. For he who wants garden hose wants it right 
away, whether he be gardener, contractor or miner. And he has a 
certain definite need which only one certain line of hose will fill. 





With a little thought and care you can obtain a well-selected line 
of hose, embracing the grades best suited to the needs of your trade 
and the water pressures in your territory and guaranteed by over 
twenty-five years of manufacturing experience. 

The Thermoid line is one of the largest and 
most complete lines of garden hose manufactured. 


It embraces a particular grade of hose for every 
purpose. Made in % inch, 5 inch, 34 inch and 
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Here, for example, is an especially good five- 
ply duck hose, constructed of a high quality, 7% 
oz. duck, fine friction cover and good, heavy tube. 
Flexible and practically free from kinking. Will 
not crack or peel in any climate. Black, white 
or red cover. 34 inch, weighs 32% lbs. per 100 
feet. When wire-wound strongly recommended 
for quarries, mines and rough usage generally. 
It should be included in every line. High pressure 
strength. Guaranteed. 


You can easily solve the problem of making 
proper selections for your stock with the aid of 
the full descriptions of our complete line as illus- 
trated in our Garden Hose booklet. Samples sent 
on request. 


hermoind Rubber Compa 


TRENTON, N. J. 
Makers of Thermoid Brake Lining and 
Nassau Tires 


New York Philadelphia St. Louis Detroit San Francisco 
Chicago Pittsburgh Indianapolis Boston 





























July 29, 1915 


HARDWARE 




























One Firm 


One Service 
One Guarantee 
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Positive Ignition 
is this Plug’s 
Specialty 


And positive igni- 
tion is only possible 
in a plug that is lit- 
erally soot- proof. 
For this reason 


thousands of car 
owners specify the 





J-Pie> 
Its soot-proof feature makes a 
weakened spark or a short-cir- 
cuit impossible, no matter how 


great the carbon deposit around 
the electrode. 


And the same care and skill in de- 
signing that has successfully pro- 
duced this soot-proof feature has 
been extended to other details, such 
as the two-unit construction for 
easy disassembling, the gas-tight 
joints that cannot leak and the in- 
sulator which is made of specially 
tempered porcelain, absolutely un- 
affected by changes in temperature. 


Sizes for all cars. Price 75 cents each. 


Write nearest Branch at once for 
proposition to dealers. 











Jouns- 
ANVILLE 
PI SERVICE 





slogan conveys a double message to the car owner; one 

of responsibility, of safety in buying; the other of bigger values 
through matchless facilities for the marketing of automobile accessories 
at the lowest cost commensurate with the highest quality of 
material and workmanship. 





J-M AUTO CLOCK 


Keeps excellent 
time. Runs 8 days 
without rewinding. 
Setting and winding 
keys concealed. 
Finished to match 
fittings of car. Two 
mountings, flush or 
dash, each $5. 





J-M TIRENEW 
Gives a new pro- 
tecting coat of 
white or gray rub- 
ber, preventing de- 
cay and restoring 
the “‘new look.”’ 


JOHNS-MANVILLE 
SHOCK ABSORBER 


A real 
shock ab- 
sorber, 
simple, 
efficient 
and easily 
attached. 
Price, per pair $15. 


<p 


J-M NON-BURN 
BRAKE LINING 


A true safeguard 
and a real economy. 
A tough, closely 
woven fabric with a 
sure grip. Sold 
in cartons contain- 
ing pieces of proper 
size to reline brake 
bands of popular 
cars. 
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If you were buying a horn 


you'd buy the best 


Why not apply the same logic to 
selling and sell the car owner a horn 
that will gain you his lasting con- 
fidence and good will. The model 
“J” Long Horn at five dollars repre- 
sents matchless value. It has the 
quality that insures enduring service. 


It has the warning capacity that 
compels attention without giving 
offense. It has the appearance that 
makes it look well on any car, and 
it has the selling advantage of being 
mechanically-operated thus saving 
current expense. 
Long Horn construction is unexcelled, 
machine-cut gears and ratchet, ball and 
roller bearings and Swedish ‘steel dia- 
phragm. Finished in black and nickel, 
black and brass or all black with one- 
piece, seamless projector. 
Guaranteed to give permanent satisfac- 
tion. If any part at any time proves de- 
fective we will give the purchaser a brand 
new horn. Write nearest Branch at once 
for our proposition to dealers. 





——— oe 
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When You 
Hand This 
Book to a 

Mechanic — 


You are Giving Him a 
‘Catalog That Will Bring 
Ample Returns in 
' Profitable Business 



















400 pages 
that will in- 
ferest every 
alert mechanic. 


A catalog that will 

be carefully preserved 
and constantly referred to 
is a first rate sales stimulant 

to the line of goods it lists. Our 
No. 26 catalog is a book every me- 
chanic in your locality will be glad to 
have. It is but recently off the press and, 
in addition to listing our complete line of precis- 

ion tools and cutters, contains useful tables and formulas, and information of 
interest to mechanics. If only for this information the book will be constantly 
referred to and this frequent reference is bound to familiarize a mechanic with 
the Brown ¢& Sharpe line. He already knows of the high quality of these 
tools. From time to time he comes across a tool that he feels is worth adding 
to his kit. "Where does he buy that tool? Naturally at the store where he got 
the catalog. That is where it brings you the returns. Another point to con- 
sider. The tool room business of machine shops is well worth your while. You 
should see to it that copies of our catalog are in the hands of tool keepers and 
purchasing agents. You will secure the same result as with the individual me- 
chanic. Is your supply of these books sufficient to take proper care of your trade? 


Brown ¢& Sharpe Mig. Company~ 
Providence, R. IL, U. S.A. 


A full line of our tools is carried at our Chicago Store, 626-630 Washington Boulevard, Chicago, Illinois. 


A judicious distri- 
bution of this book 
means increased busi- 


ness for YOU. 
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Show Your Men 
Why the Coes Is 


a Superior Wrench 


Call a little conference some morning before work or at 
any other convenient time and inject some good sound 
selling facts into their craniums. 








Your men can talk intelligently when they know why ‘ 
the Coes is a superior wrench. 

Instead of making broad and blatant statements let them 
tell wrench prospects that the Coes Steel Handle Wrench 
has a fully hardened steel bar, cold swaged and extra stiff 
for emergency requirements. 

Give your men the information they ought to have on 
the 30% surplus Coes strength, the “simple-parts”’ feature, 
the sixteen examinations thru which every Coes Wrench 
must pass, our million-a-year sales record, the big Coes 
guarantee. We will be glad to furnish all the data 


necessary. 


Coes Wrench Company 


Worcester, Mass. 


AGENTS 
J. C. McCARTY & CO. - - - 29 Murray St., New York 
JOHN H. GRAHAM & CO. - 113 Chambers St., New York 


. 
. 
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‘Talking Pomts for Salesmen 
of |[nmo Pipe Wrenches 


The Trimo Pipe Wrench is 
made with wood handles in 4 


sizes, 6’, 8”, 10”, 14”. 


In steel handles the Trimo Pipe 
Wrench is made in all sizes, 
6” to 36” inclusive. 


All Trimo Pipe Wrench parts 
are interchangeable. | 


















The inserted jaw in the han- 
dle can be readily replaced 
- when worn, thus adding 


50% to the life of the tool. 





The movable jaw and the nut are 
made with a round top and bottom 
thread guaranteed not to strip or burr. 
Movable Jaw ei _ The handles and jaws are drop forged 


— from selected bar steel. 
- TWO NEW FEATURES 
ROE 


a have been recently added to the 
Insert ing and Pin Nut : " 
iting Trimo Pipe Wrench, namely, nut- 
guards and steel frames. 





The nutguards keep the wrench in 
adjustment, which is a great conve- 
nience when working on one size of 
pipe for a considerable length of time 
and in close quarters. 





Nut with Guards Inserted The 10”, 14”, 18”, 24” are fitted with 
unbreakable steel frames, instead of 
the malleable castings formerly in use 
on all pipe wrenches. 


° The name TRIMO is 
‘Trmont Mfg. Co. on every Trimo Tool 
55-71 Amory Street This b om guemniee for werkmenship 


Roxbury (Boston) Mass. Send for Catalog No. 133 
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The Billings & Spencer Company 


Hartford, Conn. 


ThoMark Tat Ganates Qi 
The Mark That Holps In The Sale 











Instead of This, Why 


Not Adopt The 
Billings & Spencer 


Display Board 


When your customer is in a hurry you 
can t get him out of your store too quickly— 
if you want to get him back again for more 
sales. 

Instead of keeping him waiting while you 
rummage around looking for the wrench he 
wants and you might have but you are not 
sure, why not adopt the modern and conven- 
ient, in fact, the only sensible way of stock- 
ing your wrenches? 


The Billings & Spencer Display Board is 
one of the best selling ideas yet devised. 


It keeps your stock on display, suggests to 
the customer that he needs a wrench. It 
keeps your stock at your finger tips. No hunt- 
ing around pulling out one big heavy drawer 
after another. It tells you when your stock 
is getting low. It is at once a sales force, an 
advertising force and an efficient method 
of storing your wrenches. 












This display board is sent to you 
without cost in order that you may 
do a bigger business in Billings 


& Spencer tools. Let us The 
give you details. Billings 
& Spencer 

Co., Hartford, 


Conn. 


Please send further 
information regarding 
your Display Board 
Proposition. 


Se @-78'@ 262.626 @@ @ 2 eA 4.8 6¢-s & ee. @ 
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“NICHOLSON” files 
are made from steel of 
special analysis, rolled 
according to the most 
rigid specifications. 


“NICHOLSON” file 
Steel is the result of 
exhaustive tests that 
have proven it best 
adapted to the making 
of files of superior 


quality. 
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Using a 
NICHOLSON Flat File 
on a “bracket.” 
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Files That Sell— 
And Satisfy 


The NICHOLSON files upon your shelves are half 
sold just because they are branded “NICHOLSON.” 
That name tells a story of File Value to file users— 
they buy on sight of it. 


MOL s 
Sse % 
U:S.A. 


(TRADE MARK) 





Intimate knowledge of file users’ requirements, 
gained by over 50 years’ experience, devoted exclu- 
sively to file making, is concentrated in the brand 
that bears the “ NICHOLSON” trade mark shown 


above. 


The net result to the user, of money value to you, 
is the absolutely satisfactory file service given by 
“NICHOLSON” files. 


Your Jobber Can Supply You 


Nicholson File Co., Providence, R. I. 
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Metropolitan Metal Shingles 
Attract Preferred Trade 








For a moderate priced Metal Shingle, artistic in appearance, and 
with the effect of individual Metal Shingles or Tile, Metropolitan 
Metal Shingles meet the requirements to the best advantage. 


— 





OLD MISSION TILE 
Style ‘‘E”’ 


| GOTHIC 
Style ‘‘F’’ 
Stamped in continuous sheets, each sheet Cheaper than the best grade of cedar 


containing six individual shingles 1ox14 Cleat Used to shingles. Can be laid more quickly and 

inches. Size of continuous sections last longer. Fire, water lightning and 
: Fasten End Lap 

14x55 inches. storm proof. 


YOUR CUSTOMERS WILL APPRECIATE THESE DESIGNS 


“ITEIOCKS 
METAL SHINGLES 


save money at the start and in the long run. The 
different designs are adapted to the various styles 
of building construction and make an ideal roof 
for all classes of homes and for churches, schools 
and public buildings. 





Their superior quality, attractive designs and 
Style B enduring service assure satisfaction wherever used. Style C 





Ne Psat 






FIRE STAMPED 
WATER FROM 
AND FULL WEIGHT 


I. C. AND I. X. 


LIGHTNING | 
TERNE PLATES 


PROOF 


covering a roof and painted, cannot be distinguished 
from the real clay tile, will wear as long and is not 


affected by heat or cold. 
ROOF TILE STARTER OR EAVES TILE 


| 
| 
: 





Our new general catalog, which will be the handsomest and most complete ever issued, will soon 
be ready for distribution. 


SEND FOR YOUR COPY TODAY 


MILWAUKEE CORRUGATING CO. 


Branch at Kansas City, Mo. MILWAUKEE, WIS. 
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The Care of 
A National Landmark 


ETSY ROSS made the first 
B American flag herein 1777. In 
1905, when the house was 
about to be demolished, it was saved © 
and presented to the city of .Philadel- 
phia as a gift from over. a million 
Americans. Philadelphia now pre- 
serves the Betsy Ross house for the 
nation by protecting it against time 
and weather with paint made of 


Dutch Boy 
White Lead 








This 


approval of 
Dutch Boy white lead should 
mean much to you as an enter- 


general 


Don’t you 








and pure linseed oil. 

Property owners, painters, 
architects and building mana- 
gers the country over show the 
same good judgment in the 
selection of their paint. Each 
class knows from personal ex- 
perience that nothing compares 
with Dutch Boy White Lead in 
spread, protection, adaptability, 
looks and wear. 


New York Boston 


Cincinnati 





Pittsburgh 


Cleveland 
Philadelphia (John T. Lewis & Bros. Company) 
(National Lead & Oil Company) 


prising paint dealer. 
see in it a splendid opportunity 
to turn over your white-lead 
stock more frequently and to 
make more money in all depart- 
ments of your business? Try 
tying your local prestige to the 
national advertising which has 
popularized the white lead that 
the famous Dutch Boy Painter 
represents. 


NATIONAL LEAD COMPANY 


Makers also of Dutch Boy Red Lead-in-Oil 
and Dutch Boy Linseed Oil 


Buffalo 
St. Louis 


Chicago 


San Francisco 
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The Mark That Makes Your 
Dollar Earn a Dollar 


It’s the government stamp that makes your dollar worth a dollar. 
It’s the sign of A. B. C. Service that guarantees the buying 
capacity of your dollar. Buying publicity isn’t so unlike buying any 
other service or commodity. It’s safer and wiser to buy where a 
definite guarantee is giver and where the guarantee is backed up by 
responsibility. 


A. B. C. Service insures unprejudiced information on the publica- 
tions in which you expect to advertise. It gives you definite figures 
on circulation—quantity, quality and distribution. The Audit Bureau 
of Circulation —the power behind A. B. C. Service —is absolutely 
impartiai and unbiased, interested only in supplying you with the facts 
and figures you must know in order to judiciously invest your adver- 
tising appropriation. 


Hardware Age is a charter member of the A. B. C. Its circulation 
has been examined by certified accountants trained in circulation 
work. The open door is held back for any one interested to step in 
and get facts. 


Mr. Russell R. Whitman, Managing Director of the A. B. C., 703-716 
Venetian Building, Chicago, will gladly supply any advertiser or pub- 
lisher with full details on the A. B. C. 


HARDWARE AGE 
239 West 39th Street, New York 
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The Pumps On This Page Compose 
Our ‘‘Dealers’ Special Assortment’’ 


This assortment of six staple pumps will place you in position to take 
care of a large percentage of the pump trade in your vicinity. The 
pumps will occupy very little space—they are attractive in appearance 
Pr will sell readily,—and when once sold, they will not ‘‘come 
ack.”’ 
We have very carefully selected these pumps in making up our “‘special 
assortment’’ so that a small investment only, will be required, and 
at the same time, the greatest possible number of pumping require- 
ments will be fulfilled. If you are not now in the pump business, 
this offers you a splendid opportunity. If you are handling pumps, 
you can appreciate the value of this proposition—and you will appre- 
ciate it very much more after you know the price at which the entire 


assortment can be bought. 


GMULALY 


Are made in a wide variety of styles and sizes for service in mines, 
mills, farms and factories. 
Can you afford to overlook the possibilities which a connection with 
such a well known and established line offers to you? 
Fig. 125 Think it over. 

Then write today for prices on this ““‘DEALERS’ SPECIAL ASSORT- 





and 
Power 





Piteher Spout Pump 











Fig. 198 Fig. 298 Fig. 166 Fig. 185 Fig. 280 
Lift Pump (This is Fig. 198 with Lift Pump with Foree Pump with **Peerless’’ Double Acting 
Cog Lever Top) Split Base Adjustable Base Force Pump 
7 $ 
The Deming Company, Salem, Ohio 
CHICAGO: Henion & Hubbell PITTSBURGH: Harris Pump & Supply Co. 
NEW YORK: Ralph B. Carter Co. BUFFALO: Root, Neal & Co. 


Other Agencies in All Principal Cities 
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Free To You, Mr. Retail Cler 


A Standard Grade Remington-UMC Pump Gun (List $27) or 
Autoloading Shotgun (List $35) 


For the BEST ‘‘Speed Shell’’ Advertisement 


‘‘BEST’’ means: 1. Number of Selling Points Covered. 2. Clearness of Argument. 
3. Neatness of Manuscript. 

OU are selling Remington-UMC Arrow and Nitro Club Steel Lined Speed Shells 
" over your counter every day, directly to the shooter. You have special reasons 
for recommending the Speed Shells, and you know why sportsmen buy them in 
preference to others. Our Advertising Department wants the benefit of your expe- 
rience—your viewpoint from your side of the counter. Just write your ‘‘talk’’ such 
as you would use in selling “Speed Shells’ to a customer in your store. That’s 


what we want. 
THE CONDITIONS ARE SIMPLE 

1. Contest open to all retail clerks. Proprietors who are also clerks are 
eligible. 

2. Address your advertisement to the consumer—make it short enough 
to display nicely in the space left for type in the plate below—not 
over 200 words. Don’t try to write your advertisement in space 
below, use separate sheet of paper. 

3. -xt your advertisement before August 15 to address at bottom 
of this page. 

Contest will be decided by the-Editor of the ‘‘Publicity for the Retailer’’ Department of HARD- 
WARE AGE, New York City. Decision will be announced in this publication early in September. 
We reserve the right to print any or all advertisements submitted. 

HERE IS THE ILLUSTRATION—WRITE YOUR OWN COPY 
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Send all your advertisements to Advertising Department 


REMINGTON ARMS-UNION METALLIC CARTRIDGE CO. 


Woolworth Bldg., (233. Broadway) New York City 
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TIRE 
BOLTS 
RIVETS . 
BURRS 


STOVE 
BOLTS 
MACHINE 
SCREWS 





Largest Stock and Greatest Assortment 


‘American Screw Co. 


PROVIDEN o A Ae 
Western Depot: 69 East Lake Street, Chicago, Illinois 








a 


= _— , . — 
le wade aalwlalaalal alal elaie oaaee 


pe pd 









































e*etee* oF ee ele 
PTET} 









Weare manufacturers— 
that is our business. Quality 
is our aim. Wecarry in stock 
a full line Iron, Brass and Bronze 
Screws. Try our make. Be convinced 
that Bridgeport Screws are the best. 















Write for price lists and _ discounts. 





Bridgeport Screw Company 


BRIDGEPORT, CONN. 
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Here’s a feature — Ai This Selling Point Nails Sales! 
that counts— ( 






And there are many other points about this 
Millers Falls tool that will help you cinch 
the trade of Hand Drill users. For in- 
stance, to help the man who has to work in 
cramped quarters—corners, close to the 
wall, etc., and in doing extra delicate work— 
there’s a unique and simple, positively acting 
ratchet, instantly adjustable to either di- 
rection. 


MILLERS FALLS 


HAND DRILL No.I980 


Easy to carry—side and main handles re- 
movable. Main handle is hollow, forming a 
receptacle for carrying drills up to the larg- 
est size within the capacity of the chuck. 
Equipped with STAR chuck, famous for its 
accurate centering and vise-like grip; jaw 
springs protected from injury and guaran- 
teed not to get out of order. Steel pinions 







A 
simple turn 

Shifts the 
speed 








Millers Falls tools will help you secure the most desir- 


able tool trade. You should stock th's Hand Drill and and shifting device protected by being in- 
also other ready sellers, notably Millers Falls Breast Drill l d 

112, Bit Brace 772, Extension Bit Holder 6, and Glass ciosed. 

Cutters. Send for Catalog showing complete line. 





MILLERS FALLS COMPANY, MILLERS FALLS, MASS. 


New York Office: 28 Warren St. 
While at the Panama-Pacific Exposition a visit to our exhibit in Block 26, Avenue D, Manufacturers’ Building, will prove worth whil€ 
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Sell Them 
by the Set 


It isn’t hard. Every mechanic needs the 
entire set in hfs work, and it resolves itself 
to a question of selling him once or seven- 
teen times. Bring out the value of the case, 
its use in keeping the bits in order and 
near at hand, preventing loss, etc. Try it. 

Fostner Bits are the only bits that are 
not dependent on a center or a level to 
guide them. They cut from the outer rim. 
The entire surface is at work all the time; 
no jagged ends, every part of the work is 
smooth and polished. They bore their way 
through hard, knotty, cross grained woed, 
leaving a smooth hole and chean polished 
surface. 

Let us send you catalogues. Order 
through your jobber or direct. 


THE PROGRESSIVE MANUFACTURING CO. 
TORRINGTON, CONN., U. S. A. 











WL 





Sets of 9, 11, 17 bits are 
in com 


furnished pact cases 
for the convenience of the 
user. 
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At the Sign of the 
Winged Greyhound 


The sign-boards hanging over the inn-doors 
along the old coaching routes of England were 
often decorated with paintings of creatures either 
created by the artist's imagination or mythology. 


These sign-boards, the Boar's Head, the Unicorn, the Golden 
Stag, the Red Lion, and many another are well known in legend 
and history. 


From these signs the inns derived their names and this is one 
phase and an interesting one in the development of the trade- 
mark. 

In those days an inn was remembered by the sign it displayed, 
and its growth and reputation was closely linked with the painting 
on the sign-board. 


Along the busy streets of America today, a store is judged 
not so much by the signs it displays, as by the goods it sells. But 
the advertising of the fact that a store sells good saws will never 
do it any harm. 


It certainly won't hurt your reputation to link your name with 


the Sign of the Winged Greyhound—the mark of quality in saws. 
In fact, it will be a big boost to business. 


Geo. H. Bishop &Co. 


LAWRENCEBURG, : - - IND. 
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The Letter Box Bought 


by Particular Home Owners 














UILDERS and home owners alike have come to realize that 
= “a little thing like a letterbox” can help to make or mar the 
fine dwelling. 

There is an air of refinement about an In-Vu Letter Box that 
seems to “fit right in” with every type of home, frame or brick— 
a mighty important consideration. 

Both sides and front are heavy plate glass. The front door 
swings out for the removal of mail on patented spring hinges. 
A clasp on top holds newspapers securely. Metal parts won’t 
rust. 

We will finish the wood and metal attachments to match any 
special type of door fixtures. 


Write for booklet and discount details. 


The In-Vu Mfg. Company 
Rochester New York 























You Can't “Put Anything 
Over” on the Farmer 


No siree. Friend farmer is not the green and seedy individual some 
would make him out to be. 


Your modern farmer is a business man, pure but not simple. He buys his 
hardware on a sound and conservative business basis. 


You can’t sell him “any old” barn door hangers, because “any old” barn 
door hangers don’t measure up to the standards set by the Red Rib kind. 


Between you and us and the farmer, Red Rib Hangers are mighty profit- 
able items. 


They are proof against bird and storm, encased within an enclosed track. 
They are adjustable and run quietly at all times. 


The solid double grooved wheel prevents the spreading so common with 
“any old” hangers. 


And that’s not all. 


Safety Door Hanger Company 


Ashland Ohio 
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Get Yours? 


Your set of ‘‘Corco’”’ Ceiling Sample Panels 
to show YOU can save Time and Money and 
do more business without any more men. 


A set of Panels will be sent free upon request to enable 
you to try the Re-Pressed Bead Joint and Die-Cut Nail 
Hole advantages. 


Here is a letter from a customer (no testimonial was 
asked for) :— 


Fort Fairfield, Me., 
May 26, 1915. 
Wheeling Corrugating Company, 
Dear Sirs:— 

The Corners for Cornice No. 4411 received very promptly, and they are 
all right. I want to thank your Company for promptness and very courteous 
treatment, and for doing things exactly as per agreement. The builders say 
the material is first-class and every one admires the pattern. It is very 
pretty. If, in the future, I should do any building requiring steel, your 
firm will surely get my order. 

Sincerely yours, 
S. M. BOWLES. 


The Material, Design, Workmanship—Everything is right. 
Catalog No. 313 is free to Dealers and Sheet Metal Men. 


WHEELING CORRUGATING COMPANY, WaEELiNe W.VA. 


BRANCH OFFICES AND STORES: 





NEW YORK CHICAGO PHILADELPHIA 
ST. LOUIS KANSAS CITY CHATTANOOGA 
Dallas, Texas. aa ie Minneapolis, Minn. 
Portsmouth, Ohio. Richmond, Va. 














Plain Brick Siding Rock Face Brick Siding Branch Offices- STLOUIS-STPAUL: MULWAUKEE- QENVER “DALLAS 





INLAND Basic Open Hearth 
PAINTED STEEL 


Roofing and Siding — 


satishes every modern requirement : 


It is fire-resistin?, 
It is durable 


It is inexpensive 


The fact that this steel is made from our own high-}rade 
Minnesota Ore, in our own blast furnaces and open 
hearth furnaces, every step under skilled supervision, 
Suarantees a superior product. 


Heavy painted sheets cost less than light Zalvanized, and when 
repainted at proper intervals, 
oe last indefinitely. Let us quote 
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INLAND STEEL COMPANY 


First National Bank Bidg., Chicago 
Works Indiana Harbor, Ind. and Chicago Heights Ill 
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Hand 
Washer 


Mrs. Housewife may now do her washing while sitting comfortably in a chair. She 
may operate the New Maytag Washer standing or sitting and may adjust the handle to 
suit. The transfer from hand to power may be made at will; no extra attachments or 


refittings are necessary. 













The simple construction and unique placement of Maytag machinery is another ap- 
preciable feature. Being placed under the tub and out of harm’s way the clothes cannot 
become soiled from 
oily parts; the lid is 
kept clear for quick 
lifting; all wheels, 
gears and belts are 
made safe and smooth- 
running. Maytag con- 
struction cannot inter- 
fere or be interfered 
with. 





May we tell you more 
about this extra light, 
extra sturdy and extra 
finely finished Maytag 
Washer’? Write for 
prices and _ details— 
today. 


The Maytag 
Company 


Station ‘‘A,’’ Newton 
lowa 
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Our Skate Proposition 


It’s not tied down to the common run of skate propositions. And that 
is because ours is a different-from-the-ordinary sort of skate. 


The Conron Extension Ice Skate embodies a novel idea of adjusta- 
bility, an idea safe from experiment, a practical idea, and consequently a 
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There’s This Much About 


salable one. 


Conron Extension Ice Skates come in two sizes only—i1o” and 12°— 
but they will fit the feet of every boy and man in town. The sole plate 
is adjustable along the runner for any size shoe; the supports grip the 
runner with a viselike hold by the tightening of two nuts. 

And the skates themselves boast of many sound talking points which you 
should know in detail. 


We will deal with you through the jobber of your choice. 





The Conron-McNeal Co. Kokomo, Indiana 
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Don’t Breed Flies 


Anca 
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Our Sink Strainer enameled all over is easily kept clean and free = 
from odors. It has no grooves or crevices to catch the filth common to = 
all sinks. It fits snugly in the corner and does not mar the sink enamel. 
Flies can't breed in Vollrath Sink Strainer. 


We recommend a trial for your summer trade—THEY SELL. 


THE VOLLRATH COMPANY 
New York SHEBOYGAN, WIS. Chicago 
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PLR as NS Parties of young folks and old 
ae : S Ol folks, too, for that matter, will 
soon be enjoying their little excur- 
sions out in the open. 


A hot meal is always welcome to 
these hungry picnickers, and the 
‘‘Traveler’s Companion” is the 
ideal alcoho] stove to carry along. 


It is made from Real Solid Aluminum, which is 99.93% pure. The stove and stand fold snugly into 
the bowl. When cover and handle are in place the whole business takes up the scant space of a 114- 
pint drinking cup. 


Write at once for full details and prices. 


Buckeye Aluminum Co., Wooster, Ohio 
LTE i =e OO core ee 
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To increase your small Vise business, 
put in a line of 


“JERSEY 
VISES” 


They are strong, serviceable tools, and have 
long been popular with both mechanics and 
amateurs. The Screw (body, head, and 
collar) is in one piece, turned from cold 
rolled steel, and has a square lathe cut 
thread. The steel Jaws are hardened, and 
all Jaws are ground to insure that they meet 
squarely when tightened. Both back and 
front jaws are filed to fit. 


Made with either Clamp or Swivel Bases— 
with iron or steel Jaws, and in six sizes. 


Displayed on the Stand which accompanies 
each ASSORTMENT, they cannot help but 


attract trade. 


Four ASSORTMENTS are offered, as follows: 


No. 12. Consisting of 12 VISES and 
Display Stand list... .$14.20 


No. 18. Consisting of 18 VISES and 
Display Stand list... .$22.45 


No. 24. Consisting of 24 VISES and 
Display Stand list... .$32.15 


No. 36. Consisting of 36 VISES and 
Display Stand list... .$46.45 


We have special literature containing com- 
plete description of all styles. Let us send 
you a supply, also attractive display card. 


STANLEY Rute & LEvet Co. 


New Britain, Conn. U.S.A. 











Who's Going to Help 
You If You Don't Help 
Yourself ? 


In these hard practical days you 
wont find many men. standing 
around waiting to extend a helping 
hand to the stragglers along the Road 


_of Life. Every man is out digging 


for himself, trying to boost himself 
higher without much regard to those 


beneath him. 


But there's one aid to success in 
sheet metal work at everyone's dis- 
posal, provided that he has ambition 


and initiative. 


Gray's School 
of Pattern Drafting 


offers you your best opportunity to 
secure the training and knowledge 
essential to future success. Are you 
going to pass by this opportunity, or 
are you going to take the time to in- 
quire into the methods by which this 
School makes better workmen and 
better-paid workmen. It will only 
take a minute to drop us a postal, and 
you'll save hours of time and worry 


later on. Write today. 


GRAY’S SCHOOL 


239 West 39th Street, | New York City 





Send Sample Drawings and Circulars to the 
following address 
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THE LAW SAYS 
“You MUST Protect Yourself At Night” 





Practically every State Highway Law reads similar to this: 

“Every vehicle on wheels whether stationary or in motion, 
while upon any public street, avenue, highway, or bridge, shall 
have lights attached from one hour after sunset to one hour 
before sunrise, etc., etc.” 

REMEMBER that these laws apply to every Village, Town 
and City. 


Dietz Driving Lamps 


are therefore an absolute necessity. They not only comply with 
all requirements of the law but afford absolute safety to the 
traveler. The larger sized lamps like the “Octo” and “Union” 
give a remarkably bright light and will illuminate the roadway 
for a considerable distance on the darkest night. All are 
equipped with a large ruby rear danger signal. 





DIETZ “UNION” Dietz Driving Lamps are ready sellers and return excellent 
DRIVING LAMP profits f 


Your Jobber will be pleased to enter your order for an assort- 
ment. Eight styles to select from. 











Rk. E. DIETZ COMPANY NEW YORK, U. 5. A. 


LARGEST MAKERS OF LANTERNS IN THE WORLD 
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Are You Prepared for 
the Summer Campaign? 


i Have you mobilized your sales forces in readi- 
ee | ness for the war against flies? 

Health boards and civic leagues everywhere 
are up in arms against this deadly pest. 

A big demand for Perfect Fly Traps exists 
at this very time in your own home town. 

Now is the psychological moment, if there 
ever was one! 

Tell us you are interested and we'll mail you 
particulars about the many styles of Perfect Fly 
Traps which we make—all mean many profits 
to you. 














Talk to us today! 


Made in U.S.A. 


Ludlow-Saylor Wire Co. 


St. Louis Mo. 
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Are there some of your customers that need better water facilities? Perhaps they have become 
tired of pumping and carrying water, or possibly their requirements have outgrown the old hand 
pump. In either case it will pay you to tell them about Myers Power Pumps, Working Heads 
and Pumping Jacks, as a means of securing a greater and more dependable water supply. 


Myers Power Pumps and the gasoline engine have brought modern water facilities to the door 
of every farmer, ranchman, stockman, fruitman, gardener—in fact, anyone who uses large quan- 
tities of water can now own a self-contained, small, medium or large capacity Power Water 
Plant that can be installed by an ordinary mechanic, operated by a gasoline engine and main- 
tained at such a low cost, and will furnish such an abundant and satisfactory supply of fresh 
water that the equipment will soon pay for itself, over and over again, in time and labor saved and 
conveniences afforded. 


Myers Power Pumps come in numerous styles and sizes. Their simplicity, adaptability and dif- 
ferent capacities give them a wide range of pumping activities. They are not only used exten- 
sively on the farm and ranch where water is needed for household consumption, for dairy, for 
watering stock, for sprinkling lawns, for fighting fires and innumerable other purposes, but are 
equally successful when installed for service in creameries, greenhouses, laundries, hotels, fac- 
tories or for irrigation and drainage work. 


Dealers who have not taken advantage of this new field created by the gasoline engine and 
Myers Power Pumps have been missing a golden opportunity. This is the logical time to put 
your thoughts into action with a request for our catalog, which shows, besides Power —— 
Myers Well and Cistern Pumps, Hydro-Pneumatic Pumps (air and water), Tank Pumps, Spray 
Pumps and Fittings; also Hay Unloading Tools, Stayon and Tubular Door Hangers. 


Write. ’ 


F. E. MYERS & BRO. “ohio” 


ASHLAND PUMP AND HAY TOOL WORKS 
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Waukegan-Cyclone Trade Boosters 
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SERTREA ORSERESTRAEEEE 


Why not take a look around among your farmer 
friends and see how many of them really need a Victor 
Farm Gate; or how many in your town ought to have 
a good gate for their driveways or walks? 



































See the hundreds of families who would be better 
off and whose property would be increased in value 
if their premises were surrounded by a Waukegan- 
Cyclone Ornamental Fence. 


























You’ll be surprised how much business is lying 
dormant right at your door which you can get 
with very little effort—almost for the asking. 








The Waukegan-Cyclone Fence and Gates are perma- 
nent trade builders because of their distinctive char- 
acter in design and construction. A display of them 





Flower and Vine Trellises for porches 


and for the side of the house are graceful in , , , a iv , 

form and attractive in design and strongly. built in your store in connection with the attractive window 
of heavily galvanized wire, cut to any length ; > Wr thic , > , ic « 
desired; easily set up. We build also compiete display w ith which we will supply you, 1s sure to pro 


arches on substantial tubular frames; flower bed ~ 
borders, tree guards, playground outfits, etc., etc. duce sales. 
SRN TLRS 
Cup 


Just send us the names of your pros- 


We Ve MaMa. Cali We Va Mat eta tate WW “shana ata’ 2a? 


ee ee ee ee ee ae ae ae Oe ee ee Oe 














pective customers today and we will help Y/ VAREREREAE) (DODRRERDAD: | ERREROREED) (REREREROED 
you get the orders. ) | PSPSPSPSES! [PSPSPSESESI | [EATSPSESES [ENESESESES 
Write fr our Handsome Window Dis Se ee 
play and full information concerning our A -cHMIYSRHYRLIN)STEP YUESURSIYSI SURES» ARSRERSHE (HRT IRD QSREERBRGEB UE” 
dealer proposition and our method of ‘ hes So nn A a een eel ze 
helping the dealer. Single or Double Drive Gate to match any fabric 


of fence. Built with heavy tubular steel frame and strongly 
woven, heavily galvanized wire—sizes for 6 ft. to 18 ft. 
springs. Our ornamental walk gates also are big sellers. 
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Cyclone Fence Co., Waukegan, Ill. 
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UST AS the wonderful Japanese science—Jiu Jitsu 
—has revolutionized the art of self-defense— 


So has the new “Detroit” Quick Twist Drill upset 
standards in the field of economical factory drilling 


performance. 
~~ ~=Quick Twist Drills 


“Visit Our Exhibit at the Panama-Pacific Exposition” 





The Jiu Jitsu 


Twist are cutting costs in some of America’s most representative 
plants. 
This illustration pictures the well By means of the quickened angle of twist—the increased cut- 
known native Japanese experts— ting edge—and the special steel this extraordinary tool has 
Kayoma and Minami—executing shattered factory drilling records from coast to coast. 


the famous SHOULDER and 
ARM Twist. Pressure against 
the defensive man’s wrist places 


These remarkable economy performances—these remarkable 
results—can be duplicated in the plants of YOUR customers. 


a severe strain upon that mem- Why not order a few for them to try? 
ber as well as upon the elbow ; : 
and shoulder. Write for “A New Angle on an Old Subject’’—the 


detailed story of the Quick Twist Drill 
If he does not give way his arm 
will be broken or his shoulder 


pani een af fuch-roue at the Detroit Twist Drill Co. 





N other is inevitable. 

\ Th ok - Originators of the “Quick Twist’’ Drill 

\ scene a 718-730 Fort Street 
Detroit, Michigan 





The Panama-Pacific Exposition Judges 


endorse the conviction of thousands of users by declaring our entry in 


Wisc Sie: = ee & ONPAREIL” 


BUY “BLUE RIBBON” LATHE DOGS 


AVIAQRRR RQOQ 


Williams’ “Vulcan” Safety Lathe Dogs 


are bred for size, strength and character. 





They are serviceable, salable and 100% safe. 
1 %& wWusame & CQO, ieee. 


Western Warehouse EXPOSITION 
32B So. Clinton Street The Wrench as cop le Block 18, Machinery Palace 


Chicage, Il. 57 Richards Street, Brooklyn, N. Y. Your call will please 
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—which sell Dietzgen Tapes 
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SIMPLIFIED READING 
—read at a glance—the foot mark always precedes the inch mark. 


BLACK FINISH 


—gives fine contrast to bright etched divisions and numbers. 
Keeps your stock clean and presentable. 


TOP GRADUATIONS 
—divisions on top of ribbon. Convenient for quick reading. 


FOLDING HANDLES 


—simple and strong mechanism. Does away with bothersome adjustments) 


BUILT FOR LONG LIFE AND ROUGH SERVICE 
—cases metal lined, substantially built, 








EUGENE DIETZGEN CO. 


Manufacturers 
Measuring Tapes Surveying Instruments 
Drawing Materials 


New York San Francisco 
New Orleans Toronto Pittsburgh 
Philadelphia 
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Show Him How Easily 
\\ 4; This Caliper Works 


Never mind the verbal whys and 
wherefores. Convince his eyes. 
That’s the shortest route to the 
mechanic’s pocketbook. 


Pick up the New Union Quick 
Adjusting Caliper, just as the illus- 
tration shows, one oval leg in each 
hand. 


Bear down lightly against the screw head with your thumb, and when the legs spring 
open to the approximate distance desired, release your thumb. The pin will catch at the 
proper notch and the screw adjustment can then be accurately manipulated. 

You can do the whole thing in less time than it takes to read about it. 


Union Caliper Company, Orange, Mass. 


ARE RA 
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REG. U. S. PAT. OFF. 


Do You Trim the Best 
Buildings in Townp 


O you have the best trade? Are you educating your 
customers to the use of high grade hardware? Do 
they look to you to supply them with the best goods? 





— 2 >-——~s 


A liberal profit goes with the sale of high grade goods, 
which bring the highest prices. Are you getting the profit 
you should from the sale of builders’ hardware? 





Show the people of your town how they can add to the at- 
tractiveness of their homes by having you supply them with 
Sargent Artistic Hardware. In this way you can induce them 
to make a careful selection from our many beautiful patterns 
and use suitable up-to-date goods that will always give sat- 


isfaction. 











Few people realize how important a part hardware is to 
the building, and its decorative value is seldom considered. 
“The right thing for the right place” should apply just as 
much to the use of hardware as it does to anything else that 
enters into the construction of a building. 


A fine house should be fitted with fine hardware; cheap 
goods are out of place in the dwellings of people of refine- 
ment and good taste. It will pay you to discourage the use 
of cheap competitive goods and encourage the use of the 
better and more appropriate kinds. 


Let the people of your vicinity know that you can furnish 
them with these well-designed goods that are so deservedly 
popular. Follow up prospective builders by telephone, mail 
and personal conversation, display Sargent Hardware in your 
window and use the attractive signs and the show cards we 
furnish, give Sargent Hardware prominence in your local 
paper advertising and let the readers know when you trim an 





important building. 


No. 1895 NF. 4 x 20 


inch Sargent Door Pull ° e i 
ia ‘Minions anion Write us if you need any advertising 
Suitable for Public ) matter. 


Building or Bank 


SARGENT & COMPANY 


NEW HAVEN NEW YORK BOSTON CHICAGO 
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You Give Him His Money’s 






































Worth when You Sell Him 
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a “Big 4” Hanger 





























| 


























A sale of a “Big 4” Hanger is the safest kind 





























ot a sale to make and it is not far from being the 

















easiest. Your customers can see the value in it. 
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“Big 4” is strong. It is simple—no compli- 


























cated parts. It is made entirely of steel—will — 




















last indefinitely. It 1s equipped with anti-friction 





























‘— roller bearings—no trouble opening or closing 




















a door hun;z on “Big 4” Hangers. It is both rigid 
































and flexible—rigid when door is in natural posi- 

















tion, flexible when anything bumps into the door. 



































Supply National Builders Hardware and hold 














customers. We'll quote “direct to dealer” prices 
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and hold you. Let us show you what our counter 




















display of “Big 4 Hangers” has done for other 
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National Mfg. Co. Sterling, I. |= 
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A load of hay on a Charleston street 


N many respects the eleventh annual convention 
of the Hardware Association of the Carolinas 
was the most successful in its history. Over 

150 hardware dealers were in attendance. The 
business sessions were all well attended, and the 
life of the meetings gaged by the question box dis- 
cussion was strong. 

Two great national subjects were given consid- 
eration, the trading stamp evil, and corporation 
methods which have so completely crushed the pos- 
sibility of profits for retailers of farm implements. 
Vigorous steps were taken on both these subjects 
in hopes of improving conditions. 

The convention was called to order Tuesday morn- 
ing, July 13, by President W. H. Keith of Tim- 
monsville, S. C. 

The Rev. George Congware of St. John’s Lutheran 
Church, Charleston, S. C., delivered the invocation, 
after which J. Betts Simmons, a prominent hard- 
ware merchant of Charleston, delivered an address 
of welcome. 

Julius H. Jahnz then delivered an address of wel- 
come on behalf of the Charleston business men. 
Mr. Jahnz is an eloquent speaker, and is most en- 
thusiastic over the accomplishments and possibil- 
ities of the great southern seaport where he re- 
sides. In a most interesting and vivid manner he 
portrayed the improvements which are taking place 
in the city, and predicted confidently that the 
Charleston of ten years in the future would at 
least be double the Charleston of to-day. 

Walter Watt of Charlotte, N. C., responded to the 
addresses of welcome for his state. Mr. Watt is 


CAROLINIANS’ 
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Hardware Merchants 
of the Carolinas Hold 
Good Convention— 
Trading Stamp Prac- 
tice Discussed 


an eloquent speaker, and is gifted with a command 
of the English language equaled by few, even in 
the South. His address was a beautiful word pic- 
ture of the harmony that has always existed be- 
tween the sister Carolinas, and a splendid expres- 
sion of the happiness it afforded the North Caro- 
linians to be present at the Charleston convention. 

Arthur R. Craig of Marion, S. C., responded to 
the addresses of welcome for his state. He spoke 
as follows: 


BOUT three years ago, in this same pavilion, it 

was my pleasure to sit with this body of men 

and receive with them the hearty welcome which you 

so kindly gave us? It came from the heart of a loyal 

Charlestonian, and resounded with that hospitality 

which is peculiar only to these that are to this manor 
born. 

I remember distinctly that you donated to us the 
whole of this charming isle and as much of the At- 
lantic Ocean as we could enjoy. You told us that 
every avenue of your city was open to us, and that 
the proverbial latch string no longer hung on the out- 
side of the door, for the doors of even your private 
homes were thrown open to us, and that our badge 
would admit us to anything in the city, unless it be 
St. Cecilia’s select society, into which we are told no 
one has ever gained admission except by birth. 

Now, I have listened attentively to your words this 
morning and as they come to us laden with true 
Charlestonian hospitality we are grateful, for before, 
when you addressed us there must have been some 
speculation in your mind just how far to go, for we 
were untried, but your words this morning assure us 
that our conduct on that occasion must have been at 
least within the bounds of reason. 
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Miss McGill on the receiving station 


Every Carolinian, whether North or South, has heard 
of Charleston, and Charlestonian hospitality has -be- 
come synonymous with all that is gracious and great. 
We have heard of the quaintness and antiquity pre- 
served here in marble and stone; of the sweetness of 
the chimes of St. Michael’s; of the recent commercial 
development taking place; of the depth and expanse 
of your harbor; and we longed to see Magnolia Gar- 
dens bright with flowers and butterflies and ringing 
with the notes of its songbirds. We have longed to 
see the many changes being made along your wharves 
which will enable you, having all other advantages, to 
develop into the most important port on the Atlantic 
seaboard south of New York, and assembled here to- 
day we bring unto you greetings from the towering 
peaks of western North Carolina, from the red hills 
of the Piedmont and the sand hills of the Pee Dee 
and say unto you Godspeed and congratulations. 

In coming to you from our several communities to 
your historic old city, we bring to you our best wish 
that you shall speedily come into that inheritance, 
which location and depth of harbor guarantee unto 
you. We take great pleasure in all that you do to 
improve your opportunities, and stand back upon the 
hillsides ready to assist you in every laudable under- 
taking. 

While our stay with you is only for a few days, and 
our meeting here is for business in the first place, still 
all good hardware men believe in the adage “all work 
and no play makes Jack a dull boy” and between our 
sessions we expect to take advantage of as much of 
your hospitality as possible. 

We thank you for your kind welcome and we hope 
to return to you the keys of the city untarnished. 


After brief announcements the meeting was ad- 
journed until Tuesday afternoon, at which time a 
large number of new members were elected, and 
President Keith delivered his annual address as 
follows: 


HEN those of us who attended the convention at 
Raleigh separated little did we think that in 

less than a month nearly the whole of Europe would 
be engaged in the most terrible war that the world has 
ever known, and that our prospects for a busy fall 
would so soon be shattered. It is needless to recount 
the trying experiences through which we have all 
passed, for it does no good to dwell on an unpleasant 
subject. After all, possibly conditions brought about by 
the war may prove a blessing to us, for I feel sure that 
every merchant in the Carolinas is merchandising to- 
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day on a safer and more economical basis than he was 
twelve months ago. Let us all hope and pray that the 
great, and as it seems to us, needless conflict will soon 
come to an end and that never again will any of the 
nations of the earth deem it necessary to settle their 
disputes by force of arms. I am sure that every Ameri- 
can citizen has cause to feel deeply grateful to an all- 
wise Providence who gave us Woodrow Wilson to guide 
the Ship of State during this critical period of our 
country’s history. So long as he leads us we need not 
fear but that all will be well. 


Association Shows Remarkable Growth 


Our association is in a very healthy condition, though 
we have not made any great gain since we last met. 
However, we cannot expect to increase in number 
rapidly now, for our secretary has already enrolled 
about 70 per cent of all the dealers in the Carolinas. 
It appears to me that we have about reached that stage 
now when it should no longer be necessary to solicit 
members, but when the dealers should be soliciting us. 
The growth of our association seems remarkable when 
we consider that only eleven years ago it was organ- 
ized and began with a membership of only seven 
dealers. To-day we have about 300 members. When 
you think, though, of what our association offers to its 
members it is really not so surprising that we have 
grown rapidly. 

The insurance feature alone should be enough to 
cause every dealer in the Carolinas to make applica- 
tion to join us. Yet, strange to say, we have members 
who do not take advantage of this feature. I can only 
think it due to the fact that they have not investigated 
the matter. Our last report showed that we had over 
a half million dollars of insurance in force, which was 
a good showing, comparatively speaking, and consider- 
ing the short time we have been organized. If every 
member who can, would take a policy not only on their 
places of business and stock, but also on their homes, 
we would soon have over a million dollars, and instead 
of paying 25 per cent dividend we could pay at least 
40 to 50 per cent. 


Freight Audit Bureau Great Success 


Another feature that should be appweciated by our 
membership is our freight auditing department. Just 
think, for the past two years this department has re- 
covered for the members of our association nearly 
$11,000, and since it was organized three years ago, 
$13,000. Every member should see that his freight 
bills are sent in at least twice a year. If you have 
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Left to right: H. E. Reid of Lincolnton, N. C., elected president; C. T. Holt of Burlington, N. C., accompanied by 
his charming daughter; Secretary Tom Dixon, discoverer of the wall-eyed trout. A few of the letters of good 
will read at the opening meeting 


not been sending in your bills do so at once and you will 
be surprised at the result. 

There are a great many other features, too, of our 
association work that should be appreciated and should 
prove of benefit. Our conventions are certainly pleas- 
ant and helpful to us. Of course, there are some who 
derive no benefit, but it is their own fault. We usually 
get out of a convention what we go to get. We regret 
that we have no exhibits this year, but your secretary 
and I thought it best not to have any, owing to the 
unusual conditions prevailing. I believe we should have 
these exhibits though, and when business becomes nor- 
mal again I want to see them on a larger scale than we 
have ever had. It is a great satisfaction to a dealer 
to see what he is buying, and it seems to me manufac- 
turers and specialty houses would esteem it a privilege 
to exhibit their wares at our annual conventions. I am 
aware of the fact that in the past exhibitors have 
claimed that it did not pay them to exhibit, but probably 
that was their own fault or the fault of their exhibits. 

I am glad to see a disposition on the part of the mer- 
chants all over the country to do away with stamps, 
coupons, etc., also the effort being made to bring about 
honest advertising and fair, legitimate competition. 

The giving of stamps is a great nuisance to any busi- 
ness, and besides is about the most expensive method of 
advertising. Having tried them I know whereof I 
* speak. 

The Stevens bill, with which I am sure you are all 
familiar, is, I understand, to be brought up in Congress 
at the next regular session, and I would urge every 
member of our association to write his Congressman to 
vote for its passage. 

While I believe we should do all that we can to pro- 
tect our business, yet I have no sympathy for the mer- 
chant who spends the greater part of his time abusing 
the mail order houses and unfair competition and does 
nothing to make his store attractive and of real service 
to the community in which he is located. 


Optimistic Outlook 


The business of the last twelve months has made 
some of us feel, no doubt, that we had chosen the wrong 
calling, but I feel sure that the worst is now over and 
that the day of prosperity is soon to dawn. Let’s all 
return to our homes from the convention with the de- 
termination to put new life into our business and to stop 


talking dull times. 


One of the most hopeful signs for the merchant of 
the South is the apparent desire on the part of all con- 
cerned to do away with the long credit system. This 
has been a curse to us, and I believe we have all at last 
come to this conclusion. 

The establishment of Land Banks as suggested by 
President Cooper of the North Carolina Bankers’ Asso- 
ciation would be a long step forward in the direction 
of getting the country on a cash basis. The local banks 
would thereby be relieved of carrying so many long time 
land mortgages and would have so much more money to 
loan to the farmers to make and gather their crops. 

I was glad to see a short time ago that one of the 
western universities had added a course in salesman- 
ship, also that one of our southern colleges would add 
a four-year course in business administration this fall, 
the special object of which is to train executives to 
manage stores in small towns. 

I hope the time will soon come when every State 
university will realize the importance of such a course. 

Trained and educated salesmen are just as much 
needed as are trained and educated men in almost any 
other calling. 

So many people, especially in the rural districts, have 
the mistaken idea that when a boy is too frail and lazy 
to go to school or work on the farm that the proper 
place for him is behind the counter. 

The Price and Service Bureau will, I am sure, prove 
helpful to you if you will only take advantage of the 
service offered. 

Our trade journals, too, should be read regularly, for 
they contain a great many valuable and helpful sugges- 
tions. 

Our association was well represented this year at 
the National Convention by our secretary and two of 
our members, one from each State. It is a good invest- 
ment for our association to send a good delegation to 
our national conventions. We should elect at least four 
men at this convention to go to Boston next year. 

I would not close this address without testifying to 
the faithful and efficient work of our secretary and 
treasurer. He is on the job at all times and has proved 
to be the right man in the right place. 

I assure you that it has been a pleasure to serve you 
as president, and the only regret I have is that I have 
been able to do so little for the association which has 
so highly honored me. 
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One parasol and a single crab were enough to go around 


The rest of the session was given over to the 
question box discussion, the principal subject being 
the manner in which large corporations have con- 
trolled the implement business of the South to the 
detriment of the retail dealers. Man after man 
declared that his one-time profitable implement busi- 
ness has been completely ruined, and that profit 
margins had been so cut and distribution systems 
so sharply defined by those who controlled the im- 
plement situation that it was impossible to make 
both ends meet in handling these goods from one 
well-known source of supply. A few merchants told 
of their experience in purchasing from so-called 
independent factories, and two or three instances 


were given of merchants whose implement business 
after such a change was only about one-quarter of 
its former volume, but their profits were greater. 
The merchants of the Carolinas feel that the pres- 
ent distressing condition is due to no fault of 
theirs, and will work strenuously during the coming 
year to bring about a more healthy condition in the 
implement departments of their stores. 

At this meeting the subject of hardware mer- 
chants handling seeds was also discussed, and while 
the majority of the merchants present handled such 
merchandise, it was found that many were seeking 
information, and were ready to adopt the successful 
methods used by their neighboring merchants. 
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Picketts Brigade seining for mullets, crabs and contentment 


On Wednesday morning Secretary-Treasurer T. 
W. Dixon delivered his annual report, after which 
the question box under the direction of Walter 
Duvall was continued. 

Secretary W. Dixon read his annual report as 


follows: 


HE Constitution of the Hardware Association of the 
Carolinas defines the duties of the secretary in 
Article IV, Section 7, as follows: 

“It shall be the duty of the secretary to keep accu- 
rately the minutes of all regular and called meetings of 
the association; to keep correctly the account of all 
moneys received and disbursed; to issue certificates of 
membership to all members; to render a correct ac- 


count of the same to the association, and to perform 
such other duties as may be requested of him from time 
to time.” 

A strict interpretation of these duties, to my mind, 
would confine this report to matters directly prescribed 
in this section, and while I shall endeavor to give you 
in condensed form all the information required by the 
same, I feel sure you will pardon me if, for once, I get 
away from the “beaten path” to present to you some 
matters that appeal to me as being worth while. 

With all due respect to the framers of our constitu- 
tion, I am constrained to say that they inadvertently 
omitted one very important section which, though never 
found in any constitution that I have seen, would do 
much to strengthen any organization adopting it. This 
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Fish and crabs were plentiful when the net came in 


section should read as follows, and I hereby move its 
adoption: 

“Article IV, Section 10. It shall be the duty of every 
member to use his gray matter for the benefit of the 
association and to perform such other duties as may be 
required of him from time to time by the president and 
board of directors.” 


Members All Live Wires 


Speaking to the question, you will please allow me to 
lay down this proposition, which I believe will have 
your approval, without a dissenting voice, that our mem- 
bership is not developed to the point of greatest effi- 
ciency in association work. The personnel of our asso- 
ciation is equal if not superior to that of any like organ- 
ization in the Carolinas, being represented by more than 
90 per cent of the leading hardware dealers in the two 
States. I say more than 90 per cent advisedly, for there 
are but very few real live wires that are not on our 
roster, and if they are not members it is a logical deduc- 
tion that they are not as live as they ought to be. 

Individually I may say they are far in advance of 
dealers in other lines for the simple reason that they 
have to be. The hardware business is in a class of its 
own and for that very reason demands and requires a 
higher order of intelligence, a closer application and a 
more thorough knowledge of business laws and ethics. 

To establish this point, you have only to note that a 
good hardware man must be a farmer as well and 
thoroughly familiar with the needs of the farmer along 
different lines, as to improved farm implements, ma- 
chinery, etc., and in addition the kinds that are best 
suited for each and every kind of purpose. He must be 
a good mechanic and know as much or more about tools 
than the mechanic himself. He must be a blacksmith 
and know how to shoe a horse, weld iron, repair horse 
vehicles and Fords. He must be a good housekeeper, 
cook and janitor. He must be a contractor and builder, 
to make estimates. Must be a lumber man, a machin- 
ist, a plumber and above all a gentleman. In short, he 
must be “all things to all men.” <A good hardware man 


would make a good anything else, except possibly a 
good preacher, or even a good Christian, for the busi- 
ness is largely “vanity and vexation of spirit,” and is 
more calculated to furnish recruits for that vast army 
who “hit the trail” under the ministrations of the 
famous Billy Sunday than for Sunday school teachers. 

That the majority of our members measure up to 





these specifications is beyond question, and a visit to 
the stores owned and managed by them will convince 
any observant man that this statement is not over- 
drawn, nor subject to any discount whatever. They 
are also the moving spirits and backbone of every civic 
improvement inaugurated in their several localities. 


Co-operation Needed 


But—when it comes down to community service out- 
side of their own bailiwick, when there are affairs of 
State and national import that require and demand 
attention, when there are legislative matters affecting 
the entire mercantile interests to be acted upon, many 
of them, yes, most of them are generally found in the 
vocative case. Gentlemen, we are “asleep at the 
switch,” we are not alive to the situation. Changed 
conditions resulting not only from the world-wide war 

















A hardware group walking straight against the wind 
and straight into the sun on the board walk at the 
Isle of Palms 
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David R. Coker of Hartsville, S. C., who delivered a strong address on the relation of the hardware merchant 
to the farmer 


that is devastating the old world, but from economic 
disturbances in our own country, demand a new adjust- 
ment, if we expect to continue to occupy our rightful 
place in the economical distribution of merchandise. 

While these observations are addressed primarily to 
the members of our several committees, they are just 
as applicable to every member of ithe association. The 
committees are no more responsible than the rank and 
file. They are simply the channel through which the 
suggestions and ideas originating in any fertile brain 
are to flow toward the accomplishment of any desired 
end. It is up to you to make the suggestion. 

Not boasting, but presenting the situation as it ap- 
pears to me, the machinery of our organization is as 
near complete and perfect as can be devised. Our 
Freight Auditing Bureau under the capable and 
efficient management of W. L. Gilbert, of Statesville, 
N. C., has saved our members more than $13,000 in 
three years. Your Hardware Mutual Insurance Com- 

















A. W. Litschge, Jr., teaching his baby some of the mys- 
teries of the deep 


pany has demonstrated that it is deserving of a “place 
in the sun,” showing an annual saving of 25 per cent, 
amounting to several thousand dollars, which is only 
a tithe of what it might be, with the loyal and hearty 
support of each member. We have not yet realized 
half the possibilities that are waiting for us in this 
field, and it is beyond the comprehension of your secre- 
tary why it is not patronized to the limit. 

It does not take an adding machine, nor a lightning 
calculator, to demonstrate that the association, per se, 
apart from the social, educational and other features, 
is the best paying proposition connected with your 
business, paying an annual dividend of several hun- 
dred per cent on the investment—as against a dividend 
in the mercantile end, which is sometimes on the wrong 
side of the ledger. 

Some of you are doubtless saying, “Oh, I am just 
a small dealer and can’t do much,” or, “What’s the 
matter with the secretary looking after all these 
things?” In the economy of nature, under the wisdom 
of an all-wise Creator, no man was ever made com- 
plete or perfect in himself, except Him, who was both 
God and man. It always takes several of us to make 
a well-rounded-out specimen of humanity. Your mental 
qualities are develeped in one direction, mine in an- 
other; the one is a complement to the other. What 
escapes my notice may be seen by you, and what you 
may not see may be caught by another. Let us all add 
our mite to the general mood, and you will be surprised 
at results. 

Frequently I am asked these questions: Why don’t 
the association correct this or that piece of legislation 
that is hostile or injurious to our business? Why do 


‘we not keep out of the State all peddlers of stoves, 


sewing machines and such like? Why can we not have 
a better law in regard to the sale of revolvers anc 
ammunition? Why are we not allowed to carry dyna 
mite in stock? These are all live questions and should 
have our attention. Now, what’s the answer? Simply 
this, we are waiting on the other fellow. No one of 
us will take the initiative. We are just a little too 
much wrapped up in our own little world, and we do 
not care to make a sacrifice of the time necessary to 
accomplish what we know should be done. In other 
words, we want to follow the line of least resistance. 
No legislation worth while, no movement of any kind 
for the amelioration of burdensome conditions was 


























Mr. and Mrs. Walter Watt of Charlotte and Miss Sharp 
of Charleston 


ever inaugurated or carried to a successful issue but 
what had back of it the sacrifice of some time and 
money by some individuals or individual. 

Let me recommend this resolution for the new fiscal 
year upon which we are just entering: Resolved, that 
for the year 1915-1916 I will communicate to the presi- 
dent, secretary or a member of some committee every 
idea or suggestion that looks good, originating in my 
gray matter, to the end that I may be worth something 
to the association and to the world at large. If you 
will do this you “can take it from me,” this old world 
will be the better for our having lived in it. 


New Members 


Numerically and financially the association is in a 
mormal and healthy condition, all of which will be 
shown through the treasurer’s report. We have added 
about fifteen new members since the last convention, 
and when we consider the situation and recall the 
fact that our material from which to draw is 
growing smaller each year, we believe you will agree 
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with me that we have made a fairly good showing. 

The secretary, as usual, has given all the time that 
could be spared from the office to our yearly canvass. 
We try to.visit each member every year, when circum- 
stances permit, and are always gratified at the cordial 
reception: given us. At no time have we ever received 
other than the most courteous and kindly treatment, 
which has been very much appreciated. 

My work this year included attendance on the Na- 
tional Convention at St. Paul and the Secretaries’ Con- 
ference at Chicago. A report on the proceedings at 
Chicago would not be of special interest, but I have 
found this conference of special value in my work, and 
the National Association contributed $25 toward de- 
fraying the expenses of this trip. As to the report on 
the National Convention, this will be left entirely to 
the delegates who were in attendance with me, unless 
they omit some things that I consider material, or add 
some things, as they have threatened to do, that are 
at variance with the facts in the case. 

Complying with instructions at the Raleigh Conven- 
tion that we give another trial to our “Sale and Ex- 
change Bureau,” I have for distribution here a sheet 
composed of several lists sent me, and we hope this 
effort on our part may enable you to help one another, 
to your mutual benefit. Copies will be mailed after 
the convention to all members not in attendance. 

I wish to thank the president and every member with 
whom I have had any business or social relations for 
their uniform kindness, consideration and assistance. 
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The midnight bathing squad—Roy F. Soule, E. W. 
Duvall, W. H. Keith, Herbert P. Sheets and T. Fra- 
zier James 


Without this cordial co-operation on their part, the 
work would be far from agreeable; with it, it is almost 
a pleasure. 

I also wish to thank the advertisers in our Souvenir 
Program for their liberal and courteous responses: to 
our letters soliciting advertisements, and I ask for 
them your thoughtful consideration. You should give 
them the same consideration you would expect for 
yourselves under like conditions. 


At this meeting the subject of automobile acces- 
sories came up for discussion, and it was found that 
the waning vehicle and harness business was being 
bountifully replaced in many stores by automobile 
accessories. 

Another question which came up at this meeting 
was “Who is to blame if the merchant is over- 
stocked?” and while the dragnet apparently 
brought in several culprits, it was decided that the 
merchant himself was the one most to blame, and 
that careful stock- ir methods would cure such 
a fault. ae 

Wednesday afternoon was turned over to the 
management of the Isle of Palms Hotel, who ar- 
ranged an interesting dancing party, which was fol- 
lowed by a drawing in of a 400-ft. seine in front 
of the pavilion. The bulletin, announcing this 
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event, stated that at times fully 1000 lb. of fish 
were caught in this net, and friends of Secretary 
Dixon, anticipating a good mess of the Dixon brand 
of wall-eyed trout, entered the sport with good will. 

e result, however, was a trifle disappointing. The 
fish were small, both in numbers and size, but crabs 
were plentiful, and after the net came ashore more 
than one bather was pinched without action on the 
part of the local police. 

: On Wednesday evening the Hon. D. R. Coker of 
Hartsville, S. C., delivered an address on “How can 
the hardware dealer be of more use to the farmer?” 
Mr. Coker is not only a merchant of recognized 
ability, but is one of the most successful farmers in 
the State of South Carolina. He spoke in part as 
follows: 


HE state of affairs prevailing in this country last 

| fall and winter revealed a condition which few 
of us had previously suspected. For some years our 
publicists, politicians and real estate boomers had 
heralded to the world that the South was in a condi- 
tion of great prosper_ty and the impression was wide- 
spread that cotton farming was a most profitable pur- 
shit. But, when we made the biggest crop on record 
and it was put on the market at a’‘price which averaged 
fully 60 per cent of the five years’ average, we found 
that our country had not accumulated sufficient profits 
tp stand up under the shock. : 
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Mrs. C. O. Terry and her little daughter of Columbia, 
S.C. 


The careful student now realizes that there has been 
no great profit in the raising of cotton at 11 to 12 
cents and that the bulk of the returns from our cotton 
crops have been paid out for fertilizer, grain, pro- 
visions, agricultural machinery, mules, etc., the major 
partion of which came from other states. I believe 
that these expenditures and the large item for labor 
has consumed almost all of the money received from 
most of our recent cotton crops. As our country has 
advanced in,culture and education—as the wants of our 
people have increased—the price of labor has advanced 
arid will continue to advance. The cotton crop is one 
that calls for an.enormous amount of low-priced labor 
amd I feel safe in saying that our country cannot con- 
tinue to depend almost solely upon the cotton crop if it 
is:going to advance in prosperity and culture. 

e all know that the prosperity of our country 
rests almost exclusively upon the shoulders of the 
farmer. If he is prosperous and happy, the country is 
prbsperous and contented and the reverse is equally 
trae. It’seems to me, therefore, that all business men 
who depend primarily on the farm for their existence, 
“ti be close students of agriculture and its problems 





and place themselves in a position to co-operate with the 
farmer in the solution of these questions upon which 
the prosperity of us all dépends. ~~ = van SN 

I have for years been a student of the agricultural 
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T. Frazier James of the Keystone Farm Machinery 
Company, defied old Sol with a red parasol 


problems of this section and not until recently have I 
been satisfied as to the main causes of our troubles. 
We often hear discussions on the topics of agricultural 
education in the rural schools, diversification on the 
farm cover crops, the introduction of more live stock, 
a reduction in the use of fertilizers, co-operation be- 
tween farmers and between farmers and business men 
and proper transportation and marketing for the prod- 
ucts of the farm. All these are important subjects and 


should receive the attention of all of our people. I feel, 


however, that there are two things that are absolutely 
essential to the permanent prosperity of our country. 
These are “crop specialization” and “farm ownership.” 

By crop specialization I mean the substitution to a 
large extent for cotton of crops which require more 
brains and less labor for their production and marketing. 
I believe that the efforts of the United States Depart- 
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Katherine Salmonsen of the Southern Hardware Com- 
pany and her friend wanted the hardware convention 
.to-came to the Isle of Palms again next year 





i 
be 
; 
i 
? 
f 
j 
: 
i 
H 
: 


es 


i 
: 
































40 


Hardware Age 




















Ebony hued caddies at the Charleston Country Club 


ment of Agriculture and of our State departments and 
experiment stations has largely been wasted because 
they have attempted to advise all of the farmers about 
practically every subject connected with the farm. If 
instead of so much of the general advice or in addi- 
tion to it, the Government authorities had made a study 
of the soil conditions and climate of each section, had 
pointed out one or more agricultural specialties best 
suited to that section; had put specialists, who were 
thoroughly familiar with the production and marketing 
of each specialty, upon the ground with instructions to 
work out with the farmers all of the problems of pro- 
duction and marketing and had continued this work 
until each section was producing and marketing satis- 
factorily the specialty best suited to that section, we 
would, I think, have already seen the dawn of a new 
day in Southern agriculture. 

In many parts of the South evidences to bear out 
this theory can be had. The cabbage and cabbage 
plant industry of Youngs Island, S. C., the trucking 
industry around Charleston, Norfolk and many other 
points in the South; the peach industry of Ridge Spring 
and other sections of South Carolina and Georgia; the 


pecan industry of Mount Pleasant, Albany, Georgia, 
and other places; the celery industry of Sanford, Fla., 
and I think I might say the long staple cotton industry 
of Hartsville, are all cases in point. 

In this propaganda for specialization the bankers, 
merchants and business men of the towns should have 
a prominent part. Many of the farmers come to you 
for advice and counsel about their affairs as well as 
for financial assistance, and the right word at the 
right time to the farmer from the business man will 
often accomplish more than a dozen bulletins or lec- 
tures from agricultural authorities. 

In many cases the individual farm can have its own 
specialty. Every town of any size will support one 
or more properly operated dairies and a number of 
small truck farms. Some farms are advantageously lo- 
cated for the raising of live stock or poultry on a con- 
siderable scale and those who have a fair prospect 
of success should be encouraged and, if necessary, 
granted financial assistance. 

All of our business men should be leaders in the 
cause of education and should be students of the edu- 
cational needs of the people. Right now a great 

















Ready to draw the seine 
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The rustic swing at the hotel was loaded with happy hardware people 


movement in favor of agricultural education in the 
rural schools is going on and where proper instructors 
can be found I believe this will accomplish tremendous 
good during the next generation. 

Recent statistics show that in most of the Southern 
States, including South Carolina, our lands are getting 
into the hands of fewer owners and that the tenant 
farmers are growing in number year by year. This 
is a most dangerous tendency and means must be 
promptly taken to change it, or our country will seri- 
ously suffer. No agricultural country has ever become 
permanently prosperous where the lands were owned 
in large bodies by a few people. Some means must )e 
devised to enable the industrious tenant farmer to pur- 
chase land. Under the present condition of affairs he 
has small incentive to industry and economy and no 
hope of ever owning a home. If he is improving the 
place he is living on, the chances that the rent will 
be raised or that he will be forced to move. Of the 
tenant farmers of the South 93 per cent remain on 
one place not more than three years and about 50 per 
cent of them move every year. How can men become 














Secretary Tom Dixon and Mrs. Walter Watt enjoying 
a hearty laugh 








happy and prosperous citizens and raise their families 
in reasonable comfort under such blighting conditions? 
We must have legislation by which the State or 
National Government will assist these farmers to own 
their homes and the hardware merchants are well 
equipped to lead in the agitation for proper legisla- 
tion along this line of rural credits. 


At this meeting Roy F. Soule, editor of HARD- 
WARE AGE, delivered an address on the subject of 
the trading stamp evil and its dangers to the hard- 
ware trade. Mr. Soule had with him a large num- 
ber of samples of standard hardware which he had 
purchased through trading stamp brokers at prices 
decidedly less than those given to either the retailers 
or jobbers of hardware. This address, following 
President Keith’s warning on this subject, created 
decided interest, and constructive results were an- 
ticipated. At the close of Mr. Soule’s address he 
was requested by friends in the audience to deliver 














Mr. and Mrs. W. Benton Burns of Sumter, S. C., en- 


joying the ocean breezes 
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Roy F. Soule, Editor of HARDWARE AGE, who spoke on 
trading stamp evils 


the story of his adventures at the Hotel De Gink, 
last winter. It is a long ways from the zero 
weather in New York City to 100° in the shade in 
South Carolina, but the power of human sympathy 
recognizes neither climates nor distances, and the 
Southern merchants were led to a more kindly un- 
derstanding of the unfortunates who suffer the pri- 
vations of the unemployed. 

On Thursday morning President Watt called the 
insurance meeting to order, and the report of the 
treasurer showed an accumulation of $7000 on de- 
posit in the banks. The report also showed between 
$500,000 and $600,000 of insurance in effect, and 
the losses for the past year to be between $4000 
and $5000. All adjustments have been satisfac- 
torily ‘made with the exception of a recent loss 
which is under advisement. The Hardware Mutual 
of the Carolinas is in splendid condition, and the 
officers expect a decided increase in the business in 
the coming year, particularly in. the dwellings of 
merchants who have already insured their stores 
with the Mutual. 

After the reports, of various committees the fol- 
lowing officers were’ elected: 

H. E. Reid, president, Lincolnton, N. C.; A. R. 
Craig, first vice-president, Marion, S. C.; M. J. 
O’Neil, second vice-president, Henderson, N. C., and 
J. Betts Simmons, third vice-president, Charleston, 
S. C. 

Directors Watt, Keith and Duvall were re-elected. 

Executive committee: H. E. Reid, W. H. Keith, 
A. R. Craig, M. J. O’Neil, T. W. Dixon, J. W. Smoak, 
Arthur Baxter. 

Delegates to National Convention: Arthur Craig, 
E. W. Duvall, J. H: Canady, D. M. Baker. 

At the close of the meeting the following resolu- 
tions were unanimously adopted: 


», Resolutions 


Resolved by the Hardware Association of the Caro- 
linas in convention assembled: 

That to the City of Charleston we extend our most 
hearty congratulations on the evidence of her mar- 
velous progress which has so apparently been made 
since our last visit to her, and-we consider. it our gain 
that this progress has been made without the loss of 
her old-time hospitality and the* ‘individuality of ‘her 
entertainments. 


Hardware Age 


That the convention appreciates the efforts made by 
the committee of the Charleston business men, and 
assures them that their efforts have been most su¢- 
cessful, and. that when we leave them we will do go 
with the hope that each and every one of us may live 
long enough to again be their guests. 

All men like to see their names in print, and ite 
hardware men of the Carolinas are no exceptions, and 
we are especially pleased at having our names in such 
papers as those of Charleston, and we extend them our 
thanks for the generous amount of space given to our 
meeting. 

To the management of the Isle of Palms Hotel a 
railway system, we can truly say that you have real 
miracles in the last three years, and we will go back. to 
our homes, telling the people of our states that there 
is no better run hotel or better place for an outing ‘on 
the Atlantic Coast than this, and we have received 
every attention and courtesy that could help to make 
our visit a most enjoyable one. 

R. Goodwyn Rhett, in his address, gave us real food 
for thought, and we all feel richer for having heard 
the words of wisdom from a mah worthy to be filling 
any position that the State of South Carolina has te 
offer her sons. 

We extend assurances of our continued loyalty to th 
national association and appreciate their having sent 
us a man who has made us feel as never before that 


_ .the national association is working continually for 


our benefit, and that the only limit to its usefulness 
to us is the one set by ourselves in the frequency with 
which we call on it for aid. We trust that our mem- 
bers shall again have the pleasure of the charming 
association of this Virginia Yankee. 

Once more HARDWARE AGE has sent us Brother Roy 
F. Soule, and this time he has shown us another of his 
many accomplishments and has preached us a sermon 
from his big heart which will remain with us long after 
we have returned to our homes, and we are all ready to 
say, long may he live, and we sincerely trust that he 
may be able to attend each and every one of our con- 
ventions, for we now feel they would not be complete 
without him. 

The association is much indebted to South Carolina’s 
illustrious son, D. R. Coker, for the words of wisdom 
and: suggestions which we hope will enable the hard- 
ware men to get close to their principal customers, the 
farmers, and make them more their friends and be of 
more assistance to them. We feel that such a man as 
Mr. Coker is a real blessing not only to his state but 
to the whole Southland. 

Again the associate members have taken their usual 
prominent part in making our convention the success 
that it has been, and the pleasure to us all. Without 

















Bailey Gordon of Rome, Ga., and Miss Clarice Sharp of 
Charleston 
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them we could scarcely know how to pass the time be- 
tween the business. meetings, and we want to ask them 
not only to.come: themselves, but to try to get all other 
knights of the grip to join with us in making these 
meetings an annual get-together occasion. 

We express our appreciation of. the satisfactory work 
which our secretary has done through the past year, 
and suggest if he can-find the’time-that he get out a 
letter to the members three or four times a year, 


giving them information of the association, to keep us © 


in closer touch with him and his work. 


Last and best come the ladies—without whose charm- . 


ing presence our conventions would indeed be dull and 
dreary affairs. We have seen more of them on this 
occasion than ever before, and we hope at the next 
meeting that every member will bring his wife, daugh- 
ter, sweetheart—or all three! 


On--Wednesday afternoon the delegates were 
taken on a boat trip around the harbor of Charles- 
ton,. where they visited some of the many famous 
and historic spots. Those who did not care for a 
boat trip were taken to Charleston and in automo- 
biles driven to the points of interest about the city. 
The weather was just about as hot as Old Sol knew 
how to make it, but this convention was held on 
the edge of the ocean, and the heat was made pleas- 
antly endurable by ocean breezes and frequent bath- 
ing parties. The regular order of the day was to 
arise at 6.30, don bathing suits and buck the waves 
until 7.30; breakfast at 8, convention meeting from 
10 until 12.30, rest until 4 o’clock, surf bathing 
from 4 until 6, dinner, and then either convention 
meeting or dancing at the big open-air pavilion. 
One rather hearty group insisted that this program 
did not give the visitors sufficient opportunity to 
enjoy the finest beach on the Atlantic Ocean, so 
every night at low tide, 12 o’clock, they took another 
swim. The eleventh annual convention of the Caro- 
linas was distinctly a success, both from a business 
and social standpoint. 

The principal social affair at the convention oc- 
curred on Monday evening, when Secretary Tom 
Dixon tendered his famous fish dinner to a dozen 
of the early arrivals at the convention. Secretary 
Dixon, while at St. Paul attending the National 
Convention, met a new and strange variety of the 
finny tribe. The taste of this peculiar fish struck 
Tom as being just about right, and some direct St. 
Paul descendant of Izaak Walton told Tom it was 
a wall-eyed trout. At the Southern convention the 
genial secretary spared no pains or effort to impress 
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C. F.. Hottinger, a prominent Charleston hardware 

merchant whose automobile was at the disposal of the 

visitors. J. Bettes Simmons is seated beside Mr. Hot- 
| tinger on the front seat 


on his numerous friends and disciples the fact that 
wall-eyed trout are in size, gameness and in taste 
just about the real thing. Of course, there was a 
“doubting Thomas” or two, and in order to convince 
a few of his outspoken, as well as the numerous 
politely silent friends, that wall-eyed trout were 
not in the mullet class, Tom gave a dinner—nyot an 
ordinary dinner—a fish dinner, and not even an 
ordinary fish dinner, but a wall-eyed trout a la 
Dixon dinner. After a few such commonplace pre- 
liminaries as cherrystone clams, crab flake, clam 
chowder and lobsters, the piece de resistance was 
served. It was a planked wall-eyed trout, imported 
for the occasion from the wilds of Minnesota. The 
plank itself was a novelty, handles on either end 
of the same having been made of mule shoes, firmly 
nailed to the end of the plank. Nearly covering 
the entire plank was a huge piece of Limburger 
cheese, the edges of which were decorated with 
flags and burning candles. Inside this circle floated 
the flag of the Dixon Fishing Club and the fish of 
fish. Friends of the genial secretary say the fish 
must have shrunk on the way, and Tom indignantly 
insists that it was changed for a common, ordinary 
salt water smelt on its arrival at the hotel. Any- 
way, those who were fortunate enough to attend feel 
that they have looked upon a wall-eyed trout, and 
Tom is vindicated in the eyes of his friends. Sec- 
retary Dixon anticipates the opportunity of giving 
his second annual wall-eyed trout dinner at Chat- 
tanooga, Tenn., next year, where the Carolinas con- 
vention will be held. 
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A Graflex picture of the crowd just as 


the thousand foot seine was drawn in 





Coming Hardware Conventions 

INDIANA RETAIL HARDWARE “ASSOCIATION CON- 
VENTION, Indianapolis, Jan. 25, 26, 27, 28, 1916. 
M. L. Corey, secretary, Argos, Ind. 

WEST VIRGINIA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Clarksburg, Jan. 25, 26, 27, 1916. 
J. H. Morgan, secretary, Morgantown, W. Va. 

TEXAS RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Houston, Jan. 25, 26, 27, 1916.. Henry Marti, 
secretary, Dallas. 


SOUTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION AND EXPOSITION, Sioux Falls, Feb. 1, 


2, 3, 4, 1916. 
S. D. 


WISCONSIN RETAIL HARDWARE ‘ASSOCIATION CON- 
VENTION, Milwaukee,- Feb. 2, 8, 4, 1916. P. J. 
Jacobs, secretary, Stevens Point. —~ 


‘New YorK RETAIL HARDWARE ASSOCIATION CON- 
VENTION; Buffalo, Feb. 15, 16, 17, 18, 1916. - John 
B. Foley, secretary, Syracuse. 


OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Cleveland, Feb. 22, 23, 24, 25, 1916. Head- 
quarters at Hollenden Hotel, exhibit in Central 
Armory. James B. Carson, secretary, Dayton, Ohio. 


E. C. Warren, secretary, Mitchell, 








TEACHING YOUNG IDEA TO PAY 


Lewiston, Idaho, Merchant on School Board Inaugurates New and 
Most Practical Plan to Instill Prompt Payment 
in Minds of Young People 


By L. S. 


L. SPIKER of Lewiston, Idaho, is the capable 
R manager of the Western Hardware & Im- 
* plement Company with stores at Lewiston, 
Nezperce, and Vollmer, but that is not the limit of 
his usefulness. He is a prominent member of the 
Lewiston Commercial Club, a leader in several busi- 
ness men’s organizations, and last but not least, a 
live member of the Lewiston school board. Spiker 
believes in splitting his business and community 
interests on a fifty-fifty basis. He realizes that 
what is of benefit to the Lewiston district, is also of 
benefit to Spiker, and what builds up the business 
of the Western Hardware Company also tends to 
better conditions for the people in Lewiston. 

Last winter at the hardware convention in Spo- 
kane, a discussion came up on the prompt payment 
of bills, and Spiker took the stand that the salva- 
tion of the retail merchant, so far as the credit 
part of his business goes, depends on the education 
of the children along the lines of economy, honesty 
and local buying. In a short talk that I had with 
him later he explained that he was a member of 
the school board of his locality and was preparing, 
in conjunction with the other business men of 
Lewiston, to offer a series of prizes for the best 
essays on a list of business subjects, and he prom- 
ised to let me know the results of his efforts along 
this line. 

A few weeks ago I received the following letter 
from Mr. Spiker, together with the prize winning 
essays, written by seventeen-year-old pupils of the 
Lewiston High School. The essays speak for them- 
selves as to the success of Spiker’s plan, just as the 
letter gives you some insight into the business abil- 
ity of Lewiston’s school board hardwareman. 


LEWISTON, IDAHO. 
Mr. L. S. SOULE, 
North Yakima, Wash. 
Dear Sir: 

Agreeable to your request during convention meet- 
ing last January, I am sending you a copy of our local 
paper, on the back page of which you will find essays 
written by children of this city on the “Prompt Pay- 
ment of Bills.” 

Considering the age of the children we think they 
are very good, and believe if this system was properly 
taken up through the schools of America it would be 
beneficial in bettering the credit system. The credit 
system is the worst evil the business man has to con- 
tend with to-day. The tendency of the educators at the 
present time is to give the pupils a practical education 
so when they leave school they are fitted to go out into 
the world and make a living. Our best thinking educa- 
tors learned some years ago that many students could 
not go into the world and support themselves as they 
had learned none of the practical things of life. They 
might be able to quote volumes of our best authors and 
probably knew all about the various planets, but could 
not tell how much wheat it took to sow an acre of 
ground. 

The school system has changed wonderfully in the 
last few years, and now our country schools have an 
agricultural department, a manual training depart- 
ment, a domestic science department and many depart- 
ments that were heard of only a few years ago. 

One of the things that has been neglected is the 
teaching of good character and good citizenship. These 
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subjects have been touched too lightly and there cer- 
tainly is nothing more detrimental to a person’s char- 
acter than to go in debt with no thought of how or 
when they were going to pay. Getting in debt has dis- 
couraged many people and caused them to loose their 
ambition and make a failure of life; where if they 
had practiced economy and kept out of debt only when 
absolutely necessary, and when in debt had always been 
prompt in meeting their obligations they would be a 
credit to themselves and a credit to the community in 
which they live. 

Believing the public school is the proper place to 
start an education of this kind the business men of 
Lewiston donated the money to pay for three prizes 
for the three best essays written by the pupils of the 
Lewiston High School. 

We expect to make this an annual event and once 
each month during the school term the children of the 
high school are assembled in the general assembly room 
and an address is delivered to them by the different 
business men of Lewiston. This furnishes the pupils 
thought for their essays and causes them to think 
along the right lines. I believe it would be beneficial 
if this program could be carried out in all the schools 
throughout the United States and hope you will have 
these essays reproduced in your paper and an editorial 
comment made on them. 

Business is good in Lewiston and we are just begin- — 
ning to harvest a bumper crop. 

Yours truly, 
R. L. SPIKER. 


The three prize-winning essays appear in the 
order of their rank as given by the judges selected 
for the occasion. 

No. 1—Written by Miss Edna Green, Lewiston 
senior high school. Age 17. Awarded First Rank. 


ROMPTNESS is a vital, civic virtue. It is vital 
because of its wide influence and its necessity. It 
is a civic virtue because it will help others to succeed 
as well as yourself. Society hates the fellow who is 
never on time. He is a pest in the business as well as 
in the social world. 
Promptness is a habit that develops character. It is 
a valuable asset to every business man or woman. The 
habit of being prompt, and the knowledge of success 
derived from promptness, should be a part of the edu- 
cation of every boy and girl. | 
Marden has said, “Success is the child of two very 
plain parents—accuracy and punctuality.” Anyone can 
spot the man whose obligations have been met promptly. 
He has a purpose in life. He holds his head high, and 
walks with a firm tread. His is not a vacillating char- 
acter. He doesn’t need to slink through back alleys to 
avoid his creditor. He has confidence in himself and 
in the world and through this confidence he succeeds. 
This confidence was derived from being prompt. He 
knows that confidence is a virtue by which men suc- 
ceed. “The boy who has acquired the reputation for 
punctuality has made the first contribution to his capi- 
tal that in after years makes his success a certainty.” 
Good credit is one of the best things a man can 
possess. About 90 per cent of the world’s business is 
done on the credit system. The individual must meet 
his obligations to the retail merchant. The retail mer- 
chant has an account with the wholesaler, who has bor- 
rowed money from the bank, and the bank in its turn 
must meet the obligation to the individual, the creditor. 
Thus, the business system is a continuous chain. “No 
chain is stronger than its weakest link,” and if the in- 
dividual, as a link, fails in his responsibility, the chain 
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is bound to break. When an individual has failed to 
meet his financial obligation his credit suffers. In this 
age of keen competition and big credit systems, the man 
without good credit cannot hope to succeed in the busi- 
ness world. Meeting your obligations promptly insures 
good credit, for promptness is the mother of confidence 
and gives credit. | 

The very fact that people are beginning to look into 
the credit system, to write and talk about delinquency 
of debtors, makes it apparent that something is wrong 
in the business system. People are complaining about 
the high cost of living. They buy necessities and lux- 
uries and can’t pay for.them. There is indeed a great 
truth in the statement, “It’s the cost of high living 
rather than the high cost of living that makes people 
feel poor.” However, any thinking person will admit 
that the prices on goods charged by the retailers are 
much higher than they should be, while the catalog 
houses sell things much cheaper. Much of the business 
of the retail merchant is going into the hands of the re- 
ceiver, but the catalog houses are making money. This 
is indeed the state of affairs existing to-day, and the 
answer to the question is very apparent when we con- 


sider how the home merchant extends to the buyer: 


credit, while the catalog houses demand money in ad- 
vance. 

People are abusing the privilege of having things 
“charged.” When you ask to have a thing charged 
you are making an understood contract that you will 
pay for it at the end of the month. The merchant 
trusts you, and on the strength of your promise, buys 
goods from the wholesaler. If you do not meet your 
obligations the merchant must make a larger profit on 
the goods he sells in order to make good his contracts. 
That is the reason prices are so high. If there were 
not dozens of unpaid accounts, some of them dating back 
for months, upon the bookkeeper’s record, the merchant 
could sell his goods at a much lower price, and the per- 
son who does pay his debts promptly would not need 
to suffer for the delinquency of the man who does not 
play fairly. “On the great clock of time there is but 
one word ‘now.’” When this become the motto of 
every man, woman and child, those individuals will rea- 
lize how necessary it is for the good of themselves and 
their neighbor to meet their financial obligations 
promptly. In order to pay our debts we must have 
the money with which to do it. The spendthrift or a 
person who buys luxuries which he cannot afford, can- 
not hope to be able to pay his bills. It is the man who 
saves and believes that “a penny saved is a penny 
earned” that makes a success as a business man or 
woman. Borrowing money and making more on that 
which is borrowed is not an uncommon method used 
by a good business man. In order to be able to borrow, 
one must have good credit and in order to have this 
good credit, one must have money to meet his obliga- 
tions promptly. 

A savings account at the bank will provide a means 
for meeting one’s financial duties. It is an excellent 
thing to help the boy or girl start a savings account. 
Let them have a place to put their nickels and dimes 
in, a place where they will make more nickels and 
dimes, rather than let them spend them for things that 
will do no good, and perhaps much harm. [If a child 
is not taught the value of a dollar he will never know 
it. “The whole period of youth,” says Ruskin, “is one 
essentially of formation, edification and instruction. 
There is not an hour of it but is trembling with des- 
tinies, not a moment of which, once passed, the ap- 
pointed work can never be done, but the neglected blow 
is struck on the cold iron.” 

When a boy has learned how to save money, has been 
taught its value and has formed the habit of being 
prompt, that boy has a firm foundation for a successful 
business career. If he has saved his money he has it 
to pay his bills, and when he does this his credit is 
good. ‘“‘Promptness is the soul of business, as brevity is 
of wit.” Some men are always running to catch up 
with their business, giving you the impression they are 
late for a train, but not so the good business man. He 
is always on time. Some one has said that “promptness 
is a contagious inspiration.”” Whether it is an in- 
spiration or a requirement, it is one of the practical vir- 
tues of civilization. 
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No. 2—By Ruth Stephens of Lewiston senior high 
school. Age 17. Awarded Second Rank. 


HIS subject is of necessary importance to every 
man, woman and child. Unless the debts are paid 
with promptness, soon people will not be able to live. 
It is therefore vital to us, because without it we are 
not able to sustain life and it is of importance to all 
the people, so it is a civic virtue. Is it a virtue? Faith- 
fulness, truthfulness and honesty are all virtues. Can 
you be faithful to a promise if you are not prompt? 
Would you be truthful if you promised to do a thing 
and when the time came failed? Are you honest if you 
cheat your creditors or treat them differently than you 
would have them treat you? For these reasons I say 
promptness is a virtue. 

What is promptness? Webster says “Promptness is 
meeting requirements readily or responding instantly 
and that it is also that which constitutes legal and 
moral duty.” Washington said, “Men who are prompt 
never fail.”” Lord Nelson, one of England’s great men, 
said, “I always try to be 15 min. ahead of time at an 
appointment.” Napoleon’s whole success was due to 
his always being on time. If great generals and lead- 
ers thought so much depends upon being prompt and 
really thought their success was largely due to their 
being on time, would it not be wise for us to follow their 
examples and pattern our lives after theirs. We all 
aspire to attain success in some line, therefore we should 
profit by the experiences of those who have succeeded. 
We should not be prompt in money matters only, but 
in everything. The man who is always “on the job” is 
the man who will win in this game of life. In your 
own life do you not find that those friends and associ- 
ates who are prompt in meeting their engagements, 
and in the execution of their duties; who are faithful 
in the utmost; who are honest and straightforward in 
the expression of their convictions, are the ones whose 
friendship you value most? These same persons you 
will always note are prompt in the meeting of their 
financial obligations as well as the performance of their 
moral duties. They are what we might term good citi- 
zens and they add to, rather than detract from, the 
stability of the community in which they live. 

Promptness in meeting one’s financial obligations 
carries with it more than the mere habit of being 
prompt in the payment of the funds after the debt has 
been contracted. It means the acquisition of sufficient 
means to meet all outstanding obligations. This of 
necessity means the lessening of unnecessary expense. 
So when a person in the average walk of life meets his 
financial obligations he increases his civic value to such 
an extent as to make it a civic virtue. He must have 
acquired energy, thrift and promptness in his business 
to have obtained the wherewithal to pay his debts. He 
must have foreborne from useless frivolty and un- 
necessary waste to curtail his expense. Both of these 
qualities make for civic virtue and better citizenship. 
Benjamin Franklin said, “Never put off until to-mor- 
row what you can do to-day.” 

If we fail to be prompt in our business affairs there 
are many bad resylts. Debts are individual liabilities. 
If a firm, a corporation or any large concern owes a 
debt, it is the same as an individual debt, because the 
corporation or firm is composed of single individuals. 
Let us suppose a man owes the grocer some money for 
some foodstuffs which he has bought at some time or 
other and he fails to pay at the time he was supposed to 
because he moves out of town or for some other reason. 
Then he perhaps is not the only man who owes this 
same grocer some money and fails to pay. If the grocer 
is not able to collect and orders just to keep up appear- 
ances and to supply the people who do pay their bills, 
he will soon owe the wholesale house from which he 
buys. The wholesale house will of necessity either have 
to force collections, thus annihilating the grocer or 
causing him to collect larger amounts from his sub- 
stantial customers to offset the loss on the dilatory one. 
Either of these will cause a loss to the substantial cus- 
tomer and the tolerance of this slackness will work a 
hardship upon all. Many of these accounts cannot be 
collected and the wholesale house as well as the grocer 
will eventually face bankruptcy and financial ruin. 


(Continued on page 60) 








THE TRADING STAMP PRACTICE 






"More Comments and Letters 


HARDWARE AGE: was one of the leading sub- 

jects of discussion at the convention of the 
Carolinas hardware merchants at the Isle of Palms 
convention. 

President Keith in his annual address scored the 
giving of trading stamps vigorously, and from his 
own experience said he knew it to be more than a 
poor method of attracting business. 

The cigar stores in New York City are exhibiting 
great window displays of premiums this week. One 
of these windows contained eighteen: items of 
standard hardware. Any’ consumer can go to the 
coupon brokers, buy. coupons ‘and -have them re- 
deemed in hardware on-the basis of $2.00 retail 
value for $1.10. This is not an exclusive proposi- 
tion. -It is a method by: which any consumer can 
buy, and when a consumer buys standard merchan- 
dise for less than dealers can buy the same goods 
he naturally buys away below the regular retail 
prices. Naturally, he forms the opinion that the 
merchant has been robbing him, that he has been 
the victim of an unscrupulous bunch of commercial 
sharks. He tastes blood and goes on a consumer’s 
price rage that would be laughable were it not so 
serious to the dealers. HARDWARE AGE is trying to 
stamp out the premium system of merchandising 
because of just such effects. For consumers to 
secure goods in the manner described is a great in- 
justice to the retailers and the jobbers. Manu- 
facturers who permit their hardware to figure in 
such premium transactions are in-bad company. 

We are reproducing a few: of the letters on this 
subject that have come to us this week. 


hs trading stamp. evil recently discussed in 


Trading Stamp Business a 
Nuisance 


PITTSBURGH, PA. 
To the Editor: 

This trading stamp business is a nuisance. It 
not only digs into the merchant’s till and pulls out 
dollars which rightfully belong there by reason of 
the fact that the company renders no service, but it 
also demoralizes trade in general, and if there is 
any way in which this nuisance can be stopped, you 
will have our hearty co-operation. 

This business puts me in mind of a story which 
I heard some time ago. 

Bill and John were friends. Bill was a bartender 
in a saloon and John had a butter and egg store 
near by. One cold morning Jim, who was a friend 
of both the other fellows, went into the saloon and 
said to Bill,, “Bill, how would. an. egg sherry. go this 
morning?” - Bill said, “Fine!” Jim said, “if you 
furnish the sherry, I’ll furnish the eggs.” -Bill 
said, “All- right, bring in the eggs and we will have 
the drink.” : 

Jim walked around the corner to see his friend 
John and this conversation took place: 

“Good morning, John—it’s very cold this morn- 
ing. How. would you like to have an egg sherry?” 
John said, “Fine!”.- Jim said, “If- you furnish the 
eggs, I’ll furnish -the -sherry.” John said, “All 
right, I’m willing.” “So Jim told’ John -to’ bring 
along three eggs and together they walked into the 
saloon. Jim said to the bartender, ‘Well, here’s 
“T’ve got the 


the eggs,” and the bartender said, 
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sherry ready,” and he proceeded, to mix -three fine 
drinks. 

After the drinks were jn the fellows were feel- 
ing good. Bill, the bartender, said to John, “I 
understand you furnished the eggs for these 
drinks,” and John said, “Yes.”’ John said; “Bill, I 
understand that you furnished the sherry for. these 
drinks,” and Bill told him that he had:-done so.. 
They both turned to Jim and in a single tone, said,- 
“Jim, where do you come:in on this - deal?” and. 
Jim replied, “I’m the promoter.” : 

In my estimation, the trading stamp. and coupon 
represents the “promoter.” 

They put in nothing and reap the benefit of the 
other fellows’ hard work. 

Yours truly,.. 
Louls i HECKLER. 


Our Readers Are Invited to Reply 
to This Letter: -:> 


90 HUDSON AVENUE, ALBANY, 
To the Editor: 

So much has of late been published in the trade 
papers on one side of the “Trading Stamp” sub- 
ject that I have wondered whether there was not, 
like everything else, something to be said favor- 
ably on the other side, so that those who do not, 
like myself, use them could draw their own con- 
clusions. 

In this concededly quiet period everybody seems 
to be offering inducements to draw trade in various 
ways and even to hold trade on their hardware 
rather than see it go to certain bargain stores that 
do not hesitate to quote and display in their win- 
dows leading articles we all sell and in many cases 
at lower prices than the ordinary merchant can 
meet. 

Investigations with the manufacturers of such 
goods usually bring the answer that bargain 
houses do not enjoy any special prices, but make a 
loss and charge it up to advertising. 

Now, is the use of “Trading Stamps” any more 
than advertising? 

I have before me a letter from a substantial in- 
corporated hardware company, stating that the 
stamps constitute one of the best mediums for in- 
creasing their bank account that they have tried; 
their credit business has dropped from 60 per cent 
to 40 per cent and their cash business has increased 
to 60 per cent and in increased volume as well. ot 
hope to hear from others. 

| ‘Respectfully, 

CHARLES H.: ‘TURNER. 


N.Y. 


“Questions Manufacturers” 3 


ANACONDA, MONT. 
To the Editor: 

It was just yesterday sancining-corhila sitting an 
my desk—that I heard a customer-come in and ask 
one of our clerks to show him a pair of tinner’s 
snips. The clerk produced them and proceeded to 
explain their good points, whereupon the customer 
interrupted him by asking the price.. When- told 
(and it was a very reasonable one) he replied: - “I 
should say not; why I can get a pair of the-same 
snips for so many tags,” and walked out (just now 
I cannot recall the number of tags he mentioned). 
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This naturally riled our clerk and he came to me 
and said, “How is it these Tag Houses—as he 
styled ‘them—can give their goods away for half 
of what we sell them?” This is a question that I— 
in turn—would like to ask. 

This is but one example of the many that are en- 
countered every month. Sometimes I wish the 
manufacturer could stand behind the counter and 
grasp a few of the remarks such as the one I have 
mentioned, .and I wonder if he would consider it a 
help. to ‘iphold the standard of his goods by per- 
mitting ‘such distributors to be supplied with them. 

- Yours very truly, 
WENDELL G. ROBINSON, 
Manager Hardware Department, Copper City Com- 
- mercial ae: 


North Daketa Association Taking 
: Action 


GRAND. FORKS, NorTH DAKOTA 
To he Editor: 
_ I read. with much -interest: your editorial in the 
issue of June 10,-also the account of your address 
which. I so much enjoyed in connection with the St. 
Paul meeting. That you may understand that I 
am greatly interested in this particular subject, I 
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would say that I prepared a circular a few days ago 
which I am mailing to every hardware merchant in 
North Dakota, and in that letter I. am calling atten- 
tion to the trading stamp and coupon abuse, and 
also to your editorial and address.* Personally I feel 
that such publicity that you could give in your valua- 
ble paper enlightening the trade in this abuse would 
be very beneficial, as I know many: are approached 
to adopt trading stamps and coupons in their busi- 
ness and never think what the results will be after 
it is installed. 

Again assuring you of my appreciation for the 
interest you are taking in this matter, I am, 

Yours sincerely, 4 
C. N. BARNES, Secretary, 
North Dakota Retail Hardware Association. 


Dangers of Trading Stamps 


SAN FRANCISCO, CAL. 
To the Editor: 

You have a positive talent for selecting things 
of vital importance. You certainly will perform a 
great service to hardware men by arousing them 
to the realization of the dangers of coupon and 
trading stamp schemes. 

Very sincerely yours, 
FRANK A. BARL. 





WASHINGTON NEWS 


How the Parcel Post Deficit Has Been Kept Down—A Joke on the 
Railroads—Increase in Express Rates Granted 
By W. L. CROUNSE 


WASHINGTON, July 26, 1915. 
F you are interested in just how the Post Office 
| Department makes the parcel post “pay”—ex- 

cept for the trifling little deficit of fifteen or 
sixteen million dollars a year—read this story of 
the New England railroads which are suing the 
government for $10,000,000 due them for the trans- 
portation of the mails. 

The formal petitions of these roads have been 
filed in the Court of Claims and made public. The 
declarations they contain are solemnly attested by 
the oath of the president and vice-president of each 
road. The Postmaster General can no longer refer 
to these charges as “irresponsible statements.” A 
good deal of his spare time will probably be occu- 
pied in preparing himself to meet these definite, 
specific assertions in court. 


No Pay for Parcel Post 


Each of the seven roads has filed a separate peti- 
tion, but the allegations in all are substantially the 
same. The petition of the Boston & Maine Rail- 
road is a fair sample. It declares that in accord- 
ance with the parcel post law of Jan. 1, 1913, the 
Post Office Department required it to carry as mail 
all the packages offered in accordance with the pro- 
visions of that law “and thereby greatly increased 
the amount of mail which was carried by the peti- 
tioner after Jan. 1, 1913, which amounts of mail so 
increased by these parcel post packages were not 
included in any weights of mail ascertained by the 
Post Office Department and no compensation what- 
ever has been paid your petitioner for the trans- 
portation of such parcel post packages based upon 
any weight ascertained by the Post Office Depart- 
ment.” rr 


“Thereafter, on July 23, 1913,” the petition con- 
tinues, “the Postmaster General, by an executive 
order, raised the weight of parcel post packages for 
transportation in the first and second zones from 
11 lb., as fixed by Congress, to 20lb., and on 
Dec. 18, 1913, by another executive order, raised 
the weight in all the zones from 11 to 20 lb. 
and from 20 to 50 lb. in the first and second 
zones. Since said dates the amount of mail as rep- 
resented by said parcel post packages has become 
enormous, but the amount thereof has not been 
furnished to your petitioner by the Post Office De- 
partment, and hence the same cannot at this time 
be set out herein, but these vast and increasing 
amounts of parcel post mail have been carried by 
your petitioner at an enormous expense and with- 
out any adequate compensation whatsoever.” 


How the Deficit Has Been Kept Down 


How the railroads have been forced to furnish 
gratuitous service in order that the parcel post 
deficit might be kept down as much as possible is 
briefly set forth in this petition as follows: 

“The Postmaster General has from time to time 
made demands for a more extensive use of terminal 
facilities and switching conveniences, and a more 
extended side service; he has pretended to exercise 
an arbitrary, discriminating, and unfounded dis- 
cretion constantly against the legal rights and con- 
tract interests of the carriers; he has from time 
to time during the existence of outstanding quad- 
rennial. contracts made large additions thereto and 
increased requirements therein; he has refused to 
pay the statutory rate for carrying the mails dur- 
ing the contract periods stated by him; he has at 
various times ordered apartment and railway post 
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office cars of special construction, design, and equip- 
ment,:-and entered into contracts for their use for 
definite periods, and then refused to pay the rates 
stated in the contracts, but offered lower and dif- 
ferent rates which were unremunerative and confis- 
catory; he has made greater and more expensive 
demands as to rooms in stations for handling the 
mails; he has made many and extensive demands 
in the handling and the disposition of the mails at 
the several stations along the lines of railroad, and 
in the transportation of the mails between the sta- 
tions and the post offices not more than 80 rods 
therefrom; and has exacted fines and forfeitures; 
all of which innovations and requirements have 
vastly increased the cost of the mail service and 
the expenditures made necessary by the carriers, 
and by your petitioner in the transportation of the 
mails on its lines, but for all of which no increased 
compensation has been given or offered, and for 
which no adequate compensation has been paid.” 


An Extraordinary Mail Transaction 


One of the New England railroads, the New 
York, New Haven & Hartford, files a separate pe- 
tition, in which it sets forth the details of one of 
the most extraordinary transactions to which the 
government has ever been a party. On Oct. 24, 
1914, the Treasury Department decided to ship 
$5,000,000 in gold coin, weighing nearly ten tons, 
from the Philadelphia mint to the Boston sub- 
treasury. Such shipments have always been made 
by express and the standard rate of charge on this 
amount of coin was $1,450. The bright idea oc- 
curred to some official of the government that both 
the express companies and the railroads might be 
“beaten” out of this entire charge by dumping the 
gold coin into the parcel post, thus forcing the rail- 
roads to carry it for nothing, for, be it understood, 
throughout this period the compensation of the 
railroads for carrying the mails was only that de- 
termined by the last previous weighing, which was 
made before the parcel post law took effect. Just 
how the government “‘worked” the roads is thus set 
out in the cold, legal phraseology of the petition: 

“That said five million dollars in gold coin had 
been placed and were contained in one thousand 
cloth or canvas bags, that said bags were tied, 
sewed, and sealed up so as to prevent any and all 
inspection of the contents thereof, that each bag 
contained five thousand dollars, was stamped with 
the ordinary postage stamps of the United States, 
but not in the distinctive postage stamps named 
in the statute, that each bag weighed 18.4 lIb.; 
making in all 18,400 lb., or 9.2 tons. That for the 
purpose of convenience in shipment the one thou- 
sand bags of gold coin were placed in 167 mail 
sacks or pouches, and were then transported in the 
Railways Post Office cars over the lines of the car- 
riers above named. 

“Nor were said bags of gold coin, or any of them, 
when presented for transportation, mail matter of 
any kind or class whatsoever; nor were they, or 
any of them, when so prepared as above described, 
nor could they have been, shipped as mail of the 
United States of any class; nor were they shipped 
as freight by your petitioner as a common carrier. 

“That at the same time and as a part of the same 
transaction, the defendants demanded that seven 
persons should be carried as guards to protect said 
gold coin, and your petitioner in accordance there- 
with transported seven men as such guards from 


said Grand Central Terminal in the city of New 


York to said station in Springfield, Mass., in addi- 

tion to said shipment of 9.2 tons of gold coin. 
“That your petitioner has no contract or agree- 

ment as to the price or the value of the services 
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for said shipment of gold coin, or for transporta- 
tion of said men as guards, and no payment or set- 
tlement whatsoever has been made therefor.” 


A Joke on the Railroads 


Who could fail to appreciate the exquisite humor 
of the placing of postage stamps on these bags of 
gold coin stamps for which the government paid 
by taking money out of one pocket and putting it 
into another, the Treasury Department thus com- 
pensating the Post Office Department for a service 
that was wholly performed by the railroad with- 
out any pay whatever? 

But how about the seven guards, whose railroad 
fares would have amounted to about $50, but who 
rode in the mail car without paying a cent, the 
Treasury Department even forgetting to put post- 
age stamps on their shirt fronts? 

Isn’t it a wonder, in view of these extraordinary 
proceedings, that Mr. Burleson cannot, as a matter 
of fact, make the parcel post “pay?” 

Richard Turpin, knight of the road of early 
English history, with the aid of his little black 
mask and his big flintlock pistols held at the heads 
of unwary travelers on dark nights, used to make 
his business “pay” in much the same manner! 


Parcel Post to Be “Demonstrated” at County Fairs 


Fearful lest all the inhabitants of the rural dis- 
tricts have not learned of the manifold blessings 
of the parcel post, the Postmaster General has just 
mailed to “all presidential postmasters” a letter in 
which he directs them to make exhibits of parcel 
post facilities as “features of county fairs and 
other civic expositions in all parts of the United 
States this summer and fall.” Mr. Burleson frankly 
acknowledges that there is no law for this “‘demon- 
stration” and no money to pay for the work, but 
he appeals to the enterprise of his subordinates to 
put one over on the management of the fairs by 
securing space for their exhibits free of charge. 
Doubtless the “presidential postmasters,” all of 
whom owe their jobs to the administration, will 
find a way to do it. 

“There is no appropriation from which expenses 
ii connection with these exhibits can be defrayed,” 
says the Postmaster General, “and you are, there- 
fore, limited to making such arrangements as you 
can maxe without incurring any expense or obliga- 
tion to the department. However, the postmasters 
who successfully conducted exhibits last year have 
reported that space is readily obtained without ex- 
pense and that business men are glad to loan for 
exhibition as parcel-post shipments the articles that 
they sell, in consideration of having their adver- 
tising cards attached to their contributions. In 
addition to such attention as you can give the ex- 
hibit yourself, a well-informed, competent clerk 
should be detailed to give information concerning 
the advantages of the parcel post, and you are 
hereby authorized to assign one employee of your 
office for the purpose. ! 

“The department is now successfully carrying 
the parcels at the rate of a BILLION PIECES A 
YEAR,” Mr. Burleson’s letter continues. “The 
service reaches not only large cities and towns 
located on railroads, but extends to all rural sec- 
tions even though remote from ordinary transporta- 
tion facilities, and thus it enables patrons in the 
rural districts to have, by means of the parcel post, 
a cheap, prompt, safe, and efficient service for every 
kind of mailable article.” 


Free Advertising for Container Manufacturers 


The press agent of the Post Office Department, 
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in sending out this interesting information, adds 
the following significant item: 

“The latest models of parcel containers will be 
shown at the exhibits. The Postmaster General 
names all the firms now known to be manufactur- 
ing containers and from which samples can be ob- 
tained for exhibition purposes.” 

Can it be that the Postmaster General has over- 
looked a bet? Why couldn’t he have made the con- 
tainer manufacturers pay the county fair managers 
for the space occupied by the parcel post demon- 
strations? Or he might have dropped a hint to 
the mail-order houses which, undoubtedly, would 
have been only too delighted to come across. 


Increase in Express Rates Granted 


The Interstate Commerce Commission has 
granted the express companies an increase in rates 
and in its decision employs almost exactly the lan- 
guage of the prediction made in the Washington 
correspondence of HARDWARE AGE under date of 
June 14, in which an increase averaging approxi- 
mately 24% cents per package was foreshadowed. 
Existing rates are made up on a basis of a charge 
per transaction of 20 cents without regard to 
weight or distance and a terminal weight allowance 
of 25 cents per 100 lb., which varies with 
weight but not with distance. The companies 
sought leave to raise the flat charge to 25 cents and 
to reduce the terminal charge to 20 cents, which 
would mean an additional charge on each shipment 
of 5 cents, less one-twentieth of a cent per pound 
on all shipments of less than 100 lb., no in- 
crease on shipments of greater weight being asked. 
No one opposed the express companies’ petition 
and the commission after exhaustive investigation 
has decided to grant it, the new rates to take effect 
Sept. 1 and continue two years. The increase per 
package on first-class shipments has been carefully 
figured out as 3.93 cents and on second-class as 1.79 
cents. 


A Busy Hardware Sign 


HE old Ford automobile shown in the accom- 
panying picture has traveled 80,000 miles in 

the last four years and is the property of J. W. 
Hill, manager of the builders’ hardware department 
of the Peden Iron & Steel Company of Houston, 

















J. W. Hill, manager of the builders’ hardware depart- 
ment of the Peden Iron & Steel Company of 
Houston, Tex., and his small daughter 
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Tex. The Sargent sign on the rear of the machine 
has probably done more work for the big New 
Haven builders’ hardware manufacturing plant than 
any other sign they ever made. Mr. Hill is prob- 
ably one of the best-known hardware men in the 
Southwest. He believes in close personal contact, 
not only with his traveling salesmen but with the 
trade on whom they call. His little daughter is 
fond of traveling trips with her dad and is shown 
in this picture, which was taken some 80 miles 
from their home. It is a good example not only of 
a hardware hustler, but of the use he makes of 
an automobile in his business life. 


John P. Cotchett with Peck, Stow 
& Wilcox Company 


OHN P. COTCHETT, who was connected with 
John H. Graham & Co., New York City, for 
twenty-five years, having entered the firm’s employ 
when a very young man has become connected with 





ay 























John P. Cotchett 


the Peck, Stow & Wilcox Company, Southington, 
Conn. Mr. Cotchett will now represent the Peck, 
Stow & Wilcox Company to the jobbing trade of the 
South, the territory in which he made such an en- 
viable record as representative of the New York 
concern. 


THE AMERICAN CAN COMPANY, New York City, has 
closed contracts for the erection of a plant. The 
structure will be a five-story brick building, with a 
frontage of 600 ft., and the company expects to have 
it ready for occupancy in the fall. It has a ware- 
house on West Ninth Street, North Kansas City, 
handling products made in factories located in St. 
Louis, Chicago and other cities. The new plant will 
manufacture all the goods demanded by this territory. 


E. H. Morse, who formerly conducted a car agency 
and supply house in Providence, R. I., has been engaged 
to represent the Emil Grossman Mfg. Company, Brook- 
lyn, N. Y., among the manufacturers in the territory 
west of Michigan, including Indiana. 


CLARE & BROCKEST, LTp., Winnipeg, Canada, whole- 
saling stoves, furnaces and hardware specialties, have 
changed their name to Clare Brothers, Western 


Limited. 























| Editorial Comment | 


Past and Future of the U. S. A. 


‘ NDREW CARNEGIE has been quoted 

A as saying, in effect, that. the chronic 

pessimist on the future of the U. S. A. 
would go broke. 


Business men, including manufacturers, 
merchants and financiers, have for at least 
eight or ten years been through innumerable 
tight squeezes, owing largely to the dis- 
cussions and adjustments of vital economic 
questions, that have closely followed each 
other when not running neck and neck. 

Early in the decade was the life insurance 
investigation by the Armstrong Committee 
that preceded the 1907 panic, disclosing 
weaknesses which have been remedied. Then 
we had governmental pressure on the rail- 
roads and suits against corporations, which 
have dragged for years; some wise, some 
otherwise. In close order came the financial 
evolution and tariff legislation, not to men- 
tion the change of political parties in control 
of the national government. 


The banking questions culminated in the 
Federal Reserve Act, which is based in great 
part on the findings of the Aldrich Monetary 
Commission, the members of which spent 
five years gathering data. This admirable 
_ banking law (with some future amendments 


necessary as experience suggests) it is con- 


fidently predicted will prevent rather than 
breed panics. 


_ -The Federal Reserve Act has superseded 
‘ the antiquated National Bank Act of 1864, 
~ .then placed on the statute books chiefly for 
- >the purpose of selling United States govern- 
ment bonds, when the situation was darkest 
’ during the Civil War, rather than to provide 
sound banking facilities; drastic legislation 
which then proved exceptionally successful, 
although it has often since that time of stress 
entailed hardships which periodically have 
embarrassed us greatly during the last half 
century. 





Tariff reenactment and other national 
legislation have often kept business, like 
Mahomet’s coffin, suspended between heaven 
andearth. To further accentuate an already 
grievous situation, there have been the 
Balkan . Wars, the Mexican internecine 
troubles: for several years and during the 
past year hostilities in Europe, Asia and 
Africa’ which have figuratively rocked the 
earth, disorganized banking and industry 
and often threatened to involve us. 


Regarding the future, John E. Gardin, 
vice-president and chief of the Foreign 
Exchange Department of the National City 
Bank of New York, himself a keen, expe- 
rienced, sane financier and expert economist, 
Says: 

“There is no doubt that our national wealth 
will continue to increase; that the greatest 
advantage will be taken of our present ad- 
vantageous position in the world’s markets. 
To what extent we will be able to do this 
depends entirely upon ourselves, and without 
being pessimistic, we are afraid that the 
American people, as a whole, will be able to 
grasp the situation but to a limited degree. 

“There will be, at the close of the war, a 
conflict of interests, and this will be a severe 
one. When the clash will come, no one can 
tell, and that will greatly depend upon the 
recuperative powers of Europe, but there will 
have to be strenuous competition for the 
world’s markets inasmuch as Europe will be 
forced to go to the South American fields, as 
their own consumptive powers will be greatly 
reduced. 


“The American is chauvinistic and can see 
no good in anything but his own country and 
until he gets away from that particular idea, 
he can never hope to compete with foreign 
nations who will be obliged to exploit the 
world as a matter of necessity, in order to 
bring about a revival of industries which 
have been paralyzed by the hostilities and the 
diversion of mechanical potentialities to ma- 
terial for uses in the present war. 
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“We, probably, after the-close of hostilities, 
will see a very active demand for everything 
that we can produce, particularly for use in 
European countries, and this demand will 
last until the European industrial situation 
has resumed its equilibrium. How long, no 
one can tell, as it will greatly depend upon 
their recuperative powers, but we need never 
hope to maintain supremacy in the European 
market. Hence, in the meantime, it is in- 
cumbent upon us to devote our energies to 
familiarizing the South and Central Ameri- 
can markets with our wares, but it must be 
borne in mind that we will have to adapt 
ourselves to their methods, if we desire to 
sell our goods. By insisting upon our own 
methods, nothing will be accomplished.” 


Working Out His Own Salvation 


AKING a living in the retail hardware 
business does not bear any relation 
at all to a lead pipe cinch. Every 

other retailer in every other line must mess 
up in the hardware line. The groceryman 
sells galvanized tubs and pails, and wood 
goods, and nails and wire and other hardware 
items innumerable. The drygoodsman dips 
into scissors and shears, and the stationery 
chap into pencils and baseball goods. And 
the drygoodsman is the worst of the lot for 
he tries to get the cream of the business in 
safety razors and cutlery and paint. And the 
furnitureman takes a whirl at refrigerators 
and ice cream freezers. Then the manufac- 
turer constantly, and the jobber sometimes, 
slop over and sell the consumer when they 
think nobody is looking. Also there is the 
© and 10 cent store and the catalog or mail 
order house. Now with the natural gregari- 
ous human instinct the hardware retailer has 
sought to meet these obvious and pressing 
evils by combination and mutual help in the 
shape of associations. These associations are 
either profitable or non-profitable according 
as to what they do. 


Resolutions and denunciations do not get 
anywhere. Constructive work alone does 
that, but when all has been said each man 
must work out his own salvation. 


Nor is it so much a question of buying as 
of selling and of being progressive and up to 
date. The drug store man attracts his cus- 
tomers by a soda fountain that keeps them 








coming all the time. Then he sells them 
other things. 


The drygoodsman in especial has a bright 
attractive store, with windows that hold the 
passer-by, and constant advertisements that 
appeal to him. This is true likewise of the 
groceryman. More than ever is it true now 
that business must seek the customer, for he 
is so run after and courted that he has to be 
lured by all sorts of enticements. Especially 
is this true of the woman shopper who con- 
stitutes about 80 per cent of the buyers to- 
day. The old fashioned hardware store with 
dingy windows and dark interior has only 
one fate and that is failure. 


Hardware and kindred items lend them- 
selves readily to attractive displays and win- 
dow dressings, and no other line of business 
has anything in appearance ona clean well- 
kept hardware store. Nor can any other line 
equal hardware in ingenious forms and com- 
binations of tools and implements. Equally 
is it necessary that the hardwareman keep 
up with the times by having the latest things 
in lines that naturally fit into his business, 
such as electrical supplies, automobile acces- 
sories, bicycle sundries, and paint. Let him 
borrow. a leaf from his brother retailers in 
other lines and trench on their preserves in 
things profitable as they have trenched on his. 
Plumbing fixtures and pipe fittings are ger- 
mane to his business and the demand for 
them constantly grows with the increasing 
use of running water and sanitary appliances. 
To keep all these lines and assortments means 
intelligent merchandising and turn over of 
stocks with consequent smallest possible in- 
vestment. This in turn means constant 
watchfulness and intelligence in ordering for 
needs and for needs only, and not to be be- 
guiled with offers of discounts for quantities 
that he does not need. Also he needs bar- 
gain sales to dispose of slow and dead stocks. 
Likewise must they be better collectors, not 
afraid of slow paying customers, so that thus 
they may not be crippled by unduly large out- 
standing accounts. 


The hardware business is one of the most 
essential in commercial life, and the hard- 
ware dealers have ever been among the reli- 
able and substantial men of their communi- 
ties. And in the present emergency they need 
most of all to be up on their toes seeking and 
practising all things modern and progressive. 
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Time to Call a Halt 


ERE is a little story that was told by Senator Wil- 

liam A. Smith of Michigan, when the talk turned 

to the thousand and one questions asked by the kiddies. 

One night an esteemed citizen was enjoying his 

after-dinner smoke and evening paper when little 

Willie rambled into his zone wearing a perplexed ex- 
pression. 

“Papa,” said he. “Why is it that people of Africa 
are black?” 

“Because, my boy,” was the prompt rejoinder of the 
old man, “they are always in the sun.” 

“Um, I see,” thoughtfully commented Willie, and 
then continued, “Papa, why do people hang clothes out 
on the line?” 

“So that the sun will bleach them white, of course,” 
answered father, once more returning to his paper. 

“Then, papa,” persisted Willie, his look of perplexity 
getting deeper, “Why is it + 

“Cut out the talk!” broke in father. “Can’t you see 
that I am busy?”—Philadelphia Telegraph. 





Some Order 


éé EAR Sir Druggist: Please give berrer some 
aunty toxens to gargel sore throat in a little 
baby three years last May.” 

“You will please gif the little poi for five cents epecak 
for to throw up a fife months old baby. The baby has 
a sore stummick.” 

“This child is my little girld. I send five cents to 
buy two sitless powders for a grown-up adult who 
is sick.” 

“My baby has eat a peace of his father’s parrish 
plaster. Sens a annecdote quick as possible by the 
enclose boy. The inclosed money is for the price and 
send the change back.”—Exchange. 


Close Buying 


é¢ MMEND me to the average woman shopper for 

real shrewdness,” says the manager of a well- 
known establishment. “We received a visit from one 
the other day that taught us something. 

“She was considering the purchase of a yard of silk 
at 80 cents. The woman’s purchase left a remnant 
of a yard and a half, which the salesgirl suggested that 
she should take. 

“*What’ll it cost?’ asked the shopper. 

“<‘Fifty cents.’ 

“*T’ll take it,’ was the prompt response, ‘and you may 
keep the yard you’ve torn off.’”—Youth’s Companion. 


Disturbing Their Game 


= a small South Carolina town two men were play- 

ing checkers in the back of a store. A traveling 
man, who was making his first trip to the town, was 
watching the game, and called the attention of the 
owner of the store to some customers who had just 
entered the front door. “Sh! Sh!” answered the store- 
keeper, making another move on the checkerboard. 
“Keep perfectly quiet and they’ll go out.”—Canadian 
Hardware Journal. 


A Tip to Tippers 


Mrs. Hiram Heighcedes (in fashionable restaurant) 
—Hiram, that waiter is so obligin’, you’d better give 
him one of them apples in your valise. 
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His Best 


SMALL boy, who had been allowed to run much 
in the streets, had so improved his opportunities 
that before he was five years old it was commonly said 
by the neighbors that he swore like a little pirate. 
Parental discipline did not avail to break him of the 
habit. One day when he was to visit his grandmother 
in the next street he was implored by his mother to 
behave himself properly, and especially not to indulge 
in bad language. He promised to try to remember. On 
his return at night the anxious mother asked if he had 
been a good boy. He replied emphatically that the had, 
clinching the statement by adding: 
“T only called grandma an old devil twice all day.” 
—Exchange. 


Chicken a la Car 


F Mipgomrne staan arriving in a small town, hailed a 

passing resident and inquired: 

“Can you direct me to a place where they take 
boarders?” 

“Hemmandhaws keeps ’em,” the man replied. 

“Is that a pretty good place?” 

“Fair to middlin’.” 

“Have chicken very often for dinner?” 

“Reg’lar and unexpected.” 

“What do you mean by regular and unexpected?” 

“They have chicken reg’lar every Sunday 25 

ai | a 

“And they also have it when an automobile unex- 
pectedly kills one in the road.”—Judge. 





Sure Of It 


¢s¢<CIORRY, Brown,” said the doctor after the exam- 
ination. “You’re in a very serious condition. 
I’m afraid I’ll have to operate on you.” 

“Operate!” gasped Brown. “Why, I haven’t any 
money for an operation. I’m only a poor working 
man.” 

“You’re insured, are you not?” 

“Yes, but I don’t get that until I’m dead.” 

“Oh, that’ll be all right,” said the doctor consolingly. 
—Exchange. 


A Coincidence 


PASSENGER on a New York-Cleveland sleeper, 
on awakening in the morning, found under his 
berth one black shoe and one brown one. He called 
the porter and directed his attention to the error. The 
porter scratched his woolly head in utter bewilderment. 
“Well,” asked the exasperated passenger, “what’s the 
matter?” 
“Now, if dat don’t beat all!” exclaimed the porter. 
“Dat’s de second time dis mawnin’ dat dat mistake’s 
happened.”—American Perfumer. 


Focled the Ghosts 


IKE—Begorra, an’ I had to go through the woods 
the other night where Casey was murthered last 
fall an’ that they say is haunted, an’ bedad, I walked 
backward the whole way. 
Pat—An’ what for wuz ye after doin’ that? 
Mike—Faith, so that I could see if anything wuz 
comin’ up behind me.—E xchange. 


Neglected Education 


“What makes you assert that Blinks is not refined?” 
“Why, he thinks all automobiles smell alike.” 
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Forceful Page Ad from Canadian 


A Page Ad with a Punch 


No. 1 (full page). Few hardware merchants can 
make use of full-page space regularly, but many 
can give an added punch to their publicity and make 
big gains in prestige by occasional use of big space. 
Whether you are thinking of a full-page flyer or of 
just your regular run, give this ad from Ashdown’s 
up in Winnipeg, Canada, a careful look over. First, 
sweep your eye across it and make a mental note 
of the number and diversity of articles listed. Then 
note the wonderfully effective display layout with 
its Gillette razor panel as the “golden center” of 
balance, and the odd signs of panels, yet all per- 


THE RETAILER 


Merchant—Result-Getting Sale Ad 


fectly contrasted with regard to arrangement. The 
small panels at the bottom of the ad are most inter- 
esting. Another display feature of the ad is the 
drawn heading line and the border with its dis- 
tinctive gray tone contributes in no small measure 
to the general effectiveness of the layout. Keeping 
pace with the layout is the presentation of the many 
articles listed. With a brief yet thought-inducing 
introductory, the ad swings into action with ranges, 
screens and a small hardware specialty. The key- 
note of the text seems to be in creative presenta- 
tion rather than detailed description, although de- 
scription is by no means lacking. The ad man for 





Hotpoint 
Week 
May 3 to 8 
El Grilstovo 


Reg. $6.50; Special 


$4.35 


ALL NEXT WEEK 


FOR THE BEST 





GET ACQUAINTED’ WITH THIS BIG STORE 





HEN you think of Hardware, think of ASHDOWN’S, the big Hardware Store which 
can supply you with everything in high-grade quality. Hardware. 
complete, the quality is the best,*the prices attractive and the service excellent. 


Hotpoint 
Week 
May 3 to 8 
El Grilstovo 
Reg. $6.50; Special 


$4.35 


ALL NEXT WEEK 


IN HARDWARE 


Our assortments are 








COMBINATION STEWART RANGE 


TWO FUELS—COAL AND GAS! The Year Round 
Range 


GAS RANGE IN SUMMER 
COAL RANGE IN WINTER 


A combination of tro distinet ranges in one—each 
and as economical 


Sereen Windows, in all smes 
Sereed Doors, in. ‘al snes. 





exactly as good, as easily operated 
of fuel as a reparate range burning cither eoal or gas 
Both coal gas unite can b d at the same time, 
ving doub 3 eit 
in the heey weeny Stewart can get both a | 18 12 ~ ile yd. 
Coal and « nge for but a ow dollars more 2 in ie x 
the price ») « single-fuel range It ia quick, clean and«{ ,. 
coougmics! 22 in 13e ya 
24 ip 14 yd 
Each, $60.00 2 - Me xe 
? 26 in 1@¢ yd 








Now is the time to put on your Sereen Windows and Doors 
before the flies get a chanee-to get inside 


Screen Wire Cloth 


30 in. i7e yd. | both edges df a Gillette Blade at the same 
i cad ane degen 18 ya. | time, and does it quickly. (uaranteed 
. Bin. .2, ...°.2 ... We yd. | for ten years. 
. pb iv..:. : . Be yd. 
- Bim... . Me yd. Each, $4.00 
. 48in . 96e yd. . 


TWINPLEX STROPPER 


Reduce your Gillette Blade Expense. Get 
a TWINPLEX STROPPER. Have your 
Gillette Blades always keen and sharp. 
A blade to give a sinooth, clean shave 
should be stropped before every shave, as 
is done with a hollow-ground razor. Get 


a Twinplex Rotary Stropper. Sharpens 


25¢ to 
ob to ena 











MAKE YOUR HOME MORE 
VALUABLE WITH A 


Cyclone Wire 
Fence 


A sauttary, eleav and attractive 
feneuig which opeue up your yard to 
sh wir aud sunlight, creates healthy 
the back yard, aad 


Goodell-Pratt 
Grinding and 
Polishing Heads 





rouuds “ 
mukes lawns, Rower beds and gardens 
possible. Made im two heights and two 
stvles 
3 i. high lle and 13c ft. 
42 in. high 12¢ and 14c ft 
Practice! aud siutple in con-] Fiower Bed Gusrd, for protecti 
struction, but built to give ser- flower beds, made 18 in. high. 10c ft 
viee and satisfaction Several Adds beauty to the :ard and home 
~izew and «tt vies. at a trifling cut 
tirinder Heads . $4.00 to $8.76 ™ ° 
Polishing Heads Wire Trellis 


$1.75 to $8.25 





“] for «limbistig flowers and vines. Ar: at 
tractive, strong and sensible trellis, 

wide vud just the thing 
for all climbing vines. 


10c Per Foot 
Boeckh’s Brushes 


Shaving 
Accessories 


fn large assortment 


= “? Ground Razurs, 0c 
~ $5.00 





chances are against it. Use a 


moe Strops Se to $4.00 are best for all purposes 
Reser: ‘Howes, Se to 94.00 See the famous “Stee! Grip’ Paint 
Shaving Bruehe» 0c to $7.50 f and Varnish Brushes. None better 
Shaving Mirrors 25e to T5e | made. 
Shaving Soap, Cream and Pow. Varnish Brushes .... .. ibe to $1.00 amy f t 
der 35¢ | Paint Brushes . ... 25e to $2.50 a’ © yY 
Bar Shatin Soap. 0c | Kalsominée Brushes: 25 to $7.50 





Big Value for Your Money 
¥ 
. Safety Razor, $1.00 
The Gem wm « Sefety Razor 
which has been giving real shav- 
ing results for years dnd is im- 
proving all the time. Gives « 
clean, quick and smooth shave 


Standard Set . 
Bulldog Set... 
Pocket Sets. 











Some men, sumetunes, board the flying street car or 
*‘monkey with the buzz saw’’ in mil] or factory, and get 
away with it. But -that’s how accidents happen. Some 
men sumetimes, can shave with ah open-blade razor and 
avoid cutting themselves, but thousands agree that the 


Gillette 


and avoid any chance of cutting yourself. For « clean, smooth 
quick shave and one that you will enjoy, use the Gillette 


Combination Sets 
$6.50 to $25 


Cutlery of Quality 
“IX L” 


on Cutlery means best. See our excel- 
lent showing of this high-grade Eng- 
lish cutlery, Aw, in Sheffield, where 
the hest eutlery in the world comes 
froé—iperanteed by the makers and 
hacked br our own personal gueran 


Breast and 
Hand Drills 





tee 
Carvers ui sels $3.50 to 37.0 

Carvers in gaire $1.00 to $5.00 

Carvets sf (pses $2.50 to $15.00 

Steel Knives $2.00 te $8.00 doz. 

Pocket Kuives 25¢ to $10.00 each 

Razors , $1.50 to $2.25 

Cooks’ Knives We to $3.50 P 
a - m4 mpeg Drille for all kinds of work, 
Kia tehen Knives neg far 15e to We from the punching of 8 % in. 
Ham Siidere TSe to $4.00 hole to the drilling of a large 
Beef Slicers The te $4.00 bole in iron oF wood. 

Shoe Knives 25c to B0c | Hand drills ...... $1.25 to $4.50 
- Pinest Breast Drills ..... $2.35 to $7.50 


asaottment of all lines of 
_ cutlery in Western Canada. 











Thermos Bottles 








: Use 
Liquid Granite | 4” Lunch Kits 





The Lunch ‘Kits are just the 
thing for workmen -wha want s 
hot lunch. Handy, neat and com- 
pact; made with either quart or 
pint size bottle. 


$2.75 to $5 
Columbia Batteries 


The most durable Varnish’ in the 
world for floors and all: interiors 
where the exposure is severe. . Wears 
seg and ldoks better. 

4 pint, 35e; 1 pint, 6Se; 1 quart, 
$1. ch by sien $1.90; 1 gallon, $3.75. 


. Garden Tools 






Razor 




















which you will enjoy Put up| be 


in a neat attractive leatherette | Without in- ; 
case with set of Gem Damas. | J%'7- Por refined, decorative 


, ‘Diamond A’ 
keene Blades which are made effects, nething is mire Use dA 


leasing or more satisfactory p 
a pleasing : Floor Pain 
a the very best ster! procur- jo... Dismond A. Flot Well Paint 


Bonseceaning I interior 


A wax dressing is the best 


Paint. Wa!l!paper or kalso- | ov all your floors for its i 
\ At One Dollar this Rasor is | mine will not be considered | De*uty and lasting qualities. wes § end prevents 
‘@ wonder - when the real value of our | UUsrenteed to be absolutely weraners ant panelling 
pure in every way—nothing | from shrinking or warping 


Fiat Wall Paint is thorough 
ly understood. For sanitary 
reasons alone these splendid 
colors must displace them. 


very best materials 
ts mee ores 


. which «#0 often 


aclurenh ait on account of the dry 
jether ¢ co chau be pain of a house 


but the v 
used 


your floors sb 
of It ~~ A thom — 
more sanita 





. $5.00 4 
$5.00 Better get cost no more—last longer. Thé 
300 Columbia ignitor is a specially 
$5.00 to $6.00 P fo“ your Garden | high-grade cell for all heavy ser- 
& Tools ' ready. "ihe moter ignition, whe“ 
Get out in the | ther for automobiles, tractors, 
open and enjoy motor r stationary en- 
life. Nothing gines, it is unexcelled. Ignitors 
PLANTI 1 give honest service until every 
T £ ike having ©] hit of energy is gone. That is 
IM ra eon Ss sae many pe A toe. 
pleasure. All Each 35c 
Y ou . ‘i kinds of tools for garden 
_ New Refrigerators end. lawn. Neat and well-made are these 
Look Like With et! Saws 
that keep your food ae ioe oe ate % Gis 
9° Garden Rakes 35e to 65 
and fresh Nothing - better Made to look well and give sat- 
yanize i: @ Oval Gl Garden Spagies. .75e te $1.25 ten dper 7 
m than our Op #55 | Digging Forks, $1.10 to $1.20 ipfactory service. 


Garden Trowels. .16c to 256 
Grass Shears ..We to “- 0 
Edge Trimmers 

Garden Hoes We and a 


Dunham Water Weight 


limed refrigerators. They are 
he most artistic, most 
the highest 


$8.50 to $15 


.It is @ wonderful varnish 
stain and is a splendid finish 
for interior woodwork, 
chairs, bookcases, desks, 
bedsteads and all kinds of 
furniture. Kyanize makes 


and 
, made. They are 
made of oak with heavy 
quartered oak panels fin- 
ished and highly polished. }- 


sanitary 





e ’ 
‘Diamond A’ Flat 
Paint 
on walls can be thoroughly 
cleansed with soap and 
water It will not blister, 

check or peel off 





Hotpoint Week 
May 3 to 8 
EL GRILSTOVO 


Regular $6.50 
ALL NEXT WEEE 


$4.35 





% pint, 26¢; 1 pint, 45c; 





1 quart, 80c; % gal., $1.50; 
1 gal., $2.90. 


“a 
healt bful oe paint thei 


fl 

stead of carpets. Painted e 

polished floors sre consid- 

ered more artistic and- re- 
ed 


‘ire A” FLOOR 
PAINT dries quickly, leav- 
ing a clean, hard surface 


i die tia Te 


Ronuk 


The English Wax Polish 
and Cleanser for furniture, 
floors and lincleum ip easy 
to apply. It gives a soft, 
durable gloss and your 
woodwork will be both clean 
and bright. Ronuk removes 
grease spots and stains. 





10c to $1.25 Tin 


old woodwork look like new 
It requires no stirring, dries 
quickly and does not chip, 
peel or turn white. It is eas- 
ily applied, clean and sani- 
tary. Made in clear and 
seven popular colors, also 
white enamel. You can use it 
yourself. 


Y, pint, 200; % pint, 38¢; 





1 pint, 600; 1 quart, $1.00. 





The walls are in —"~ = 
mineral wool and buildin 

paper; in all 10 9 line 
ings, which ma an abso- 
lutely airproof wall Trm- 
mings, locks and hinges are 
d brass, nickle-plated 


$28.80 Upwards 


Ename}-lined Refrigerators 


$11.50 to $18 | 


Lawn Rollers 
for a better lawn 

Every lawn should be reg- 
ularty rolled in order to keep 
it smooth and in good condi- 
tion, and the best roller for 
this purpose is the Dunham 
Water Weight Roller 





$10 to $15 





The Best in 
Hardware 





ASHDOWN’S 





The Best in 
Hardware 











Hotpoint Week 
May 3 to 8 
EL GRILSTOVO 
Regular $6.50 
ALL NEXT WEEK 


$4.35 








No. 1—This ad should be an inspiration and incentive to a tryout 
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of large space 
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Ashdown’s probably figured it out that a whole page 
ad might prove tiresome if the copy didn’t liven 
things up by introducing the suggestion that makes 
for real interest. In other words, he has told what 
the articles will do, what they will save in dollars 
and time, how they add to comfort and make for 
convenience. If any one wishes to know just how 
they are made in detail, the ad man proposes to 
refer him to the catalog or to the store salesman. 
As a result of this copy policy, the ad has that 
touch of human interest that holds attention once 
the layout has attracted the eye and gained atten- 
tion. Tied up tight to the presentation in each case 
are the prices—not for a moment is the reader left 
in doubt. This ad should be an inspiration and 
incentive to a tryout of large space. 


Profitable Friday Night “Special” 

No. 2 (3 cols. x 14 in.). This ad comes to us 
from the Palace Hardware House, Erie, Pa., a 
branch of the United Hardware & Supply Company. 
H. W. Goeller, advertising manager of the Palace 
concern, states that this Friday night special is 
bringing him excellent results. The ad is run Fri- 
day night for Saturday and Monday selling. In 
the layout Mr. Goeller makes a strong bid for atten- 
tion. A neat firm name signature caps the ad, and 














|[RPALACE HARDWARE HOUT 


O'S FO Ol) STATE STREET 


Special Sale Days Saturday and Monday Each V Week 


TO SUCCEED, SAVE 


It's not what you earn that counts sa much byt what yuu eeve—-to why not start now. A point 
you'll appreciate most In our specials for SATUKDAY saad MUNDAY Ie that every tem advertised ts @ 
genuine bargata. We want such values as theaw kouwn by everyvus. No one fotecestod ta aay of thes 
articles can afford to overlook this opportunity tu buy tigh grads govds at the remarkable grtces IHated 
below. 


SPECIAL VALUES FROM OUR TOOL DEPARTMENT 


HAND DRILL = (Quustaoun —__—~‘ry 
11 3-4 foches Icng. cut HAND SAW 
teeth gears, nickel plated WI!! give ccc Meat service for ali houre 
chuck; holds all size d-ills dulf use, is 36 taches Tony, olcr.y Ga- 
up to 1-41nch; ali steel tshed a0@ feudy for 030 Our ape- 
steel handle.’ Our spe-| frame. Our regular prica ctal, 88. 
cial 23c. $1.76. Our special, $1 43. 
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COPING SAWS. 


(_., 15 eae, noc ‘ 


frame, has - 
aoe very strong pi This Plane te 7 1 2 Inches “~ 15-8) Sel€regrtertug, Macty Matted aad 
serviceable. Inch stecl blade. Our speria _ Bre. we renee tp Lat, $8 RA, 


COMBINATION eirret N° PATIERGN MPR WueNch. 


a abner 
oc we oe" tear i's 

Drop forged steel, ey and adjustable, 8 Fu'ly Warsant si 
inches long. Our special 3 eT Our Spesint 49 


Saturday and Monday Special i in the Housefuroishing omnia 


PECIALS FROM GLASS DEFT | 









SPEED 
INDICATORS 





eg 




















Berlin 
Sauce Fans. 






We are offeriag several food galucs ta thea for ’ 
lowing articles, a Umited auaber of each: ~~ Re came f- 
Colonial Pattera Tumbie rs. GREG cccveceséosoce 1% s 
Cvloalal Patteru Custard Cups, doten . ....... = 
Colvaial,Pattera Sherbet Gilasiers, dozen .... HOc CREE ee — 

co c ». 

We have & statted Bell Shaped Soda Tumblers, dozen ...ccccscece- Oc Re Lv alees and 6 0d 
number fn six quart. Our| '°* Tea Classen, dOmN .. nc eccccccesccceess: 5c | 8 “e es Out spe 
special 10c. Heavy Bar Tuaiblera, doted ..ceccscccoccecs: BGe | | z e 

3-piat Class June, dusen ..ccccocccacese coves Zc) GKLY “EN Wa oT 








“OEDAR”™ POLISH 
MOP. 











Tt will cet all the dust ~ 
zs anywhere, time, ; 
We have a quantity of Pras, Say Une 
these Berlin Kettles in Always reiy for o 
—- 4, uart; clerns off pain 4 A Uroited aemtor ta 3 
ry good values. Our " ‘ qu ole» Our specia 
soul 10¢. aad wax flvors, bas r 1- | cen 
ble handin, ts easly cleaned hi 7 x RNIES— 
FIBRE SEATS. can be unset wih _ for 
Sizes 12 to 16-inch; otf. Our spectal, 6 to tend - -. hae 
three colors, 8c each. anne — ‘ee 








Children’s Bascball 
Suits 


Including Cap, Shirt, Pants, Belt: in 


Bathing Suits 


For this season we have a special line 
of heavy worsted, all siz-s and eombina- - semi 

; va ¢c : - 
tions of colors and vary Ixtest styles. po 8 Palys deapomesengincies- 

: = from 5 to 14 years. Oar spcclal $1.19 

Cur price $1.50 to $3.50 suit. suit. 

See our new Swmrinz Pants, worn 
| with belt; something entirely new fur the 









Tennis Supplies 
Wright and Dittson and Victor Rack- 


ets, Nets, Balls, Cased, eto. A com- 
See them in Sporting Goods Dept. plete Iliac of anything you will need. 


79c—EXTRA SPECIAL STEEL RODS—739c 


yo cork grip, nickel trimmings, 4 1-2 to 9 foot rod: an excolleat rod for all around use. 


ON MEZZANINE FLOOR 


Sulkies, a, bee ag Machines, Refrigerators, Stoves, Trunks, Coaster Wac- 


ons, Mn Be Carts, Ca 
A 10c Display | Watch Our Windows _| A $1 Display 























No. 2—This Friday night special is bringing excellent 
results 


Hardware Age 


the panels are well arranged and attractively illus- 
trated. The opening talk embodies a rather new 
idea in introductory paragraphs, and it is well worth 





CLEAN-UP AND PAINT-UP 
REPAIR! 


Make your property beautiful and 

sanitary and insure against un- 

necessary decay, by cleaning up 

all rubish; repairing the fences and 

buildings and giving all good coats 
of paint. 


White & Parker. Hdw. Co. .. 


Headquarters for all kinds of 
Paints, Varnishes, Wall Finishes, Rakes, Hose, Etc. 
Murdo, South Dakota. 
“Quality Our Success.” 







Up 
int Op” 


No. 3—A sequel to the “Brighten-up” movement 











digesting. It will be noticed that a happy selection 
of articles has been made—the ad interests both 
men and women and the appeal is both utilitarian 
and personal. This in a great measure accounts for 
its pulling power—a sale ad produces in direct ratio 
to its broadness of interest. The chief factor in 
the ad’s business-getting ability, however, is in the 
immediacy appeal backed by substantial price reduc- 
tions. The day-sale ad is always a winner, and the 
more the idea is repeated the stronger it grows. 
But a day-sale needs backing like any other type of 
sale ad, and this particular ad has backing to burn, 
hence its success. Note the reference to the win- 
dows—a definite reference that will cause people to 
keep them in mind. 


In Which a “Hunch” Is Started 


No. 3 (3 cols. x 5 in.). An advertising man has 
said that buying is generally done as the result of 
some sort of inspiration “hunch’—just as you some- 
times hold up a “kicker” and sometimes you don’t. 
Be that as it may, this particular ad from the White 
& Parker Hardware Company, Murdo, 8S. D., is 
going to start a goodly number of “hunches” to 
working. We look across the road to our neigh- 
bor’s house and say mentally or otherwise, accord- 
ing to the individual and conditions, “it’s .a disgrace 
to the street.”’ White & Parker say the same thing 
with a sugar coating and thereby a “hunch” is put 
to work. The idea here is a sort of a sequel to the 
“brighten-up” movement—it is directed solely at 
outdoor improvement. The ad is a sort of a psycho- 
logical potpourri—it touches on pride, the sense of 
economy, the idea of gain, and several other things 
that cause people to think and then act. The illus- 
trated slogan at the bottom of the ad epitomizes 
the thought. White & Parker are to be congratu- 
lated—they have hit upon something very neat in 
advertising appeal. 


Small Ad Strongly Displayed 

No. 4 (2 cols. x 5 in.).—The Graves Hardware 
Company, Springfield, Mass., here demonstrated 
how small space may be effectively used. The 
sharp, clean-cut illustration, its position set off by 
the breaking rules, the attention-getting heading, 
and neat 2-column set-up all combine to make a 
snappy little announcement. Note how the lawn 
mower is brought in without interfering with the 
garden hose appeal. 

More Strong Small Space Display 


No. 5 (1 col. x 5 in.).—Another ad sent us by the 
Graves Hardware Company. As is the case with 
the preceding Graves ad, this is another example of 
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small space effectively used. Here the blacks and 
grays are balanced so as to emphasize the display 
lines and the cut is so placed as to dominate the 





= Our 50th “ 


“BUST AGAIN!” [weit Seca 

















' 
A hose that is apt at any time to become a shower bath is not a thing to be HOSE 
| Gesired--nor @ necessity either. Usually ‘sie the result of buying a cheap article. 
This year we can offer you a 5-8 Inch highest. grade j 
mouided hose that has never before sold less than 1 2c REEL 
i6¢ a foot, at . . . . : ° i 
} OUR LEADER.-.a good low-priced | GOODYEAR “THOR” HOSE -. | Sears a 
} hose. | absolutely the best made. Cannot | vicesble steel 
| $6 5 8 ae 9c ft. kink. reel that sell 
| 34inch -- + MWe ft. SOtmh + « 3 ¥ « 16e ft: | ordinarily for 
| TIGER.-an excellent medium | i — - + Wefe | $1.50. 
| priced hose. . ER---a seven ply 
| l2inch -.- - + « I2eft | Sinchhose - - Sef soba 
| Séinch- + +--+ - left. A few remnants of NON KIN ] 19 
P ie, <6 8 6 os $1.25 HOSE.--wsually 18e - - 2c ft. e 
| ee Nozzles + + 25E to SOc | 
| Lawn Sprinklers- - 25c to $2.75 Hose Menders - 10c ea. 7Sc doz. | Garden Hose 
HoseBands - - - - - Sc | Couplings- .- - - - - 2c | A high-grade. 44-inch mould- 12- 
| ed Hose, lfc value, a foot..... 
Don't Miss This GENUINE 
LAWN MOWER SPECIAL | | Fountain Sprinkler 
high wheeled m 00 Nothing to get out of order, 
crucible steel Blades $5. can't rust. Reg. 60c 43¢ 











These prices are good until Tuesday, 
June 8. 


tt AL nae 7e 


SPRINGFIELD, MASS. 
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Sn24 Main aT. 7 

















No. 4—A snappy little announcement. No. 5—At the 
right: Small space effectively used 


whole display and attract the eye at a glance. Note 
the neat firm signature. 
Information for the Fisherman 


No. 6 (2 cols. x 9 in.).— Milt Benson of Saranac, 
Mich., who sends this ad, has secured the angler’s 


7, 
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Paste this in your hat 
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BLACK BASS 
season opens 


JUNE 16th 
Unlawful to take more than 10 
in any one day or to have 
more than 10 in possession at 
any. one time.and not less 
than 10 inches in length. 

















ep ae hh he 
"7, OE See 

It is not UNLAWFUL to.inspect our line of 
tackle for the fishermen. 





Bamboo Rods 85e and up. 
Steel Rods $1.26 and up. 
Reels . 6@e and up. 
Casting lines 25e to $1.25. 





No. 6—Not likely to escape the eye of the fisherman 
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interest at first glance by the cleverly drawn pis- 
catorial illustration. The statement of the law and 
the way in which it is tied up to the listing makes 
an attractive presentation, and one which is not 
likely to escape the eye of the fisherman. 


Hartford Wins Cup in Clean-Up 
Campaign 


HARTFORD, CONN., wins the solid silver loving 

cup offered by the New England clean-up and 
paint-up campaign committee to the community con 
ducting the most efficient and thorough clean-up 
campaign during the spring of 1915. 

More than eighty-one New England cities and 
towns conducted clean-up and paint-up weeks dur- 
ing May this year, and, of this number, twenty-two 
competed for the loving cup. The contest was close 
among Hartford, Malden, Manchester, N. H., Water- 
town, Conn.; Providence and Boston, but, after 
carefully weighing all of the evidence submitted in 
the reports from these communities, the judges 
were unanimously in favor of Hartford. 

The winning city, which has a population of 
120,000, reported that thirty-five trade and civic 
organizations took an active part in the campaign; 
the first meeting drew about 1000 people and $1500 
was raised by the citizens for carrying on the cam- 
paign; $2000 was set aside by the city finance com- 
mittee. for use during clean-up week; 70,000 cir- 
culars were distributed; every cellar and back yard 
in the city was cleaned; newspapers co-operated! 
by devoting over fifteen pages of reading matter 
to the campaign; all factory yards in the city were 
reported cleared; 1700 cu. yd. of yard and house 
rubbish were removed during the week; a fire pre- 
vention and clean-up pageant was held during the 
period and there was a demonstration of the work- 
ing of fire alarm boxes and fire drills in the various 
factories; forty ministers spoke to their parishion- 
ers about clean-up week; two public meetings were 
held; all stagnant pools in which mosquitoes might 
breed were filled. 

The clean-up loving cup, which is of sterling sil- 
ver and stands 12 in. high, is offered for yearly com- 
petition among all cities and towns in New England 
by the New England committee, of which George 
C. Morton of the Carpenter-Morton Company of 
Boston is chairman. Hartford will have the cus- 
tody of the cup until May 1, 1916, when the cup 
will be offered for competition again. The cup be- 
comes the permanent property of the city or town 
winning it three times. 


‘‘What Constitutes a Good Roof ”’ 


HE Metal Branch of the National Hardware 
Association of the United States, 505 Arch 
Street, Philadelphia, Pa., has published a booklet 
entitled ““What Constitutes a Good Roof.” This 
booklet contains the first three prize winning arti- 
cles in the contest conducted by the association on 
the subject of “The Advantages of Terne Plates 
and Sheet Metals over other Materials for Roofing.” 
This booklet is well printed and illustrated, and 
the association will be glad to furnish copies of it 
upon request. 


THE DREW CARRIER COMPANY, Waterloo, Wis., manu- 
facturer of vehicles, barn equipment, litter carriers, etc., 
has disposed of its vehicle business to the Waterloo 
Novelty Company, recently incorporated with $10,000 
capital by G. F. Nisle and J. E. Alling. The Drew 
Company will manufacture only litter carriers and 
stanchions. 
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Trade Conditions and Iron, Steel and Hardware Prices 





The hardware trade is more active from 
the point of volume of business than at any 
time this year. Orders are steadily increas- 
ing and the outlook is better than at any time 
for months. Prices are hardening, and on 
many lines of goods are higher with a tend- 
ency to advance. The money situation is 
good, and collections are reported quite sat- 
isfactory in nearly all sections. 





MARKET SUMMARY FOR THE BUSY READER 


In the opinion of a veteran manufacturer 
and long time sales manager just back from 
a western trip there is every reason why 
business should gradually expand. 


The steel trade seems to have been going 
at a still faster gait than previously. Foreign 
demand for steel for war purposes is still 
enormously heavy. 








PITTS 


Office of HARDWARE AGE, 
Pittsburgh, July 27, 1915. 


HE steel trade seems to have been going at a still 

faster gait in the past two weeks or more, and that 
this is correct is testified to in the fact that the Carnegie 
Steel Company is now operating very close to an aver- 
age of 100 per cent in both its Bessemer and open- 
hearth capacity. The company is operating its various 
open-hearth steel works to fully 100 per cent of capac- 
ity, but its Bessemer steel capacity is operating to about 
90 per cent, the lacking 10 per cent being due to the 
idleness of the Columbus, Ohio, works, but which may 
be started at an early date. Already there is a feeling 
coming out that perhaps prices on Bessemer and open- 
hearth steel and finished products are advancing too 
rapidly and that a check should be put on any further 
advances for the time being at least. The domestic con- 
suming trade is buying steel more freely now than it 
has for a long time, but it is still a question whether the 
consumers are buying ahead very far in anticipation of 
still higher prices. 

Foreign demand for steel for war purposes is still 
enormously heavy, and at the present time there are in- 
quiries in this country for 400,000 to 500,000 tons. Mak- 
ers of shrapnel, like the large steel interests, are now 
getting very much better prices for this material than 
they did early in the war game, and it is said from 2c. 
to 3c. per lb. is being paid by the Allies, these being 
very much higher prices than prevailed some months 
ago. The General Electric Company has an inquiry in 
this market for 29,000 tons of shrapnel rounds, but is 
somewhat doubtful whether any of the local mills that 
make steel rounds are in position to take the order and 
make the deliveries wanted. The foreign demand for 
barb wire, wire nails, tin plate and other steel products 
continues heavy. One local wire mill-that is running to 
100 per cent of capacity, and is filled up for the remain- 
der of the year, is sending fully 25 per cent or more of 
its output to the Allies. 

There is a famine in the supply of open-hearth steel, 
and it is estimated that the Carnegie Steel Company, 
Nationai Tube Company and one or two other allied in- 
terests of the Steel Corporation have bought 150,000 
tons or more of open-hearth billets from outside steel 
companies. Last week the Carnegie Steel Company 
placed 5000 tons of open-hearth billets with a Youngs- 
town, Ohio, mill and will likely buy more. Prices on 
open-hearth steel are advancing steadily, and 4 x 4 in. 
billets are very firm at $22, and open-hearth sheet bars 
$23, Pittsburgh, with chances that prices will be still 
higher in the near future. 

Russia continues to be a very heavy buyer of mate- 
rials in this country, and has placed 60,000 tons of steel 
rails with the Lackawanna Steel Company, 100,000 tons 
with the Cambria Steel Company, and has options on 
further large lots with other mills. West Australia also 
has an inquiry out for 10,000 tons of rails, and the six 
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leading rail mills in this country now have more actual 
orders on their books and in prospect than at any time 
in more than two years. The inquiry for Bessemer and 
open-hearth steel products is so heavy and the mills 
have so much business on their books that they are not 
particularly hard up for rail orders, as otherwise would 
be the case. 

The demand for structural shapes is better than at 
any time for months, and a good deal of large work is 
being placed. The McClintic-Marshall Company of this 
city has taken 3000 tons for new steel buildings for the 
Youngstown Sheet & Tube Company, about 2000 tons 
for similar work for the Republic Iron & Steel Com- 
pany, and Jones & Laughlin of this city is low bidder on 
5600 tons for city and county buildings to be erected in 
Pittsburgh. Prices on nearly all kinds of finished steel 
are firm and steel boiler tubes have been advanced $2 a 
ton. Cotton ties are now a prominent factor in the steel 
market, the price for July delivery being 85c. per bun- 
dle, and for each succeeding month the price goes up 
%ec. per bundle. Nearly all the leading steel mills are 
now quoting 1.30c. on plates, shapes and bars on new 
orders, but from regular customers 1.25c. can still be 
done. The smaller plate mills are better filled up than 
for a long time and are asking 1.25c. on plates. 

The pig-iron market which had been in a state of 
lethargy for some months is showing signs of attivity. 
The Westinghouse Electric & Mfg. Company of this city 
has inquiries out for 10,000 tons of foundry iron for de- 
livery in last quarter of this year and first quarter of 
1916. The Carbon Steel Company has about closed for 
10,000 tons of basic iron, and there are other large in- 
quiries out. Several lots of Bessemer iron have been 
sold at $14.25, Valley furnace, an advance of 75c. a ton 
in a month, basic has sold at $13, an advance of 50c. a 
ton or more. This active condition in pig iron has been 
reflected in the various grades of steel scrap used for 
open-hearth purposes, which have been advanced 50c. to 
75c. per ton. On July 1 heavy steel scrap was weak at 
$11.75 and sold as low as $11.50 in some cases. Last 
week sales of selected heavy steel scrap were made at 
$12.75 and the market is very strong. The whole situa- 
tion in raw and finished iron and steel looks good, and 
the blast furnaces, steel works and rolling mills will be 
busy over the last half of this year. 

These conditions are reflected to a large extent in the 
hardware trade, which is more active from the point of 
volume of business than at any time this year. Local 
hardware jobbing houses say that the volume of orders 
is steadily increasing and the outlook is better than at 
any time for some months. Prices are hardening, and 
on many lines of goods are higher, with a tendency to 
further advance. Indications are for a bumper crop, and 
the outlook for the remainder of this year from all points 
of view could hardly be better. When the enormous 
crops now in prospect commence to move it will tax the 
railroads to their utmost facilities to move them, and 
there promises to be work for everybody. The money 
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situation is good and collections are reported quite sat- 
isfactory in nearly all sections. 


WirE NAILS.—In sympathy with other lines of steel 
products prices on wire nails are firm at $1.60, all the 
mills quoting this figure on new orders. Most jobbers 
and large consumers placed contracts some time ago on 
which nails are still due them at the $1.55 price, but 
these contracts, the mills state, will be cleaned up in a 
short time. There is some foreign inquiry for wire 
nails and some business is being closed right along. 
The fall demand is expected to open up about Sept. 1, 
and the wire-nail trade over the next two or three 
months is expected to be quite active. Prices are firm, 
and if steel slabs continue to advance, wire nails may be 
higher in the near future. 

We quote on new orders: Wire nails, $1.60, base; galva- 
nized nails, 1 in. and longer, $1.75 extra, or $3.35, base, plus 
the regular nail card extras. 


Retailers f.o.b. Pittsburgh carload lots $1.60. 
f.o.b. Pittsburgh less than carloads, $1.70. 


Retailers 


CuT Natts.—There is a moderate demand and the 
market is firm. Large shipments continue to be made 
to the South and to other sections, and the cut nail 
mills are running to nearly full capacity. Prices are 
firm. 


We quote cut nails, $1.55 per keg in carloads and larger lots 
to jobbers; carloads to retailers, $1.60 f.o.b. Pittsburgh, 
terms sixty days, or 2 per cent off for cash in ten days, 
freight added to point of delivery. 


Bars WIRE.—A feature of the barb wire trade is the 
heavy foreign shipments being made by the American 
Steel & Wire Company, Jones & Laughlin Steel Com- 
pany, and, in fact, all of the makers of barb wire. The 
domestic trade is now receiving fairly heavy specifica- 
tions of barb wire for the fall trade and the market is 
quite active and shipments by the mills are heavy. 
Prices are firm and an advance in wire products of all 
kinds in the near future is not improbable. Prices of 
spelter continue high and this may result in some for- 
mer customers of barb wire using painted instead, but 
it is not believed this practice will be general. Prices 
are firm. 

Plain annealed wire is $1.40; galvanized barb wire and 
fence staples, $2.50; painted barb wire, $1.70, all f.o.b. Pitts- 
burgh, with freight added to point of delivery, terms thirty 
days net, less 2 per cent off for cash in ten days. Prices on 
woven wire fencing are 69 per cent off in carload lots, 68 per 


cent on 1000-rod lots, and 67 per cent on small lots, f.o.b. 
Pittsburgh. 


FENCE WIRE.—The new demand continues heavy and 
the mills are shipping large quantities of plain wire to 
jobbers and to fence manufacturers. Shipments of wire 
to the makers of the lighter wire goods are also heavy 
and the foreign demand is active. Nearly all the wire 
mills are running to full capacity and making the larg- 
est shipments at any time for some months. Prices are 
firm and may be higher in the near future. 

Prices are as follows: Annealed fence wire in carload lots 


to jobbers, $1.40 base; galvanized, $2.20, with the usual ad- 
vances charged to jobbers for small lots from store. 


SHEETS.—The new demand for special grade sheets, 
such as enameling stock and sheets used by automobile 
builders for bodies, mud guards, running boards and 
other purposes, is enormously heavy. Large contracts 
for special grades of sheets have been closed in the past 
two weeks and some of the sheet mills report that their 
trade this year in these grades of sheets will be more 
than double what it was last year. The new demand for 
galvanized sheets, owing to the high prices asked by the 
mills, due to the spelter market, is dull. Many of the 
former consumers of galvanized sheets are now using 
long terne sheets instead, which they can get at lower 
prices. Both Bessemer and open-hearth sheet bars have 
gone up more than $1 a ton, and this is reflected in a 
stronger market for sheets. Nearly all the mills are now 
quoting 1.80c. on Bessemer black and 1.40c. on blue 
annealed. Prices on galvanized sheets range anywhere 
from 4c. to 5¢., depending on the mill, whether it is a 
regular customer make the inquiry, and the deliveries 
wanted. Makers’ prices for mill shipment on sheets of 
U. S. Standard gage, in carload and larger lots, on 
which jobbers charge the usual advance for small lots 
from store, are as follows, f.o.b. Pittsburgh, terms 
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thirty days net, or 2 per cent cash discount in ten days 
from date of invoice: 


Blue Annealed Sheets 
Cents per Ib. 


Pe: ss ws wend bas Leb ee ec bhieeeteaui 1.25 to 1.30 
5 Fy SS Sani ees 1.30 to 1.35 
Dc a re ae 1.35 to 1.40 
De eee es las 6h Kea VOW Ke 608 sak wale bok 1.45 to 1.50 
Pe ee PG 6 Bs Aico k eed eee 1.55 to 1.60 
Box Annealed Sheets, Cold Rolled 

Cents per lb. 
ee os cena aces cadens 1.40 to 1.45 
NG I ee a ee a ee a ee 1.40 to 1.45 
RE RF A ee ee eyes 1.45 to 1.50 
ee ee ss a ‘a 6 was 6 b'c babes oi wee 1.50 to 1.55 
I I kN a he 1.55 to 1.60 
See a8 a od kw oo wae aet 1.60 to 1.65 
Ce ok re bn soa ob oe a cue 1.65 to 1.70 
Se: ee, bbw eS éeOU EE woes decketuedcnwe 1.70 to 1.75 
a nn 6 aka ben & 06s bbwbs Che beee dec 1.75 to 1.80 
Ne Se ada Bi aa Oo a ew ea i eae ic ae 1.80 to 1.85 
Pe Se anc oes a bea shh Coadicacbanten boa 1.90 to 1.95 

Galvanized Sheets of Black Sheet Gage 

Cents per Ib. 
ae EN Eis Cig cs Oden Setsadeccicewewes 3.50 to 4.00 
BI) SI a ie a a ON a ee eee 3.60 to 4.10 
Des: ee on oc bina he tee 660s whee wae 3.60 to 4.10 
Be 5 i ee a ee ae ee he wea le tee amseieiene 3.70 to 4.20 
Ds Bae SS 6 han Ue ao wae eee oe beeeé ak 3.85 to 4.35 
ee ae Ve SS «Cb s 6 oboe bed ee bee oes 4.05 to 4.55 
a See GE sso a be hk we oh awww 4.20 to 4.70 
Oe ae ae ee ae a eR ce ar lle ree ites 4.35 to 4.85 
Se en eo bo 6 ea dheeehetecaubedsenehune 4.50 to 5.00 
ge ee er ee ee eT ee ee eee 4.60 to 5.10 
I I gn cite a oe tata hie ak ot ak We a os ce 4.75 to 5.25 
CORRUGATED ROOFING SHEETS BY WEIGHT 


Gages, cents per Ib. 


Painting: 29 25 to 28 19 to 24 12to18 
Dees OO Gee eit cason ca: 0.15 0.10 0.05 
GOpmmee, WOE ccccccce cocs 0.25 0.15 0.10 

Forming: 

2, 2%, 3 and 5 in. corru- 

CE. cond beceee ue wanks 0.05 0.05 0.05 0.05 
2, V-crimped without sticks 0.05 0.05 0.05 baat 
54 to 1% in. corrugated... 0.10 0.10 0.10 
3, V-crimped without sticks 0.10 0.10 0.10 
Pressed, standard seam, 

See on a 6 Se caw eos 0.15 0.15 
Plain roll roofing, with or 

without cleats ......... 0.15 0.15 0.15 
B/i5 Ti GUEIOE 2 cccccccs 0.20 0.20 0.20 
Weatherboard siding ..... .... 0.25 0.25 
ee a nk 0 eek eH EO 46% 0.25 0.25 
Rock face brick and stone ‘ 

GE ven dus c0400 060400 GO > 0.25 0.25 
Roll and cap roofing with E 

caps and cleats ......... 0.25 0.25 
Roofing valley, 12 in., and 

WE * wc oe 06s chads kee anes 0.25 0.25 
Ridge roll and _ flashing “ 

(plain or corrugated).... .... 0.65 0.65 0.65 


IRON AND STEEL Bars.—The mills rolling steel bars 
are filled to the limit with orders and on the smaller 
sizes of rounds, squares and flats are back from six to 
eight weeks in deliveries. Foreign demand for rounds 
for shrapnel is enormously heavy and aggregates close 
to 500,000 tons. Specifications against contracts from 
agricultural implement makers, from wagon builders 
and from the railroads are very heavy and there is no 
doubt but that the steel bar mills will run full over the 
remainder of this year. Most mills are now quoting 
1.30c. on steel bars and say they are not anxious to 
book further orders at less than that price. The new 
demand for iron bars is better, and the bar iron mills 
are steadily increasing operations. 


We quote steel bars at 1.25c. to 1.30c. for third quarter. 
We quote common irgn bars at 1.25c. to 1.30c., and test iron 
bars at 1.35c., f.0.b. Pittsburgh. 


TIN PLATE.—Mills report a continued heavy export 
demand, and foreign shipments are very active. The 
domestic demand is quiet and mostly for small lots, as 
consumers are covered. Specifications are falling off to 
some extent as they usually do at this season of the 
year, but the mills are filled up for several months 


ahead. 


We quote 100-lb. coke plates at $3.10 to $3.25 per base box, 


depending on the order. ¢ 
We quote 100-lb. terne plates at $3.15 per base box, f.o.b. 


Pittsburgh. 


Nuts, BoLts AND RIvETs.—Makers state that the re- 
cent advance in nuts and bolts is being firmly held and 
the demand is larger than at any time for some months. 
Most jobbers and large consumers are covered by con- 
tracts placed some time ago at lower prices than are 
ruling now and are specifying freely. Discounts to the 
large trade which makers state are being firmly held 
are as follows: 
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U. 8. 8. Cold Punched Blank and Tapped, Cham- 
fered, Trimmed and Reamed 


4 in. and smaller, hex.............- 7.8c. per lb. off 
5% in. and smaller, er re 7.1¢c. per lb. off 
Square, all sizes ........... ‘Se Goaseer 5.6c. per lb. off 


Semi-Finished Tapped 


ie a ee... OEE. so o's a 0 00 6b's 0% 85-10-10-5 off 

a Sa We OS Mc ce wk eesvansocdtseces 85-10-5 off 
Black Bulk Rivets 

7/16 x 6%, smaller and shorter.......... 80-10-5 off 


Package Rivets, 1000 Pcs. 
Black, metallic tinned and tin plated....75-10-10 off 


Discounts on bolts adopted June 30 are as follows: 


Common carriage bolts, % x 6, S. & S. rolled, 75-10-10; cut, 
75-10-5; larger or longer, 75-5. Machine bolts, h. p. nuts, 3% 
x 4, S. & S. rolled, 75-2/10-5; cut, 75-2/10; larger or longer, 
75-5. Machine bolts with C. P. C. & T. nuts, % x4,S. & S., 
75-10; larger or longer, 75. Bolts without nuts, 6 in. and 
shorter extra 10 per cent; longer lengths, extra 5 per cent. 
G. P. coach screws, 75-2/10-5. Nuts, blank or tapped, . p. 
square, 6.20; hexagon, wan. tt Fe. T. syguare, 0.60; hex. 
54 in. and up, 7.10; smaller, 7.8. 

WrRouGHT PiIPE.—The new demand for steel and iron 
pipe in July was fully as heavy as in June, and several 
mills report orders taken in July slightly heavier than 
in the previous month. A Youngstown, Ohio, pipe mill 
has taken an order for twenty-eight miles of 8-in. line 
pipe for the Natural Gas Company of West Virginia. 
Discounts on lap weld steel boiler tubes have been low- 
ered one point, equal to an advance of $2 a ton. The 
following are the jobbers’ carload discounts on the 
Pittsburgh basing card in effect from June 17, 1915, all 


full weight: 





Butt Weld 
Steel 
Inches ~~ Galv. en y met 7 —. 
and 40% an Oo eta 
ip" hey 3 RE ate 16 $3 2 se alahanRg ee mini a a. 
Ss B. uoeede ee. Se 1 whose oes cveces 
% ry iy  Saaee 71 46 
Lap avis 


a = ote a 6 e- eae. . ren. Bi -e  eee 28 89 2 Bae Se 8 @ 










































Office of HARDWARE AGE, 
New YorkK, July 24, 1915. 


7 the opinion of a veteran manufacturer and long- 
time sales manager just back from a Western trip 
which reached to the Rocky Mountain States there is 
every reason why business should gradually expand. 
Crop conditions, whether contemplating what is already 
harvested or the fine prospects for the remainder of the 
harvest, better the situation. 

There is likewise a pronounced and quite general feel- 
ing that goods will not be lower, but that prices will 
gradually harden as some classes nearest to the raw or 
semi-finished material have been doing for some time. 
That in the main; there are many lines which are a good 
purchase now. 

Partial confirmation of this is afforded in the increases 
lately on, for instance, taken at random, picks and kin- 
dred tonnage goods, of say 15 per cent in the last six 
months, advances in strap and T hinges lately because 
of higher cost for iron and steel, together with a grad- 
ual stiffening in various lines, even to toilet and horse 
clippers ranging from 5 to 10 per cent lately, in which 
the material is insignificant and labor proportionately 
large. There has been just enough advance in these and 
other lines to cause thinking merchants and buyers to 
comprehend the possibilities of stronger and higher 
markets. 

A factor not to be lost sight of is that the country 
generally is on a sound basis, stocks light all around 
trom producer to distributor, banks bursting with idle 
capital and business conditions, so far as the United 
States is involved, basically good. The main debit is the 
fear of foreign complication, the year-old war and its 
effects, and a general disposition to go cautiously. 

In a large section of the country there is a considera- 
ble number of people abundantly able financially to go 
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Reamed and Drifted 


1 - Bs ae 77 55% | 1 to 1%, butt. 69 44 
ey wic's wu oo 8 es 74 ant mca «seebees 69 44 
2% he 6, lap. 76 54% By rere 53 28 

Pa See “6 éees ok 64 39 












Seren 

2% to 4, lap. 67 44 
Butt Weld, extra strong, plain ends 
YB» 4 and %.... 67 OED ge RS ree 61 37 
nc esesececces 72 3 rrr ee 66 45 
ay ok Pee 76 56 ae SP BOs pce vs 70 47 
BOS ine 64 hoe 77 57% | 2and 2% ...... 71 48 
Lap Weld, extra strong, plain ends 

pire ececde a 73 51% Dan peéhtuatseoe Te 42 
ie Ae eainneene a OT yp ehaebtncree: 67 43 
eS rere 74 52% ee ee oes be ee 69 46 
eo ft PREP ee 68 46 . 2 Seep 68 45 
> SO Goi vice cect 63 41% 8 Pee ee 61 40 
fs f  SPeeee 56 35 

Butt Weld, double extra strong, plain ends 
ee ee eT Pee 62 42% a 34 
i be <i ciéde on 65 45% % to oi? inv aba 59 37 
2 Ee 67 47% yy | |) eee 61 39 

Lap Weld, double extra strong, plain ends 
eee ee ee 63 431% OD ain i i kes ook Sak gels 34 
314 2 ARES eee 65 45% So: eee 59 39 
4% 2 eae 64 S655 | 656. OO Geis cccvics 58 38 
OD Fievesvssevds 58 3614 TE. weetienes's 51 29 


To the large jobbing trade an additional 5 per cent is 
allowed over the above discounts. 

The above discounts are subject to the usual variation 
in weight of 5 per cent. Prices for less than carloads are 
two (2) points lower basing (higher price) than the above 
discounts on black, and three (3) points on galvanized. 


BoILeR TuBES.—Discounts on less than carloads, f.o.b. 
Pittsburgh, freight to destination added, in effect from 
July 16, 1915: 


Lap Welded Steel Standard Charcoal Iron 


Oe I Os 6.0656 vce ees Se. * Fs Sony. 5 

NS cairn eit a Orn 6 id 0 ae 60 OE aie ee ok a eae 47 
. & £. Seer 66 2% and 2% in.......... 54 
Oe eo oa i ee c Ree |. eae 58 
344 and 4% in.......... 72 $% and 4% in.......... 60 


5 ORR Se ae ee Bees ff ae 
2 | 


on ava aw © Ce Cae or ee i 


Locomotive and steamship special charcoal grades bring 
higher prices. 

1% in., over 18 ft., 10 per cent net extra. 

® ‘in. and larger, over 22 ft., 10 per cent net extra. 


ahead with large enterprises and likewise satisfy more 
immediate personal wants, who are merely waiting for 
a rift in the clouds that will modify the tension and 
warrant greater freedom commercially. In any event 
there are signs of a general forward movement increas- 
ing with the approach of fall, and a likelihood of more 
trade, war or no war, unless the signs fail. 

As to present conditions orders by mail are still light, 
though frequent in number, but it is common knowledge 
that.of late years more goods have been ordered in the 
spring for fall, and in the fall for the following spring 
which has magnified the usual midsummer vacation pe- 
riod dullness. 

Naturally buyers are confining themselves closely to 
staples and much-wanted articles in their more liberal 
buying, and are ordering sparingly goods such as brass, 
copper, spelter and zinc enter into, because of top- 
notch prices bound to slump, more or less heavily, when 
the demand for war material declines or ceases. All 
merchandise for instance requiring spelter for galva- 
nizing or its manufactured phase in the form of zinc, 
rolled or otherwise, is abnormally high. The same is 
true of copper in a lesser but considerable ratio, and so 
on according to the degree of advance in raw material. 

For the despondent individual and chronic pessimist 
it may be well to note that according to United States 
Comptroiler John Skelton Williams, the total resources 
of all national banks on May 1 totaled $11,842,354,995, 
and on March 4 the total resources were $11,566,846,004. 
That demand deposits increased from $5,149,701,825 to 
$5,407,211,478 and time deposits from $1,199,188,335 to 
$1,254,369,875, while the increase in loans and discounts, 
which is probably the best index to the amount of busi- 
ness, was increased from $6,499,964,605 to $6,643,887,- 
951.: Undivided profits increased from $288,682,310 to 
$293,689,959, though the surplus fund was reduced from 
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$724,307,901 to $719,329,463. This covers only national 
banks, of which there are approximately 7500, with 
about 17,000 State banks and trust companies in addi- 
tion, not in the comptroller’s jurisdiction. 

To men of affairs interested in country-wide figures 
and accustomed to think in terms of large dimensions 
these official statements are encouraging. 


WIRE NAILS.—Business in wire nails has been a trifle 
better and jobbers had a little better business out of 
store during the fore part of July, which came from 
people urgently in need of nails in metropolitan and 
other nearby territory. Business in July is usually 
slack, but the trade in this line is fairly satisfactory at 
present. The indications now are for a fair autumn 
trade and consumers are gradually using more of this 
product. There are prospects of some advance in the 
out of store price in New York, the present base show- 
ing, it is claimed, an inadequate profit. 


Wire nails, out of store, are based on $1.90 per keg. 


Cut NaiLs.—There is a little stronger tone in the cut 
nail market, especially in shipments from mill. There 
have also been more inquiries and some sales in the 
export field and more orders have been booked for ship- 
ment abroad. 


Cut nails, out of store, for domestic business are $1.90 per 
keg base. 

Rope.—The rope market just now is not active, al- 
though prices are well maintained on the basis of figures 
made earlier in the season. 

The Manila hemp situation is most affected by the 
question of ocean transportation and whether the con- 
ditions are favorable for shipping direct to Atlantic 
Coast ports, or, because of more valuable Oriental man- 
ufactures, including case goods, vessels are cleared for 
Pacific points. When raw hemp is relatively a small 
part of the cargo the destination of the steamer is con- 
trolled by more important freight, especially where 
freight values are greater than for Manila hemp. 
When merchandise carrying relatively low freight 
charges, like baled hemp, ultimately destined for eastern 
manufacturers, is landed at Seattle or elsewhere, it is 
broken up into comparatively small lots for trans-con- 
tinental dispatch, which not‘only mixes marks and 
quality but adds greatly to the freight charge. 

Sisal is handicapped by the Mexican troubles and the 
practices of the regulatory committee in Mexico, which 
is holding, some claim, about 600,000 bales of Mexican 
sisal for higher prices which may go to 6%c. to 7c. per 
lb., or nearly 100 per cent over prices of a year or 
two ago. 

Manila rope, first grade, is still on the basis, from 
jobbers, of 14c. per lb. Second grade, 13c.; third 
grade, llc. Sisal rope, first grade, 10c.; second grade, 
9l6c., base, per lb. 
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NAVAL STORES.—The demand for some kinds of naval 
stores for export has hardened quotations in the pri- 
mary markets. English buyers are purchasing supplies 
to strengthen already depleted stocks. Likewise there is 
some buying in Savannah and elsewhere covering sales 
of May-August futures because of the approach of the 
end of July. With the turn of the month there are 
those who anticipate a reaction as the demand locally 
is very moderate. 

Spot turpentine, in yard, is quoted at 43c. to 43%c. per 
gallon. 

Rosins in yard are being maintained on the basis of 280 
lb. per bbl., at $3.25 for common to good strained and $3.50 
for D quality. 

BRASS AND CoOPPER.—This market is still at the same 
high tension and likely long to so continue. The mills 
are quoting no prices except from day to day and are 
not seeking orders, as they are deluged already. If 
asked for prices, not interested; if requested to take 
orders, most likely they will be declined, and if deliver- 
ies are asked there is little doing except on business 
already placed. 

Copper sheets are based on 25c. per lb. and bare copper 
wire, for electrical purposes, mill shipments, in carload lots, 
2l1c. base per lb. Brass sheets have been sold lately at 32c. 


base, and seamless brass tubing likewise on the basis of 35c. 
base per lb. 


WINDow GLASs.—This trade shows no improvement; 
rather less volume, although that is expected during the 
summer months. 

Some inquiries are coming in from abroad but the 
foreign buyer so far finds difficulty in reconciling him- 
self to our much higher prices. 

Prices in the domestic market are practically on the 
same basis except for the better grades of glass, when 
merchants with fairly good assortments of best grade 
are obtaining higher prices. 

Window glass AA and A quality is 90 per cent., A grade 
90 and 10 per cent and B and poorer giass 90 and 15 to 90 
and 20 per cent discount from jobbers’ lists. 

LINSEED O1L.—There is little new in the linseed oil 
situation. Oil is not selling strictly on a cost basis, as 
market prices are usually made, having been sold during 
part of July, it is said, at less than cost of production. 
There is a speculative element which to some degree is 
influenced ‘by the expectations or fears of future devel- 
opments, which vary with the individual. Linseed oil, 
in carloads or more, is subject to such speculative 
views of the particular seller. 

In the United States the acreage sown to flaxseed, 
according to some authorities, should be more than a 
third greater. Nevertheless, the prospect for a high 
yield from what has been planted is exceedingly good so 
far, and with continued good weather, and especially 
the absence of frost later, the crop should be a large 
one. 


Linseed oil, raw, city brands, for 5 or more bbls., is 57c., 
and less than 5 bbls. is 58c. per gal. 
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What business. have we in this Pied Piper’s procession?—Des Moines Register and Leader 
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Teaching Young Idea to Pay 


Continued from page 45 


While the indifferent individual is bringing on this 
financial condition, he is also encouraging its contempo- 
raneous evils. If he does not pay promptly he lacks 
the force and energy necessary to right living. He cul- 
tivates extravagance and this of itself is the most cer- 
tain road to a low moral standard. Every few decades 
we are caught in an eddy of hard times caused by an 
over-extravagant era, thus causing a necessary breath- 
ing spell while people catch up with their financial ob- 
ligations and deprive themselves of some of their 
patrician tendencies. Thus far this has saved the 
American people from national downfall and made our 
nation on the whole a country of home-loving and law- 
abiding citizens. When we have ceased to so live, and 
shall have become a nation composed of indifferent, 
lax and over-extravagant individuals our downfall will 
be certain. Rome, Carthage and Greece all fell in an 
era of immoral and over-extravagant tendencies on the 
part of the individuals, of which the nation was com- 
posed. 

If we live straightforward lives and acquire the hab- 
its of faithfulness, truthfulness and honesty generally; 
if we become a nation of home-abiding people instead of 
immoral and extravagant degenerates, we must meet 
our financial obligations promptly and so we will aug- 
ment the growth of our nation rather than detract 
from its progress. 


No. 3—Written by Ruby Wilson of the Lewiston 
senior high school. Age 15. Awarded Third Rank. 


ROMPT meeting of one’s financial obligations—just 
half a dozen words, yet how much they contain. In 
them is the keynote to one of America’s, or I might say, 
the world’s greatest problems of to-day. In them lie 
the business man’s hope of a successful business, the 
success of the individual, the corporation, the manu- 
facturer, the state, the nation or any organization 
carrying on business as a unit. 

The virtue is not contained in just meeting obliga- 
tions, it is the promptness that counts. Any good trait 
which is developed and made use of is a virtue and in 
that sense promptness or punctuality is a virtue indeed. 


Hardware Age 


Why is it a civic virtue? you may ask. Just because 
your promptness is of vital importance to your neigh- 
bors and fellow citizens both in the city and in the state. 

One of the greatest responsibilities, that of meeting 
one’s obligations promptly, rests on the shoulder of the 
individual. No matter in what sense the word business 
is used, whether it be the business of a paper boy or the 
business of a banker, the responsibility is just the same. 
The same meaning is implied and unless the individual 
meets his obligations promptly some one has to suffer. 

The business houses suffer because of the failure of 
the individual to meet his obligations, the corporation 
is bankrupt on account of the business houses as in- 
dividuals failing to meet accounts. Nearly every busi- 
ness failure can be traced to the individual who did not 
meet his obligations. 

And what is the matter with the people who cause 
the failure of business? They must be out of luck, you 
say, run down at the heel. Haven’t the means to meet 
their obligations. Very well. They could at least go to 
the firm, explain the situation and ask for more time in 
which to pay. The firm can then arrange with its 
bankers and the question of money would be settled for 
the present at least. But many do not do that. They 
let the debt go and when they go downtown, cross the 
street when they come to a store where they have an 
account to settle, or dodge around the corner when they 
see one of their creditors coming. 

Such men soon lose their good standing. The busi- 
ness men dread to see them come into their place of 
business and their very neighbors dislike to live in the 
same neighborhood with them. 

The children, too, get into the habit of going to the 
store and having things “charged.” They begin to run 
small accounts at the different stores, which nine times 
out of ten are either forgotten or passed by with, “Oh, 
well, that was only 30 cents,” or “I guess I need it 
more for something else than the old store does.” This 
habit should be carefully guarded against. Children 
should be taught at an early age the importance of 
meeting their obligations and meeting them promptly. 
It is with the boys and girls of to-day that this problem 
of prompt payment will concern to-morrow and for 
this reason the high school students have been set to 
work to find a solution of the question which is keeping 
the world thinking to-day. 








The Wrong Cut in the Wrong Place 


Wilmington, Ohio. 
To the Editor: 

We have your letter of July 6 stating that 
through an error you inserted in an advertisement 
in your July 1 issue a cut of a solid-center bit with 
the words “Snells Irwin” on the shank. 

We felt confident that this cut must have been 
selected by some mistake because manufacturers of 
solid-center bits have acknowledged our right to 
the exclusive use of the word “Irwin.” We gladly 
consent to your proposal to insert an acknowledg- 
ment of the error in a forthcoming. issue. 

Yours very truly, 
THE IRWIN AUGER BIT COMPANY, 
S. A. Mitchell, Secretary. 

Occasionally, even in carefully organized business 
systems, there occur annoying errors, simple in 
themselves, and unnoticed by the majority, but irri- 
tating to others directly interested. 

In the July 1 issue of HARDWARE AGE, page 16, 
there was printed an advertisement of the Snell 
Mfg. Company, Fiskdale, Mass., showing several 
types of auger bits. In selecting an electrotype of 
a solid-center auger bit from thousands of cuts in 
our file, through inadvertence, one out of date, 
which should have been destroyed long ago, having 
the words “Snell’s Irwin” on shank was taken. The 
Snell Mfg. Company first called our attention to the 
error, and we immediately wrote the Irwin Auger 
Bit Company, Wilmington, Ohio, expressing our 


regret over the unfortunate incident. In order to 
correct any wrong impression regarding the right 
to use the registered trademark “Irwin” in connec- 
tion with auger bits and augers other than the 
product of the Irwin Auger Bit Company, HARD- 
WARE AGE voluntarily and gladly makes this an- 
nouncement of an unintentional mistake in the se- 
lection of the particular cut mentioned. 


New Directors for the Shapleigh 
- Hardware Company 


ce At a recent meeting of the board 
of directors of the Shapleigh 
Hardware Company, St. Louis, Mo., 
H. M. Owsley and Frank E. Smith 
were elected directors of the com- 
pany to fill vacancies. Mr. Owsley 
will be in charge of the selling 
force, becoming manager of sales. 
He has been for the past thirteen 
years connected with the Shapleigh 
Hardware Company, where he has 
served for some time as sales manager for the 
Southeast division. Previous to his connection 
with this company, he had been with the King Hard- 
ware Company of Atlanta, Ga.; the Todd-Donigan 
Iron Company of Louisville, Ky., and the Simmons 
Hardware Company. 
Mr. Smith will continue as buyer of the builders’ 
hardware department. 
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Save 
Time, Temper and Money 


With these Hangers you can 
remove full length screens in 
Fall and hang storm sash on 
the same hooks without ladder, 
screws, tools or trouble. Just 
hook and unhook. 


The storm windows can be 
swung partly out for ventila- 
tion when needed and _ tor 
washing windows. When 
closed and tastened they can- 
not be lifted or blown off, and 
are absolutely non-rattling. 
Fresh air is necessary to health 
and strength, and to insure 
proper ventilation storm sash 
Should be equipped with 
Peerless Hangers and Fas- 
teners. 


No. 1719 Fastener is made 5 
inches long for windows 4 feet 
high and smaller, and 10 inches 
long for windows over 4 feet. 


You should order your stock 
now for the coming season. , 


Write for circular ““W.”’ It tells 
the story. 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market by Hardware Manufacturers 


The “Shino” Reversible 
Polish Mop 


The Pioneer Mfg. Company, 
Harvard Avenue and East 103d 
Street, Cleveland, Ohio, is marketing 
the “Shino” reversible polish mop, 
. which is claimed to be of unique con- 
struction and design. This is a com- 
bination polish and chemical dust 
mop—a triple twist converting it from 
a polish mop with a felt surface, 
which can be used twice a week, to a 
chemical dust mop, which is oilless 
and greaseless, and which can be used 
every day, or as often as desired. 

This mop makes it possible to apply 
polish to a finished floor in the same 
manner as to furniture—that is, to 
apply it with one cloth and to rub the 
surface dry and polish it with an- 
other. This prevents the possibility 
of leaving surplus polish on the floor. 

















The “Shino” reversible polish mop 


The retail price of the “Shino” re- 
versible polish mop is $1.50. This 
article is covered by a patent. 


Wire Goods Catalog No. 7 


The Wire Goods Company, Worces- 
ter, Mass., has published its new 
catalog, No. 7. This catalog is of 
pocket size and for convenience it is 
divided into three sections, as follows: 
section one, wire hardware; section 
two, wire kitchen ware and section 
three, miscellaneous, including mill 
goods, wire specialties, wire nails, 
tacks and staples. The new pocket 
edition of the company’s catalog is 
bound with a green cover and it con- 
tains 256 pages. 


‘“Neverout” Lamps for 
Horse-Drawn Vehicles 


The Rose Mfg. Company, 910 Arch 
Street, Philadelphia, Pa., has recently 
brought out a new line of electric 
lamps for horse-drawn vehicles which 
are being sold under the trade name 
of “Neverout.” The lamps are made 
of extra heavy gage brass, and the 
company states that they will not rust 


and that they throw a powerful light». 


ahead. The lamps have side and rear 
lights. The new carriage lights are 





made with four different styles of 
brackets, to fit all requirements. They 
are finished in nickel or gunmetal, and 





Two styles of electric lamps for horse- 

drawn vehicles 
the brackets are finished in black 
enamel. The company states that 
these lamps are handsome in appear- 
ance, sturdy and simple in construc- 
tion and that they will withstand hard 
usage. 

The lights are so constructed that 
they can be used on either the right 
or left side of the carriage. The 
diameter of the face is 3% in. The 
lens is made of special semaphore 
glass, which concentrates the rays of 
light, making it possible to see the 
light a long distance ahead. There is 
no solder used in the entire construc- 
tion and the lamp 1s claimed to be 


practically indestructible. 


The new “Neverout” lamps are 
fitted with tungsten wire-drawn bulbs 
provided with Ediswan bases and elec- 
trical sockets which have “on and off” 
switches. The lamps are furnished 
as standard 6-volt, two or four candle- 
power bulbs. The glass at the side is 
not soldered into the frame but it is a 
part of the heavy cylinder glass en- 
circling the entire lamp interior. The 
red rear signal complies with traffic 
regulations of all communities. This 
red rear signal can be seen at a great 
distance. 


A New Plier and Pipe 
Wrench 


Barnes & Stahlings, Effingham, II1., 
have recently placed on the market a 
new plier and pipe wrench. The man- 
ufacturers claim that the feature 
which they have added to the ordinary 
plier will positively not allow it to 
slip. They claim that it has from 
seven to ten times the gripping power 
of an ordinary plier, and that by a 
slight extension of the jaws the plier 
feature is retained, thus making a 














New plier and pipe wrench brought out by 
Barnes é& Stahlings, Effingham, Ili. 


combination of plier and pipe wrench. 

In the pipe-wrench sizes the extend- 
ed jaws are eliminated, making the tool 
strictly a pipe wrench. The manufac- 
turers state that this pipe wrench can 
be used in angles of walls or where 
pipes are located close to walls, where 


62 


it is impossible to adjust ordinary 
wrenches. 

It is pointed out by the makers that 
the users will not have to adjust the 
wrench, and that it can be turned in 
either way without disengaging the 
wrench, which results in a considera- 
ble saving of time. These tools are 
made of the best quality steel and in 
all sizes, for both the pliers and pipe 
wrench. 


A Convenient Screw Plate 
Attachment 


The Russell Mfg. Company, Green- 
field, Mass., is supplying a very con- 
venient bit brace attachment with all 
its Russell style B screw plates. Many 
kinds of work in threading can be 
done to good advantage with a bit 




















New screw plate attachment, brought out 
by the Russell a Company, Greenfield, 
Mass. 


brace. In automobile and carriage 
repairing, for instance, many parts 
can be threaded in place with a bit 
brace where it is impossible to swing 
the stock. 

When such work is to be done, the 
guide is removed from the collet and 
the bit brace attachment screwed into 
its place. This transforms the regu- 
lar screw plate collet into a die brace 
die and collet. As the Russell style B 
dies are made double—that is, to cut 
equally well from either face—it is 
not necessary to turn them over in the 
collet when the bit brace attachment 
is used. 


Federal Motor Truck 
Catalog 


The Federal Motor Truck Com- 
pany, Detroit, Mich., has issued a 
new catalog which is styled the “Blue 
Book of Traffic.” This catalog is 
bound with an attractive blue cover 
embossed in gold, and is profusely 
illustrated with half-tone engravings 
showing the company’s many models 
and their component parts. The illus- 
trations also show some of the many 
uses to which Federal motor trucks 
are put. This catalog contains 28 


pages. 
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This mark saves your salesmen’s time. 


There are two ways to move goods—one is 
by wise selection of stock—the other by good 
salesmanship. 

Picking out an advertised, trade-marked line 
is cutting out your salesmen’s time—reducing 
your cost of doing business—increasing your 
profits. 


Richards-Wilcox Products 


are trade-marked and strongly advertised in the 
leading building and architectural papers of the 
country. Each advertisement is specific and 
timely and tells the readers why and where to 


buy. 

It is absolute and positive profit to tie up 
with this advertising force by stocking and dis- 
playing the goods. 

Get our proposition—today, please. 

““A hanger for any door that slides.” 


Wilco 


MANUFACTURING Co. 


AURORAILL.US.A. |= 
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Lufkin Measuring Tape 
Display Case 


The Lufkin Rule Company, Sag- 
inaw, Mich., has brought out a new 
display case for its measuring tape. 
This case is attractive and convenient 
for display purposes. It contains a 
small assortment of pocket tapes, 
50-ft. steel tapes and several other 
styles of Lufkin tapes. 

The case is made of dark oak, with 
a glass front. It measures 12% by 
17% by 2% in. and the particular 
feature emphasized by the company is 
its flexibility. It consists of a frame 
which stands in a reclining position, 
in which the tray containing the goods 
is fitted. The tray can be removed for 
showing the goods or for putting them 
in the show case, window, etc. When 
on display the case is locked by a con- 
cealed fastener, preventing the theft 
of the goods. 

The different tapes are contained in 
separate compartments, below each 
of which is a celluloid plate giving 
the length and description of the tape, 
and a blank space upon which the 
dealer can easily insert his selling 
price with pen and ink. This case, 
called the No. 20 Lufkin tape assort- 
ment, is sold complete with its con- 
tents at a reasonable price. The com- 
pany states that it is a very desirable 
fixture for retail hardware stores. 

Each case is separately and securely 
packed to prevent breakage in trans- 
it, and it is ready to display as soon 
as it is removed from the package. 


The “Handy” Clothes Line 
‘Reel 


Simplicity is one of the strong talk- 
ing points of the “Handy” clothes line 
reel which is being marketed by the 











The “Handy” clothes line reel 


Feeny Mfg. Company, Muncie, Ind. 
The company states that the “Handy” 
reel is substantial, and that it has a 
strong solid case with a _ specially 
braided line, stout enough and long 
enough to stand any test the house- 
wife will put it to. 

The locking device is very simple, 
consisting of a hook, over which the 
line is slipped when the proper length 
is out. The reel is said to be attrac- 
tively finished with a rust and water- 
proof coating that will last for years. 

Each reel is packed in a separate 
carton which has a blank space for the 
dealer’s name. Three hooks are fur- 
nished with each reel. These are 
screwed into the woodwork at the 
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New Lufkin measuring tape display case 


proper height so that the line will 
form a triangle. The reel is hung 
over one hook and the line pulled out 
and passed over the other two, then 
drawn tight and slipped over the hook 
on the lower end of the crank. 


New Witte Hardware 
Catalog 


The Witte Hardware Company, St. 
Louis, Mo., has just issued and dis- 
tributed to the trade its complete 
catalog. The book comprises more 
than 1300 pages. It is strongly bound 
in a dark green buckram, profusely 
illustrated and contains a very com- 
plete presentation of hardware mer- 
chandise. Beginning with tools and 
running through the whole list of 
hardware products the book furnishes 
a complete picture of jobbing activity 
that means so much in modern hard- 
ware distribution. The book is con- 
veniently divided into the following 
sections and is a complete exposition 
of the various goods in these different 
lines: tools and farming implements, 
builders’ hardware, harness and strap 
goods, miscellaneous hardware, fire 
goods, stoves, tinware, etc., freezers, 
refrigerators and sewing machines, 
cutlery, silver-plated ware, clocks and 
watches, guns, general sporting 
goods, fishing tackle, etc., bicycles and 
bicycle sundries, automobile acces- 
sories and supplies. 

For quick selling references the 
above lines are ail clearly and alpha- 
betically arranged in a complete ana- 
lytical index given in the front pages 
of the book. In descriptions and il- 
lustrations the new catalog represents 
the large stock of goods exactly as 
they are. All prices are printed in 
black faced type and are subject to 
a uniform discount whereby a dealer 
can tell approximately just what the 
goods would cost him and thus intel- 
ligently solicit orders for goods that 
he does not carry in stock. 


COLLINS, KELLETT & Co., Alexan- 
dria Bay, N. Y., has been incor- 
porated to manufacture and deal in 
hardware, paints, oils and varnishes. 


The “Uneedit” Rose Family 
Gas Iron 


The Rosenbaum Mfg. Company, 33- 
35-37 Bleecker Street, New York City, 
is manufacturing the “Uneedit” Rose 
gas iron, which is guaranteed to be 
odorless and safe. The company 
states that it is impossible for the 
flame to flare out of the iron and that 
therefore it will not scorch or burn 
the most delicate fabrics. 

Exceptional economy is one of the 
claims made for this iron. The com- 
pany states that it burns 70 per cent 
of air to 30 per cent of gas. The 
“Uneedit” irons have points drilled in 
the end of the burner so that the flame 
touches the point of the iron and keeps 
it hot. The double wall of the iron 

















The “Uneedit” Rose family gas iron 


insures enough cold air in the front 
to enable the gas to burn without flut- 
tering and insures perfect combus- 
tion, doing away with unpleasant 
odors. 

The air comes into the back of the 
iron by means of channels running 
along the side of the iron all the way 
to the point. It is fed through the 
slots evenly separated from the back 
to the front. These slots are called 
a double wall. They are so con- 
structed that they are % in. higher 
than the channel. 

The top has a concaved shape, thus 
assuring a large air escape and allow- 
ing the hot air or burnt gas to arise 
and escape from the iron freely with- 
out burning the hands of the user. 
The top rises on a hinge so as to 
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SUGGESTION 
The Keynote of True Salesmanship 


Warren Fixtures by their splendid ability to 
properly display the stock constantly sug- 
gest the wisdom of many purchases which 
otherwise would not be made. 


It has truly been said that the store that 
‘“‘Earns” is the store that ““Turns’”— 

Give Warren Fixtures a chance and 
they will help you turn your stock 
many times a year. 


J. D. WARREN MFG. COMPANY 


503 Masonic Temple, Chicago 


Eastern Display Room 
253 Broadway, New York Catalogs 65 and 212 


The Largest Manufacturers of Hardware Fixtures in the World 
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make the iron easy to light. There is 
also a shield under the handle which 
keeps all excess heat clear of the han- 
dle. The handle supports are made 
of cold drawn steel. 

The burner is easily removed, which 
facilitates cleaning. The company 
furnishes either flexible steel tubing 
or 3/16-in. red C. I. tubing with its 
irons. 


“Jumbo” Wheel Toys 


The Geo. H. Bowman Company, 
Cleveland, Ohio, is marketing a line 
of wheel toys under the trade name 
of “Jumbo.” The company states that 
its aim in the construction of these 
toys has been to produce a popular 
line which combines size, quality and 
durability. The toys are made with 
stamped steel wheels having noiseless 
hubs, and all of them are assembled 
with bolts and nuts. 

The accompanying illustration shows 
the “Jumbo” toy garden wheelbarrow, 
the “Sand-Boy” toy wheelborrow and 
shovel, the “Ford” toy dump wheel- 
barrow and the “Ben” toy dump cart. 
The “Jumbo” toy garden wheelbarrow 
measures 32% in. long and 10 in. high. 
It has a sheet steel body, a stamped 
steel wheel, varnished handles and 
metal legs. The body is finished in 
red and the wheel and legs are blue. 
It is thoroughly enameled and baked. 
These wheelbarrows are packed %- 
doz. knocked down in a sealed ship- 
ping carton. The weight per dozen 
is 40 Ib. 

The “Sand-Boy” toy wheelbarrow 
measures 30% in. long and 7% in. 
high. The shovel is 2% ft. long and 
is 6 in. in width. The shovel is of 
sheet steel, enameled red, and has 
varnished handles. The finish of the 
“Sand-Bov” wheelbarrow is the same 
as that of the “Jumbo.” The “Sand- 
tll wheelbarrows weigh 35 lb. per 

OZ. 

The “Ford” toy dump wheelbarrow 
has a stout steel body with a turned 
edge, a stamped steel wheel, wood 
handles and metal legs. It is 25% in. 
long and 6% in. high. The finish of 
this toy is the same as that of the 
others mentioned above. They are 
also packed in the same manner, the 
shipping weight being 20 lb. per doz. 

The “Ben” toy dump cart has a 
sheet steel body with a turned edge, 
stamped steel wheels and a wooden 
tongue. 


New Clauss Shear 


The H. Clauss Mfg. Company, Fre- 
mont, Ohio, has placed upon the mar- 
ket a new shear equipped with the 
new and improved “E. & G.” auto- 
matic lock nut, which is adapted to 
shears, scissors and other cutting 
tools. This lock nut is covered by 
patent No. 1,059,864. 

















New shear brought out by the H. Clauss 
Mfg. Company 
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New wheel toys brought out by the Geo. H. Bowman Company, Cleveland, Ohio 


This device has been taken over by 
the company, which manufactures a 
line of shears, scissors, razors, tai- 
lors’, pruning and tinners’ shears. 
The company states that after Aug. 
1, 1915, it will manufacture these 
goods with the “E. & G.” device men- 
tioned above. It is claimed that 
shears, scissors, pruners, clippers, etc., 
fitted with the improved device can be 
adjusted at will for light and heavy 
cutting. They have no screw or bolt 
and are self-sharpening. 


“Crystal” Sanitary Water 
Cooler 


L. G. Stebbins, Box 720, New Lon- 
don, Conn., has placed upon the mar- 
ket the new “Crystal” sanitary water 








The new ‘Crystal’ sanitary water cooler 


cooler, which is designed to meet the 
demand for a _ practical cooler in 
which the melted ice does not mix 
with the drinking water. This ob- 
ject is accomplished by the use of a 
separate ice chamber at the top of 
the cooler. As the ice melts the 
water drips down through a pipe to 
a false bottom, where it is drawn off 
as required. 

The drinking water is cooled by 
contact with the bottom of the ice 
chamber, the pipe containing the 
chilled water from the ice chamber 


and the cold, melted ice chamber at 
the bottom. The cooler is strong and 
durable, the manufacturer stating 
that it is well adapted for shop and 
other common uses. It is stated to 
be economical and it cools the water 
to the proper drinking temperature. 

The “Crystal” sanitary water 
cooler is finished in white or gray 
enamel, the latter finish being prefer- 
able for shop or general use, while 
the white finish is very attractive 
where the cooler is used in offices 
and similar places. 


Envelope Size “Kwik-Lite” 
Catalog 


The Usona Mfg. Company, 1 Hud- 
son Street, and Toledo, Ohio, has pub- 
lished a new envelope size catalog 
featuring the “Kwik-Lite” vest pocket 
and tubular style flashlights, bat- 
teries and lamps. 


Conron Extension Ice 
Skates 


The Conron-McNeal Company, Ko- 
komo, Ind., has placed upon the mar- 
ket the Conron extension ice skates, 
which are made in two sizes, 10-in. 
and 12-in., both in the hockey and 
rocker styles, and in two grades. The 
heel plates of these skates are sta- 
tionary, while the sole plates are 
capable of extension on the runner, 
there being no chance of them working 
loose. The company states that the 
blades of these skates are of good 
carbon steel, which is well hardened 
and carefully tempered. 

The Conron extension ice skates 
are packed one pair to a carton and 
then they are placed 12 pairs in a 
fiber shipping case, marked with the 
number on the outside so that the 
jobber’s clerk can tell the contents 
of the box without opening it. 
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Conron extension ice skates 
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Introduce Them to 


Your Trade 


These two new and beautiful designs in 
wrought bronze or steel are shown in the new 
P.S. & W. catalog of Locks, Knobs and Build- 
ers’ Hardware. They suggest the variety and 
beauty of the entire line of Pexto lock sets. 
And, remember, any of the Pexto designs will 
interchange with those of other big makers as 
to knob and key spacing and back set. 

In the new catalog all lock sets of the same design are 
grouped together for quick reference. Illustrations are 
clear. Description beneath each picture is short, to the 


point—giving all the facts you want to know in a hurry. 
All goods shown in the book are made in Cleveland. 


Your customers will be interested in the new additions 


to our line of builders’ hardware, locks, inside and front 
door mortise sets, store door handles and locks, drop 


handle drawer pulls, etc. 


















































GORDON Write today for new catalog. FOREST 
Wrought bronze : Wrought bronze 
ak aa The Peck, Stow & Wilcox Co. ee ee 
3%. Backset 2% SOUTHINGTON, CONN. CLEVELAND, O. 3%. Backset 2% 
inch. Address all correspondence to Cleveland ms inch. 
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chants throughout the 
country are saving energy, 
time and money using 
this complete system. Let 
us send you our little book- 
let telling how to use the 
Card Index Record in in- 


creasing your profits. Please send information regarding the 
| Card Index Record 


HardwareAge Book Dept. | sas 


231-241 West 39th Street, New York Cty | ————————————-——-——--— 
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The “Gemeco” Mechanical 
Starter for Ford Cars 


The Garage Equipment Mfg. Com- 
pany, Milwaukee, Wis., is manufac- 
turing the “Gemco” mechanical 
starter for Ford cars. The company 
states that this starter is of simple 
mechanical construction and is effi- 
cient in its work. 

The “Gemco” starter is operated 
by a foot lever from the seat, and 
the company claims that it requires 
but little effort to operate it. All of 
the mechanical parts are enclosed in 
a neat casing, which gives the starter 
the neat appearance of an electric 
one. This starter works independently 
of the engine, and, should the engine 
be running “wild” in either direction, 
no part of the starter will operate as 
it releases automatically, and can be 
operated only when the engine is 
“dead.” Should the engine fail to 
start the first time, the pedal opera- 
tion can be repeated until it does 
start. 

Danger from backfire is eliminated 
as the kick-out pawl or dog operates 
against a stationary ratchet and lifts 
the main pawl out of mesh. On a 
premature explosion no effect is felt. 
The “Gemco” starter is noiseless as 
the kick-out pawl slides in a smooth 
runway. A_ small, closely wound 
spring in the housing serves to re- 
turn the pedal to the starting po- 
sition after each operation. 














The “Gemco” mechanical starter for Ford 
cars 


sion desired on the cable can be had 
by turning the front cover to the left. 
By removing the front cover and 
crank pin the mechanism can _ be 


Any ten-° 


quickly taken out of the starter. The 
front cap, filled with heavy lubricant, 
oils all of the bearings in the entire 
starter. 

If, due to an accident or for any 
other reason, the starter is put out of 
working order, a regular crank, which 
is furnished, can be used by simply 
removing the front cap with a wrench, 
which is also furnished. The “Gemco” 
starter complete, packed in a _ sub- 
stantial box, sells for $15. 


The “Armored” Lamp 


The A. N. Drepper Mfg. Company, 
585 Sixteenth Street, Milwaukee, Wis., 
is manufacturing the “Armored” lamp 

















The “Armored” lamp 


for motorcycles. The body of this 
lamp is made from a one-piece cast- 
ing, of aluminum alloy, with an in- 
tegral hinge. The company states 


that this lamp is light in weight and 
“that it has great strength and dura- 


bility. 

The door is accurately machined to 
fit the body and it is fitted with a 
51% in. removable glass. The sup- 
porting lugs are of the swivel type 
and they are detachable, allowing the 
lamp to be tilted at any angle. This 
lamp has a door locking device, which 
operates by a downward and forward 
movement, which locks the door firmly 
to the body. 

The door hinge is milled and fitted 
with a large taper pin which takes 
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care of wear at this point. The lamp 
is equipped with a Mangin mirror 
lens, 5 in. in diameter. It projects a 
strong beam of white light far ahead 
and a diffused light on both sides, 
thus lighting the road directly in 
front of the rider. A German lava 
burner is mounted on a pillar turned 
from solid hexagonal brass. 

The lamp body and the door are 
highly polished, and the brackets and 
parts are heavily nickel plated. The 
length of this lamp over all is 7% in. 
It measures 6% in. in height and 
weighs 4% Ib. 


“Tlilinois”’ Valve Remover 


H. G. Paro, Michigan Boulevard 
Building, Chicago, Ill., has placed on 
the market the “Illinois” valve re- 
mover, a device that is said to be of 
material assistance to the motorist in 
removing engine valves. 

The valve remover is a tong-like 
device with an equipment for lock- 
ing the jaws at any point. To remove 
a valve, one jaw is placed on the top 
and one on the bottom of the valve 
spring. The set screw is then tight- 
ened to hold the spring in its com- 
pressed position. The valve may then 
be removed exsily and the spring re- 
tained in position until the valve is 
replaced in the engine. 

Both pairs of jaws are readily ad- 
justable to any desired angle, which 
c-ables the worker to reach out-of- 

















The “Illinois” valve remover 


the-way places. It is claimed that 
any valve may be removed quickly 
and conveniently with this device, and 
the two adjustable jaws have the 
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Sound ‘ 


Your 
RION 
332,560 Times 


and it will be good for 


as much more service 








N a factory test conducted 

by the Hudson Motor Car 

Co., the Sparton horn was 

sounded 332,560 times, showing at 

the end that it could without doubt 
repeat the test. 


One. hundred blasts a day for nearly 
ten years would be required to equal 
this test. 


RION 


- Automobile Horns 


are regular equipment on 90 per cent 
of American cars furnishing motor 
driven horns. 

Sparton Motor Driven Horns from 
$8.00 to $15.00, identical in design 
and quality, differing only in size 

and shape. 
Sparton Hand Operated Horns 
$4.00, all finishes. 


The entire line is on exhi- 
bition at most dealers’ 
— Catalogue on Request 


The Sparks- 
Withington Co. 


Jackson, 
Mich. 
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Motor Driven Spartons 
$8.00 to $15.00 
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added advantage of allowing the tool 
to be used on any size of motor. 

The “Illinois” valve remover is 
simply constructed and is made of 
substantial material. There are no 
parts to get out of order. It retails 
for $1. 


Twentieth Century Patches 


The Twentieth Century Tire Pro- 
tector Company, Midlothian, Tex., is 
marketing the Twentieth Century in- 
side rubber fabric patches and the 
Twentieth Century outside patches, 
which will fit all styles of rims. The 
inside patches, it is claimed, will hold 
the largest blow-out or rim-cut. The 
patch encircles the inner tube and is 
perfectly locked at the bottom, so 
that it holds the pressure and cannot 
bulge. These inside patches take the 
strain off of the weak places in the 
casing and make them as good as the 
other portions of the tire. The in- 
side patches are made of from five to 
six plies of high-grade rubber fabric, 
and the company states that they 
will increase the life of a casing 1000 
miles or more. They are made in 

















The Twentieth Century inside blow-out 

patch is shown at the top; the lower 

view shows the Twentieth Century out- 
side patch 


sizes ranging from 10 by 3 in. to 10 
by 5% in. 

The Twentieth Century outside 
patches are made in both the stand- 
ard straight side type and the clincher 
type. The straight side type is made 
in sizes ranging from 8 in. to 24 in., 
and also in a special motorcycle size. 
The clincher type is made in sizes 
ranging from 8 in. to 16 in. 


The National Shock 
Absorber 


The National Shock Absorber Com- 
pany, Grand Rapids, Mich., is manu- 
facturing the National shock absorber 
for touring cars. The company states 
that the touring car type embodies 
new construction. The body of this 
absorber is made in one solid piece, 
making it rigid. The chrome vana- 
dium steel springs are set inside a 
cage with an adjusting screw at the 
bottom so that the spring can be ad- 
justed for different loads. 

A feature of this shock absorber 
emphasized by the company is the 
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The National shock absorber for touring cars is shown at the left; the right-hand 
view shows the National shock absorber for Ford cars 


eccentric bearing at the top. The 
eccentric enables the motorist to ad- 
just the absorber to meet any position 
in the spring eyes (whether they are 
in line or not) so that the absorbers 
will stand perpendicular when they 
are installed on the car; the eccentric 
has several adjustments to meet any 
requirements. 

It is claimed that the National tour- 
ing car absorbers will impart to a 
car a smooth, easy motion when trav- 
eling over rough roads, and that they 
will absorb all destructive vibration. 

1 20, for touring cars up to 2500 


‘Ib., lists at $16, and Model 21, for cars 


weighing over 2500 lb., is priced 
at $17. 

The National shock absorber for 
Ford cars is listed at $12.50 per set of 
four and $6.50 per set of two. The 
cap is screwed into the rocker casting 
and put in a set screw with a locking 
washer under the head, to prevent the 
cap from unscrewing. The company 
guarantees that the cap will not come 
off. The spring is made from the best 
grade of chrome vanadium steel, 
properly tempered. The absorber pis- 
tons are made from a hard grade of 
nickel steel, well forged, and they are 
guaranteed to outlast two sets of brass 
bushings without oiling. The com- 
pany states that the rocker joint with 
which these absorbers are equipped 
will eliminate the friction from the 
piston of the absorber. 


Piedmont Automobile 
Accessory Catalog 


The Piedmont Hardware Company, 
Danville, Va., has commenced the dis- 
tribution of its latest catalog of au- 
tomobile accessories, which is dated 
June 1, 1915. This catalog is un- 
usually complete, listing practically 
all of the standard accessories. It 
contains 172 pages and is liberally 
illustrated. 


THE SOUTHERN TIRE COMPANY, 453 
South Third Street, Louisville, Ky., 
has been incorporated for $12,000. 
The officers of the company are: F. 
W. Potts, president; L. W. Hewitt, 
vice-president and H. E. Herrold, 
secretary-treasurer. 


Mesinger Double Re-Bound 
Check Spring 


The H. & F. Mesinger Mfg. Com- 
pany, Austin Place and East 144th 
Street, New York City, is manufac- 
turing the Mesinger re-bound check 

















The Mesinger double re-bound check 
spring 


spring. These springs can be at- 
tached to any car with a steel frame 
without drilling in ten minutes. On 
wood frame cars holes must be drilled 
through the floor. 

The company states that these re- 
bound check springs are simple and 
effective. They are low in price and 
the cost of attaching them to a car is 
slight. These check springs are made 
in four sizes, No. 1, for runabouts and 
cars weighing up to 1200 lb.; No. 2, 
for cars up to 1800 lb.; No. 3, for cars 
above 1800 lb., and No. 4, for seven- 
passenger cars. These springs sell 
for $4.50, $6.75, $9 and $12 per pair 
respectively. 

The company also manufactures 
single re-bound check springs, which 
are attached, having 9 in. of clear- 
ance between the frame and the axle, 
so as not to come in contact with the 
springs. The single re-bound check 
springs are attached to the frame of 
the car without drilling any holes. A 
wrench is used to tighten the nut on 
the clamp piece. The strap is ad- 
justed while one passenger is seated 
on the rear seat. These latter check 
springs are also made in four sizes, 
which sell for $3, $4.50, $6 and $7.50 
per pair respectively. 
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This New Garford 
Horn Is Doing 
Well, Thank You 


We never dreamed that it would “‘take’’ with the trade as 
quickly as it has. 
Been out on the market for a few months now. Auto- 


mobilists everywhere have already responded enthusiastically 
to our efforts in putting out a perfectly reliable, medium- 


priced warning signal. 

We congratulate those dealers who got first pick at the 
profits which go with the Garford Hand Operated Warning 
Signal at $3.85. 

But things have just commenced! This new auto acces- 
sory is bound to be the biggest buy in all motordom before 
the summer season is over. 





May we give you several concrete reasons why and mail 
you complete descriptive matter? 


The Garford Manufacturing Co. 


100 Olive Street, Elyria, Ohio 


Distributors: 
The Garford Mfg. Co. The Dean Electric Co. The Sumter Telephone Supply Co. The Dean Electric Co. 
Kansas City, Mo. Los Angeles, Cal. Sumter, S. C. Seattle, Wash. 


Canadian Distributors: The Tire Import Co., Toronto, Can. 
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The “Cordeco” Electric 
Vuleanizer 


The Corbett & DeCoursey Company, 
Columbia Bank Building, Pittsburgh, 
Pa., has brought out the “Cordeco” 
six-volt electric vulcanizer, which is 
shown in the accompanying illustra- 
tion. This vulcanizer operates on a 
six-volt storage battery, with which 
practically all automobiles’ are 
equipped. 

The vulcanizer is furnished com- 
plete with 6 ft. of flexible, reinforced 
cord and a bayonet type plug, which 
can be attached to the “exploring” or 
regular lamp socket. The company 
states that this vulcanizer is extreme- 
ly economical to operate, as it takes 
less current than does the actual light- 
ing of the car. 

The total weight, including a serv- 
iceable canvas bag and the chain, is 
2 lb., and, as the vulcanizer takes up 
but very little space, it can be easily 
carried in the tool box. The special 
heating element with which the vul- 
canizer is equipped allows the heat to 
be maintained constantly at 275 deg., 
and as it can be used under any 
weather conditions a patch can be 
vulcanized on the road as well as in 
the garage. 

















The new “Cordeco” electric vulcanizer 


The retail price of the “Cordeco” 
vulcanizer is $6. 


Three New “Apco” Products 


The Auto Parts Company, Provi- 
dence, R. I., is marketing the “Apco” 
rear axle truss, the “Apco” side tire 
holder, and the “Apco” front axle 
brace. The “Apco” rear axle truss is 
designed for Ford cars previous to 
the 1915 model, and for machines em- 
ployed for carrying heavy loads, as in 
the delivery business. A feature of 
the truss is that it does not impose 
any strain on the axle tubes, as the 
clamps securing the truss are at- 
tached to the reinforced ends of the 
axle housings. 

The truss has a cradle which fits 
under the differential case, and the 
cradle has square sockets to take the 
square heads that are made integral 
with the rods. In the clamp is a 
square so that the bolts are flush with 
the surface. The truss is adjustable. 

The “Apco” side tire holders are 
stated to be exceptionally light and 
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The left-hand view shows the “Apco” side tire holder; the right-hand (top) view shows 
the “Apco” front axle brace and the lower view shows the “‘Apco” rear azle truss 


strong. A shoe can be removed and 
replaced in less than 10 sec. The de- 
sign is thief-proof and the holder is 
fitted with a clasp that locks auto- 
matically when closed. A lock is pro- 
vided and its clasp is rubber covered, 
to prevent rattling. The holders are 
designed to fit accurately the Ford 
sizes of tires, and they are finished in 
black enamel. 

The “Apco” front axle brace 
strengthens the front radius rod and 
prevents the front axle from tipping 
back, a movement which affects the 
steering of the car on rough roads. 
The device consists of a steel rod and 
two clamps. One clamp is attached 
to the V end of the radius rod by 
three square-headed bolts, which pre- 
vent turning, and the other clamp is 
secured to the front axle by two nuts. 
The rod has a square head which is 
gripped by the rear clamp, while the 
other end passes through the front 
clamp. Radius rods having consider- 
able play can be made tight by the 
“Apco” brace, which, the company 
states, can be fitted to a car in 10 
min. 


“Burlington Simplex” 
Grease and Oil Gun 


The Raymond C. Agner Company, 
Burlington, Wis., is manufacturing the 
“Burlington Simplex” grease and oil 
gun, which is claimed to load and 
eject in 30 seconds. To load this 

















The “Burlington Simplex” grease and oil 
gun 


gun the lower cap is removed and the 
gun inserted into the grease, after 
which the plunger is pulled up. 

An advantage claimed for this 
grease gun is cleanliness. The outer 
sleeve is slipped off and the gun 
comes out of the grease clean, all of 
the superfluous grease being left on 
the outer sleeve. The gun itself can 


be handled without danger of soiling 
the hands or clothing. The gun is 
easy to operate. After it is filled the 
lower cap is replaced and the grease 
pumped out. These guns are covered 
under a strong guarantee. They sell 
for $1.75. 


Air Cushion Springs 


The H. & F. Mesinger Mfg. Com- 
pany, Austin Place and East 144th 
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Mesinger air cushion springs for Ford 
ars 


Street, New York City, is manufac- 
turing the Mesinger air cushion 
spring for Ford cars, which is stated 
by the maker to eliminate all vibra- 
tions which the springs cannot ab- 
sorb. 

The air-tight steel casing with the 
piston sliding in packing prevents dirt 
from entering into the sliding parts. 
The two opposed leather cups form a 
regular piston or air cushion, in com- 
bination with the chrome-vanadium 
steel spring. The center bolt is 
guided by %-in. packing, which makes 
the bolt free and easy sliding and 
does not wear on the metal. 

These air cushion springs are 
priced at $14 per set of four and $7 
per set of two. 


THE ROME HARDWARE COMPANY, 
Rome, N. Y., which has taken over 
the capital and assets of the Ward- 
well Hardware Company, has been in- 
corporated. The directors are, Daniel 
and John S. Wardwell and Perry A. 
Miller; capital $50,000. 
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Ford Cars Equipped with Genuine 
Square Tube Honeycomb Mercedes 
Type Radiators Run Better 
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GRIFFIN'S 


Garage Door Holder 


No. 1914 


ABOVE CUT SHOWS HOLDER IN OPERATION 


THE GRIFFIN MAN’FG CO. 


37 Warren St. 
w New York 
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Rome-Turney Radiator Company 
110 Canal Street 











and Last Longer 


The need has long been urgent for a better Ford 
radiator, one with extra cooling capacity and 
distinctive extended V-front. One that would in- 
sure maximum power. One that would prevent 
scoring of cylinders and would reduce oil and 


gasoline bills to a reasonable size. 


Rome-Turney Extended V-front Radiators of 
genuine square tube honeycomb Mercedes type 
construction, meet these long felt wants. They are 
furnished in both brass and solid German silver. 
Flat front radiators are also furnished in the same 


construction and finish. 


Rome-Turney Radiators are a profitable stock. 
They are fully guaranteed. We stand behind them 
all. It will pay you to investigate our many strong 
claims. Get prices and particulars from your job- 


ber or from us. 


We replace and repair all types of radiators. 


ROME, NEW YORK 


> 0000000000000 
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When a Hardware Dealer 
Offers a Customer 


HARRIS 


pe MARK tt is OFF. 


onuhens 


for his automobile or motorboat, that customer is assured of 
more mileage per gallon because of better lubrication ; greater 
efficiency and less repair expense because there is no injurious 
matter in HARRIS OILS to harm the engine, increased power 
because the frictional parts are coated with a film of lubricant 
which keeps the engine cool—a film that will not carbonize or 
waste away. 

HARRIS OILS are being put out in special iron drums in 
three sizes, 50 gallon, 30 gallon and 15 gallon quantities. 
These are equipped with convenient faucets, and are popular 
with motorists maintaining their own garages. HARRIS 
OILS are also sold in Bbls., Half Bbls., 10 Gal., 5 Gal. and 
1 Gal. Cans. 

“*A Little Goes a Leng Way and Every Drop Counts.”’ 
Write for Our Dealers’ Discounts 


A. W. HARRIS OIL CO. 








326 S. Water St., Providence, 


Branch: 143 N. Wabash Av. ‘Chicago Il 
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NOTES OF THE RETAIL HARDWARE TRADE 


BAWLF, ALBERTA.—Molstead & Anderson have sold out to 
D. A. Fraser. 


BALMORAL, MANITOBA.—The firm of McLaren & Barbour 
has succeeded D. McLaren. 


ESTEVAN, SASKATCHEWAN.—J. A. Holmgren has taken over 
the business formerly owned by Holmgren Brothers. 

LASHBURN, SASKATCHEWAN.—W. A. Hamill has started in 
business here. 

MELVILLE, SASKATCHEWAN.—R. Garvin & Son have disposed 
of their hardware business to the E. Smith Hardware & 
Electric Company. 


SASTACOATS, SASKATCHEWAN.—T. J. & A. Warren have pur- 
chased the hardware store of I. G. Crossley. 


WALDHEIM, SASKATCHEWAN.—C. J. Loewen has sold-out 


to J. Simon Peters. 
IDAHO FALLS, IDAHO.—The Gem State Hardware Com- 
pany, Ltd., has been incorporated by J. R. Black, J. A. 


Black and A. Kuhn, to deal in automobile accessories, base- 
ball goods, buggy whips, builders’ hardware, Children’s 
vehicles, churns, cutlery, dog collars, fishing tackle, ham- 
mocks and tents, heating stoves, home barbers’ supplies, 
kitchen housefurnishings, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, ranges and cook stoves, 
refrigerators, shelf hardware, silverware, sporting goods and 
washing machines, on which catalogs are requested. 


PLYMOUTH, IND.—The firm of Hohan & Co., composed of 
Jess M. Hohan, F. W. Goodyear and Frank Swoverland has 
been succeeded by Goodyear and Swoverland. 


SULLIVAN, INp.—The Slater and Paine Hardware Com- 
pany of Clinton, which is discontinuing its hardware line, 
has disposed of its stock to the Scott Hardware Company. 


BURLINGTON, Iowa.—Th2 Kriechbaum & Dewein Company 
has been incorporated for the purpose of engaging in the 
wholesale and retail business. The capital stock is $12,000, 
and the directors are Herbert L. Kriechbaum, John H. 
Schmitt and J. W. Stockmann. 


CepAR Rapips, Iowa.—A hardware store has been opened 
by Ilten & Taege at 210-212 South First Street West, where 
a complete stock of bathroom fixtures, builders’ hardware, 
churns, cutlery, dairy supplies, dog collars, electrical house- 
hold specialties, fishing tackle, furnaces, galvanized and tin 
sheets, kitchen housefurnishings, mechanics’ tools, poultry 
supplies, ranges, refrigerators, shelf hardware, silverware, tin 
shop and washing machines will be carried. Catalogs re- 
quested on the above items. 


. CHARLES City, Iowa.—The Wheeler Hardware Company 
‘has purchased the Miller hardware stock, comprising auto- 
mobile accessories, bathroom fixtures, belting and packing, 
builders’ hardware, building paper, children’s’ vehicles, 
churns, cream separators, crockery and glassware, cutlery, 
dog collars, dynamite, electrical household specialties, fish- 
ing tackle, galvanized and tin sheets, hammocks and tents, 
heating stoves, heavy hardware, home barbers’ supplies, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, plumbing department, poultry supplies, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
shelf hardware, silverware, sporting goods, tin shop and 
washing machines, on which it requests catalogs. 


Conway, Iowa.—A. C. .Dotts has become the owner of 
the Conway hardware store. The Conway Hardware Com- 
pany will be the new firm name. 


Newton, Iowa.—The stock of Joseph Horn, consisting of 
chu cutlery, dog collars, fishing tackle, mechanics’ tools, 
shelf hardware, sporting goods, heavy hardware, etc., has 
been bought by James G. Smith who requests catalogs on 
“sheet metal and Ford accessories. 


Rep Oak, Iowa.—The Montgomery County Implement 
Company is successor to the Red Oak Implement Company. 


Yates CENTER, Kan.—Charles E. Lewis has purchased 
the interest of Agnes Lewis in concern of J. W. Lewis Sons. 
The business was established in 1884. 


LOvISVILLE, Ky.—The Heick-Shelley Hardware Company 
has been incorporated with a capital stock of $5,000 to 
carry on a retail business in the following items, on which it 
requests catalogs: Baseball goods, bicycles, buggy whips, 
builders’ hardware, building paper, churns, crockery and 
glassware, cutlery, dog collars, electrical household spe- 
cialties, fishing tacke, galvanized and tin sheets, heating 
stoves, iron beds, kitchen cabinets, kitchen housefurnish- 
ings, lime and cement, lubricating oils, mechanics’ tools, 
paints, oils, varnishes and glass, plumbing department, pre- 
pared roofing, pumps, ranges and cook stoves, refrigerators, 
shelf hardware, sporting goods and washing machines. The 
incorporators are Henry J. Heick, William R. Heick and 
James T. Shelley. 

DerroIT, Micu.—The M-S-T Hardware Company has been 
incorporated by F. J. May, E. A. Sweeney and J. V. Tem- 
pleton. The capital is $10,000, and the stock consists of 
automobile accessories, bathroom fixtures, bicycles, builders’ 
hardware, building paper, children’s vehicles, cutlery, dog 
collars, fishing tackle, hammocks and tents, kitchen house- 
furnishings, linoleum, mechanics’ tools, paints, oils, varnishes 
and glass, sporting goods, shelf hardware, refrigerators and 
washing machines. 


KALAMAZOO, Micu.—John Van Male, for the past forty 
years in the hardware business, has sold his stock to A. B. 
Jackson and J. B. Chase. The new owners are now in pos- 
session, and will continue the business under the name of 
the Kalamazoo Hardware Company at 224-226 West_ Main 
Street. Catalogs requested covering builders’ hardware, 
building paper, churns, cutlery, dog collars, fishing tackle, 
heating stoves, kitchen housefurnishings, mechanics’ tools, 
paints, oils, varnishes and glass, prepared roofing, pumps, 
ranges and cooks stoves, refrigerators, shelf hardware, sil- 
verware and washing machines. 


TRAVERSE City, Micu.—The hardware firm of J. A. Mon- 
tague & Son, which has been in business in the same loca- 
tion for thirty-five years, has been sold to R. J. Mercer & 
Co., who also conduct a plumbing establishment. The 
present owners will enlarge the business and occupy the 
upper as well as the lower portion of the building. 


KIESTER, MINN.—Maynard Reed has acquired a half in- 
terest in the Ziegler Hardware Company. No change in the 
firm name is contemplated. 


PRESTON, MINN.—The stock of Thomas Frankson is now : 
owned by John A. Johnson. A line of automobile accessories 
has been added, and catalogs are requested on light trucks. 


Woop Lake, MINN.—Dillingham & Freiheit have com- 
menced business here, dealing in automobile accessories, base- 
ball goods, bathroom fixtures, belting and packing, bicycles, 
buggy whips, builders’ hardware, building paper, children’s 
vehicles, churns, cream separators, crockery and glassware, 
cutlery, dairy supplies, dog collars, fishing tackle, furnaces, 
galvanized and tin sheets, gasoline engines, hammocks and 
tents, heating stoves, heavy farm implements, heavy hard- 
ware, home barbers’ supplies, kitchen housefurnishings, lino- 
leum, lubricating oils, mechanics’ tools, paints, oils, varnishes 
and glass, poultry supplies, prepared roofing, pumps, ranges 
and cook stoves, sewing machines, shelf hardware, silver- 
ware, sporting goods, tin shop, toys and games, wagons ard 
buggies and washing machines. 


SPICKARD, Mo.—Ashbrook & Son are now in possession of 
the stock formerly owned by W. D. Norton. 


BILLINGS, Mont.—D. L. Chambers, who has been connected 
with the Renwick Implement Company as secretary and 
treasurer, has started in business under the title of the 
Chambers Hardware Company, and requests catalogs. 


EUREKA, MontT.—A hardware store has been opened by 
C. G. Lindsey of Eatonville, Wash., under the name of the 
Lindsey Mercantile Company. 


WoLF POINT, Mont.—-The implement stock of J. H. Coffey 
has been sold to the Champlin Implement Company. 


FULLERTON, NEB.—An implement store has been opened by 
the Koch Implement Company. Belting and packing, gaso- 
line engines, heavy farm implements, lubricating oils and 
wagons and buggies will comprise its stock. 


JOHNSTOWN, NeEs.—The Johnstown Hardware Company, 
dealing in baseball goods, belting and packing, bicycles, buggy 
whips, builders’ hardware, children’s vehicles, churns, cream 
separators, cutlery, fishing tackle, furniture department, gal- 
vanized and tin sheets, gasoline engines, hammocks and 
tents, harness, heating stoves, heavy farm implements, heavy 
hardware, home barbers’ supplies, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, linoleum, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, poultry sup- 
plies, pumps, ranges and cook stoves, refrigerators, shelf 
hardware, sporting goods, tin shop, wagons and buggies and 
washing machines, has taken over the hardware stock of 
the Johnstown Lumber Company, and has been incorporated 

y S. T. Rose, F. E. Stump, Earl Woodhouse and George 
Smith. Catalogs requested on the above items. 


KENNARD, NEB.—L. E. Ward & Sons are erecting a new 
building. They carry a complete line of hardware and will 
add a stock of furniture, on which catalogs are requested. 


MuURRAY, NeEB.—George Nickels has disposed of his stock 
to Barrows, Puls & Gansemer, who will operate as the Mur- 
ray Hardware & Implement Company. 


BERLIN, N. H.—J. C. Curtis & Co., dealing in hardware, etc., 
has been incorporated with a capital stock of $50,000, and 
the name of the concern has been changed to the Curtis 
Hardware Store, Inc. J. Adelard Bouchard has acquired an 
interest in the firm and will be its president, and lare 
Curtis will be treasurer. Catalogs requested on cement, plas- 
ter, lime, sewer pipe, flue lining, joist hangers, etc. 


CoTTONWwoop LAKE, N. D.—Anderson & Fortier have en- 
gaged in the implement business. They request catalogs. 


GRANVILLE, N. D.—Bacon & Burr have moved their stock 
of hardware and sporting goods to a new location which gives 
them additional space and a4 better opportunity to handle 
their increasing business. 


KENMARE, N. D.—Sommerness Brothers & Olson have com- 
pleted an addition to their hardware store. 


MARATHON, Wis.—The Prehn Steiber Hardware Company, 
wholesalers and retailers, has increased its capital from $15,- 
000 to $20,000, and changed its name to the Prehn Steiber 
Lang Hardware Furniture Company. The firm requests 
catalogs on automobile accessories, bathroom fixtures, belt- 
ing and packing, bicycles, buggy whips, builders’ hardware, 
building paper, children’s vehicles, churns, cream separators, 
glassware, cutlery, dairy supplies, dog collars, dynamite, 
electrical household specialties, fishing tackle, furnaces, fur- 
niture department, galvanized and tin sheets, gasoline en- 
gines, hammocks and tents, harness, heating stoves, heavy 
farm implements, heavy hardware, iron beds, kitchen cabi- 
nets, kitchen housefurnishings, lime and cement, linoleum, 
lubricating oils, mechanics’ tools, oil cloth, paints, oils, var- 
nishes and glass, plumbi department, poultry supplies, pre- 
pared roofing, pumps, ratiges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
tin shop, wagons and buggies, and washing machines. 


SARONA, Wis—The hardware store of P. W. Mommsen 
has been sold. E. W. Crippen is the purchaser. 


THORP, Wyjs.—Frank Weber has purchased the stock of 
lL. F. Herzberg, including heavy and shelf hardware, tin- 
ware, stoves, paints, oils, etc. Catalogs requested. 

WINTER, Wis.—The new hardware store of the Rindt 
Hardware Company has been completed. The building is 24 
by 32 ft., two stories. A complete line of hardware, dairy 
supplies, fishing tackle, mechanics’ tools, etc., is carried by 


the company. 
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Horse-Shoe Brand 
Wringers 


Warranted as to quality 
Warranted to give satisfaction 











Warranted as to price 


~~~ 


Go 





a i Y Plain 
" 260 COX: saath i Bearings 
Noe VERSA . and 
. : Steel Ball 
Bearings 
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Wheels 
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No. 361E 11x 1% inches 


WE MAKE THE LARGEST VARIETY OF 
WRINGERS IN THE WORLD 


Send for our new Price List 


The American Wringer Co. 
NEW YORK CITY, U.S. A. 














Sico of cut 1 Inch to 4 


Parker’s 
National Side Mill 


An easily attached, out of the way, 
Coffee Mill. Made with detachable re- 
ceptacle for the ground coffee and a 
conveniently adjusted thumb screw in 
front. 


All iron construction—very durable. 
A quick, steady selling Mill the whole 
year ‘round. 

Send for Parker’s Special Catalog of 
Coffee, Drug and Spice Mills. 


The Chas. Parker Company 


' Factories 
Meriden, Conn. 


New York Salesrooms 
32 Warren St. 














Study These Ideal Sad Iron Conditions 


IDEAL Why ? 


On top of them all— ist. IT IS NOT A 
NEEDLE - POINT 
IRON. 


2nd. It produces. bet- 
ter combustion than 
any other iron made. 


Srd. It is the sim- 
plest iron made. 


4th. It is the most 
attractive iron made. 


5th. It will last six 
m< to ten times longer 
than any needie-point 
iron on earth. 


6th. We sell it 
through dealers only. 


7th. We guarantee it 
to give satisfaction. 


8th. But four years 
old, yet 100,000 more- 
than-satisfied users. 


9th. It is the iron 
that will stand your 
test. 


10th. Absolutely safe 
and reliable. A child 
can operate it. 


llth. The tron ig 
always clean. Can be 
used anywhere. 


12th. Write us for 
prices or ask your 
jobber. 





There are One Million worn-out needle-point sad irons in scrap pile 
NEW FEATURE 


An absolutely gastight metal cap on tank—no packing of any kind 
used—the only one of its kind 


The Ideal Sad Iron Mfg. Co. 
Cleveland, Ohio 


Made in Canada by 
The Taylor-Forbes Co., Guelph, Ont. 
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BOSTON MASSACHUSETTS, U.S.A. 











Tips For Hardwood And Marble Floors 


Stetson’s Combination Cushion Chair Tips are made from 
selected sole leather re-inforced with metal bushing. The chair 


is able to move about freely without noise or scratching the floor. 
The felt washer acts as a cushion. This line is only one of our 
big sellers. Write for catalog. 


370 Atlantic Ave., Boston, Mass. 





Elastic Tip Co. 














Drop Forged from High Grade Steel. 


An instant repair for broken 
chain; actually neater looking and 
stronger than the link. Steam 
Shovel Engineers, Drainage Con- 
tractors, Loggers, Mining Oper- 
ators, Railroads, in fact, anyone 
who uses chain ought to know of 
and use Missing Links. 


THOS. LAUGHLIN COMPANY 





“The Missing Link” 


Sizes %4 Inch to 154 Inch. 





Send for illustrated catalogue showing 1500 articles of Marine Hardware, etc. 


Actually Repairs Any 
Chain Better Than New 


it Is the only Link as Strong as Same Size Chain 


Just place the two halves to- 
gether and head over the rivet- 


pins. 

The interlocking lug and rein- 
forced hole make it twice as 
strong as any other link. It takes 
but a minute to insert it, saving 
expense and much valuable time. 
Use this link; take no chances. 
Lose No Time in Repairs. 





PATENTED 


Portland, Maine 
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The Capewell nail. For many years it has 
been considered the leading nail of the world. 
Easiest to drive—surest to hold—safest to 





us 


e. 
The nail which does not fail. It holds the 
shoe and the customer. 

There's a pattern on the head of each Cape- 
well nail formed by lines crossing each other 
diagonally. A distinguishing feature of the 


ne The Capewell 


HARTFORD, 








The Largest Manufacturers of Horse Nalls in the World 


The Sale— 


More than half the horse nails used in the 
United States annually are the Capewell 
product. 

Therefore, Capewell nails are sure to move 
fastest from the Merchant's shelves. 

Another thing which interests Merchants— 
orders repeat. Satisfied horseshoers come back 
‘ for more. 

Best nail in the world at a fair price—not 
cheapest regardless of quality. 


Horse Nail Co. 


CONN. 
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“"W &B LAWN MOWERS 
Plain and Ball Bearing 


We manufacture Lawn Mowers to meet the 
demands of all classes of consumers. | 
Their superior Cutting Qualities, Handsome 
Finish and Durability make friends for Hard- 
ware Merchants. 
Send for catalog and literature showing the line in colors 


THE WHITMAN & BARNES MANUFACTURING COMPANY 


Established 61 Years 


GENERAL OFFICES AKRON, OHIO 


New York Office and Store, 64 Reade Street. Canadian Factory and Office, St. Catharines, Ontario. 



































Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 














Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special desigr: 
censtruction and  adapta- 
bility. 











HAYES PUMP & PLANTER CO. 





GCALVA ,ILL. 


























The Popular Syracuse Garden Barrow 


In addition to being the Strongest, this is — 2 
the handsomest Barrow on the Market. = : 


No. 141 Medium with Wood Wheel 
No. 151 Medium with Steel Wheel 
No, 142 Large with Wood Wheel 

No. 152 Large with Steel Wheel 

No. 143 Extra Large with Wood Wheel 
No. 153 Extra Large with Steel Wheel 


Handles, legs and wheel are painted red. Sides 
and front olive. Handsomely striped and orna- 
mented. All well coated with a durable varnish. 

Frame is well made of seasoned ash with three cross- 
mortised into the handles. Bottom boards are set into the rear 
cross-bar, which prevents splitting at the ends. Strongly braced 
throughout. Furnished with springs when desired. 


Syracuse Chilled Plow Co., Syracuse, N. Y., U. S. A. 
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4 Blade Machine 


— They’re Making $7.00, $8.00 


6 Blade Machine 


$185.00 and $10.00 a Day 


12 Blade Machine 


$250.00 H. Bakalar & Co. reports making $10.00 to $12.00 a da 
Metropolitan Razor Sharpening Co., $8.00 to $9.00 a Ph A. &. .s 
18 Blade Machine reports $7.00 to $8.00 a day. A. Bakalar reports $6.00 to $7.00 a day. 
$350.00 You can do as well. Resharpening Safety Razor Blades is a 
most profitable business. 
24 Blade Machine Buy a Hatfield and get in the game—Mr. Clerk—and make a 
$450.00 week’s salary in 2 days. 
Razor Blades are here to stay. 
The Hatfield sharpens Safety and Jack Razors, all makes—scis- 
<a ee sors—shears—knives—and other small edged tools perfectiy. — 
’ ppere, Write for catalogue and*full information. 


Scissors and 1 Safety 


Blade, $60.00 HYFIELD MFG. CO. 


instalments if 


you like. 48 FRANKLIN ST. NEW YORK, N. Y. 


HELLER’S 


PIVOT DOOR CABINETS 





























Yes Sir, It’s 
Made in the 
U.S. A. 


And you'll not find a more 
uniformly meshed, better galva- 
nized and better finished hard- 
ware cloth than ours anywhere 
in the forty-eight States. 








We challenge anybody any- 
where to prove otherwise. 





So if you want hardware cloth 
and want hardware cloth that — 
will represent your reputation 
for dealing in quality goods, in- 
sist that your jobber supply you 
with our lines. 


SEND FOR CATALOG No. 24 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 


the United States. 
W. C. HELLER CO. 


MONTPELIER - - OHIO 





Ludlow-Saylor Wire Co. 
St. Louis, Mo. 




















MILBRADT 
LADDERS 


will pay for themselves in a short time vy enabling 
you to wait on more trade, save the wear and tear 
on your fixtures and goods, as well as bring the 
appearance of your store up to date. 


Write for catalogue showing a large number of 
styles suitable for all kinds of shelving. 


MILBRADT MFG. COMPANY, 2410 N. 10th St., St. Louis, Mo. 
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The ATLAS 
Fly Swatter 








ial 





This Style 


Retails for Five Cents 


Fly Swatters will sell faster than ever 
the coming season. Fly Swatting Crusades 
will boom in nearly every town. So will 
the Atlas; the best value ever offered in a 
Fly Swatter to sell at 5 cents. See cut. It’s 
made of the best wire cloth with a copper 
finished handle. Neat, flexible, and much 
stronger than other 5-ct. swatters—lasts 
longer. Thetriangular fold permits en- 
closing your ad if desired—a clever idea. 


We also make the “Atlas” in a 10-ct. style 
and it’s a “killing beauty.” Watch for our 
next ad. Place stock orders now. We'll 
cheerfully quote Prices and Terms. 


Atlas Manufacturing Co. 
New Haven, Conn. 












Special i 


We make special Steel Gem Casters for hard- 
wood floors, with feltoid, leather, vulcanized fibre 
wheels, etc. 

They are all built of steel. In strength, quality 
and workmanship equal to highest Schenck stand- 
ards. 

Smallest caster carries 1,000 pounds on smooth 
floor, which it will not scratch. 

Write for our colored catalog. 


Mm B. SCHENCA CO. 


MERIDEN, CONN. 

















Its No Trick At All to Sell 
WHITE Adze 


Watch a carpenter’s face when he picks one 
up—that’s the answer 


Hadn’t you ought to have our catalogue ? 


The L. & I. J. WHITE CO. 


65 Columbia St. Buffalo, N. Y. 











Sleeth Steel Flexible 





Best Galvanized Material 


In Rolls for Soda Fountains, Hallways, 
Factories, Etc. 


A perfect Scraper. No Curling of Corners. 
Reversible (Two Mats in One). Soft as 
Rubber to the Foot. 


Special Shapes for Elevators, Hotels, 
Kitchen, Engine Rooms, Etc. 


Easily Cleaned. Conforms to Uneven 
Places. Keeps the Mud and Snow Out of 
the House. More Surface Material Than 
Any Other Mat on the Market. 


WAYNE MFG. CO., Newark, N. J. 


354 Mulberry Street 



























NicKINNEY 
Shelf Brackets 


Shelves put up with these 
brackets are put up to stay. 
There’s practically no wear-out to 
them and the Patent Tubular 
Brace makes it possible for them 
to support a much heavier load 
than brackets of ordinary con- 
struction. 

Made of wrought steel and 
furnished in any finish. There’s 
always a good demand for 
McKinney Shelf Brackes. Why 
not order a stock of them now? 


McKinney Mfg. Co. 


1401 Metropolitan St. 
PITTSBURGH, PA. 
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orders for 


and tell us even then they fear being oversold. | 
They state thisis unusual. It perhaps is unusual; : 
but it also is consistent, for “‘Allen’s Strip” is | 


Send for sample and name of nearest jobber. 


Department A, KENOSHA, WIS. 


OVERSOLD 


Some of our customers have doubled their 

















ALLEN’ 
SOLE LEATHER 


STRIP 








N. R. ALLEN’S SONS CO. 


ee ne ee ee 








When better sole leather strips CAN ! 
be made ALLEN’S will make them. | 
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As a Boon and a Blessing to men 
Grant Noiseless Riveters, when 
output and finish are required — 
never fail to give the service desired. 


A whole REGIMENT of 
GRANT NOISELESS RIV- 
ETERS can be in operation at 
the same time without the 
slightest Noise or Vibration. 


Other exclusive features :— 
Will not mar surface in rivet- 
ing ; Spin highly polished rivet 
head; Rivet tight or loose; 
Riveting operation ONE 
SECOND. 


Send samples and let us show 
ry you what a GRANT RIV- 
ETER will do. 


The Grant Mfg. & 
Machine Company 


Station B-S. Bridgeport, Conn. 
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BOLTS NUTS RIVETS WASHERS 
Picks Mattocks and Grub Hoes 
Crowbars Wedges Forgings 


Telegraph and Telephone Pole Line 
Hardware 


Wagon Hardware 
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PITTS BURCH. PA. 
Established is¢é5 















HARDWARE 








AGE 



















Marine De Luxe 


No. 299 


y APRESS GREAS 


A 





Leather Packed Short Pat. Marine 


N 
EC 


The Cups shown 
represent only 

a part of our 
line. 





Spring Comp. 
Invisible Ratchet pring . 











| BOWEN MFG. CO. 
AUBURN, N. Y. 


Write for full 
information. 











Style 
= i OC. 








Style style 


Style 
“K" OC. 


























Sereen Door Sets 
















le 


Made in Two Sizes 
24g and 3 Inch 











Packed Complete with Screws 
One Set to the Box 


Finished in Japan, Dull Brass 
or Old Copper 


MORGAN SPRING COMPANY 
No. 1 Bond Street 
WORCESTER, MASS. 

















A Light, Weldless, 
Rust Proof, Galvan- 
ized Chain for Large 
Variety of Purposes. 


Ten sizes in the 
BULLDOG and Five 
in the SAMSON. 


Cut to Any Length. 


Write (for Prices, 
Catalog and Sample. 





The Cleveland Galvanizing Works Company 
) CLEVELAND, OHIO 


DISTRICT SALES OFFI 


OBS 
OTR ccc cccccccccccccccees 84 to 86 CHAMBERS 8ST. 
815 8 





SAND PAPER 


IN REAMS AND ROLLS 






a ye dd 


GARNET PAPER AND EMERY PAPER 


EMERY CLOTH 





t - 
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ideearcse et JOINT FASTENERS 


FOR MAKING STRONG 
AND TIGHT JOINTS 
IN WOOD WORK 











PACKED TO MEET DEMANDS 
100 to box. 500 and 1000 to box. 
And in bulk. 


The Stanley Works 


NEW BRITAIN, CONN. 














‘ No. 3315—Saw Edge New Yo Chicago 
Tittedcenins See our full — ~ eae on Parallel Corrugations 100 Lafayette . 73 E. Lake Street 





















PortTsmouTH [RON 
Ss 2B S | Like a Stone Wall to Rust&Grrosion 











“EL-WEL-CO.-TI” 


(electric welded cow tie) 





Whitaker 
Painted Roofings 


Is the best cow tie on the market 
—is superior in weld, appear- 
ance and strength—and is guar- 
anteed not to break. Made in 
Ohio Pattern, two toggles, 
straight link, any length. 


Note the difference between our 
toggles and those offered as “just 
as good.” 


Made full size to gauge—if 
marked 2/0 or 3/0, you may be 
sure that’s what they are. You 
will not get a size smaller as in 
some other makes. 


Sold by all jobbers, but for 
your own protection insist on 
“EL-WEL-CO-TI’; refuse to 


accept substitutes. 


are furnished in all styles 
same as galvanized—Cor- 
rugated, 2, 3, 4, 5, 6, 
V-Crimp, Pressed Stand- 
ing Seam, Self-Capping 
Roll and Roll and Cap. 


True economy without 





sacrifice in service is 


yours in 


Whitaker Brand 





WHITAKER-GLESSNER CO. 


Portsmouth Works 
PORTSMOUTH - OHIO 








STANDARD CHAIN CO. 


Pittsburgh 


‘ 

















Chains—All Kinds 


STEEL, BRASS, COPPER 


Our Chains are made from HIGH GRADE 
material by AUTOMATIC MACHINERY, 
rivet heads SPUN, making a very SMOOTH 
finish, which will prevent chains interfering 
when hung side by side. Capacity of chain 
plant, 30 MILES PER DAY. We carry a 
large stock and can make PROMPT ship- 
ments. Send for Catalogue. 


THE SMITH & EGGE MFG. CO. 
CABLE CHAINS BRIDGEPORT, CONN.. U. S. A. 
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Showing the yng oy directed projections which prevent the meee 
from turning in le—the one great trouble with other Shie 


PARKER EXPANSI[N 80LT5 


“ Can’t Turn In The Hole’’ 
+ 
The Bolts for you to handle, because— S hee Te ie oan Pen. 


Ask your Jobber. or write to us for Manufacturers of Parker Products 


es, discounts, etc. Parker Supply Company 9 518 West 45th Street, NEW YORK 


9arn 
Jobbers: Write for our proposition. 

















“Get to 
Know Us” 


and learn what Good 
Profits there are in han- 
dling 


THE 
CARY LINES 
Cary’s Universal Box Strap 


is the only strap on the market that can be absolutely 
depended upon to run true to width and gauge, which 
merits no other box strapping in existence possesses. 
Every reel equipped with our metal reel frame ready 
to hang up, and packed 20 reels in a case. 


300 Feet to Each Reel The Standard for Quality 
OUR MOTTO—“Efficiency, Unparalleled Service’’ 





Increased Profits 


on Sash Cords 


Our “ALBA” and “STAR” Brand Sash 
Cords make quick sales, satisfied cus- 
tomers and MONEY FOR YOU—and 
they will back up your statements every 
time. 


Stand more strain than heavier cords 
and work freely. 









The quality is there—the prices are low 
because these cords are made for wear 
and have no spots or fancy frills that 
imcrease manufacturing cost and add 
nothing to their strength. 


We will be glad to send you prices and 


samples—write now. 
“STAR” 














“ALBA” 








CARY’S “KRIS-KROS’”’ BOX FASTENER 


and many other styles carried in stock for 
prompt shipnient. 


CARY’S SUPERIOR 


= = 
Recoeeesthy) mewusme Bit ee 















SAW EDGE 
CORRUGATED E S TE S M I L L S 
FASTENERS FALL RIVER, MASS. 





WRITE FOR FULL PARTICULARS. 
it Will Pay You. 


CARY MANUFACTURING CO. 
Manhattan Bridge Terminal BROOKLYN, N.Y. 





CLOTHES LINES SASH CORDS 
MOPS 
WICKING MACHINERY WASTE 

















Tubular Rivets and Bifurcated Rivet 


Packed in CARTONS, Assorted | 
Lengths 50 and roo Rivets to 


Box. 12 Boxes to Carton 


TITTTITT 


SLOTTED CLINCH AND TUBULAR RIVETS FOR MANUFACTURERS 


AUTOMATIC MACHINES FOR SETTING TUBULAR 
OUTSIDE PRONG AND SLOTTED CLINCH RIVETS 


JUDSON L. THOMSON MFG. CO., Waltham, Mass. 
CARTON ASSORTED RIVETS Chicago Branch: 316 North Michigan Ave. 
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SELF MEASURING—MARKED EVERY 12 INCHES 








: *¥9834-2840 ARCHER. AVENVE. CHICAGO. ILL. 


4 : —— "= #PLAFAYETTS STREET NEW YORK CITY 
ep : a - i2-4 TIFT STREET ATLANTA 
enmanen Tp Pp SO CALIFORNIA STREET SAN FRANCISCO 
*_~ penn ela —-- ME EANTELD 6 CO LOS ANOELES 
. ew aca om oe MONTREAL 


CABLE ADDRESS ~ co 





ACME “DOUBLEDGE” BOX STRAPPING 


The crossed ribs prevent nails from slipping; also help to tighten 
strapping on case. Made in four sizes, 3g, 4g, 5g, 3¢ inches. 


E, steel Goods Co, ax 





STRAPPING 
DOUBLE Double 
COILED Coiled 
ON ORDER Strapping 














Your Trade Will 


Appreciate Reece’s | ayy ‘Steud One 


screw Plate 


because, altho fully adjustable it has 


all the advantages of a solid die. It is The greatest variety of sizes and 
made so that cutting cross threads is styles of Taps and Dies made in one 
factory under one trade mark. 


an impossibility. Dies can be reversed 
in the collet for use in a lathe or other 
machine. 


Invest in a sample. 


Butterfield & Co., Inc., Derby Line, Vt. 


BRANCH STORES: 


126 Chambers St., New York City 
56 Cadillac Sq., Detroit, Mich 
11 So. Clinton St., Chicago, Ill. 

810 Delaware St., Kansas City, Mo. 








BS sDies have the famous 
wedge grip—giving perpetual com- 
pensation for wear. 


Wells Brothers Company, Div. 


107 Lafayette St., New York 13 So. Clinton St., Chicago 


Way ANE Wo ‘ 
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Trade Mark 





Be sTaps have specially bur- 


nished thread walls, reducing friction 
and producing smooth threads. 


Greenfield Tap and Die Corporation 
GREENFIELD, MASS. 


















WANTED 


A Hardware Firm in Your City To Sell Our ae 
New Improved Fireplace Dampers and #7 ef s 





Other Fixtures. ¢ qe 
@ Contractors say this is the strongest and most convenient a £ 
Dome Damper made. @ Our new Catalog No. 1525is > . $ 
ready to send out. It shows a nice assortment of jill 


Dome Dampers, Clean Out Doors, Ash TrapDoors, yo »wS 
Cast Chimney Thimbles, Brass Thresholds, . x 
Andirons, Fire Baskets, Fire Sets, Fire CeO S$ 
Screens, Spark Guards and Gas Logs. f © 
STOVER MFG CO @ Contractors need Dome Dampers, 4 wy s 
. e Ash Trap and Clean Out Doors 74 ws» > 
now during the building season. o re = a 


710 East St., Freeport, Ill. @ Send for catalog today. 
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ESTABLISHED 1863 





Twelve Medals of 
Award at 
INTERNATIONAL 
Expositions 






<a 


BLACK DIAMOND FILE WORKS 


ie An INCORPORATED 1895 





Special Grand Prize 
GOLD MEDAL 
Atlanta, 1895 


Copy of Catalogue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY 


Owned and Operated by Nicholson File Co. 


Philadelphia, Pa. 








“‘Yankee’”’ Vise No. 1993 


WITH SWIVEL BASE 


A Great LITTLE VISE 
for a BIG LOT of WORK 


== 








Beis; 
yegits f Sbestetsiit: 
rh |) | tits 


An entirely new feature in vises, quickly appre- 
ciated by Tool Makers, Machinists, Electricians, 
Amateurs and all users of high grade labor saving 
tools. 

Quickly detached from swivel base by the turn of 
a set screw, and being accurately machined all 
over can be used in any position as a jig for spe- 
cial work on drill press, shaper, etc. 


Holds work rigid at any angle with use of the 
special grooved block. 


The swivel base is easily and firmly locked and 
released in any position by a short movement of 
lever at the side. 


Your Dealer will supply you. 
Send for descriptive circular. — 


NORTH BROS. MFG. CO. 


PHILADELPHIA, PA. 











Two of 





Hammer patented malleable iron hand 
lamps represent the best value on the mar- 
ket. They will prove a profitable item in 
your store. 


The Clamp is strong— built like an I- 
beam. Quick-action screw, universal- 
jointed face plate. Great seller. 


Hammer goods include many Specialties 
of Malleable Iron, iachediag Adjustable 
Clamps, Hand Lamps, Hanging Lamps, 
Engine Torches, Oilers, etc. 


Write. 


Hammer & Co., Branford, Conn. 

















No. /0 NEY Carrier 


Lightest draft Fork Carrier made. 7-in. Roller 
Bearing Sheaves. Wide mouth permits the lift- 
ing pulley to carry near track. Made extra 
strong. Big seller. Good profit. 


We make the largest line of Haying Tools in 
the world. Send for New Catalog. 


The Ney Mfg. Company 
Canton, Ohio 
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Don’t Overlook No. 


161 








so essential for speedy, effective work. 


This ADJUSTABLE GRINDSTONE TRUER is not a big 
seller but a dependable one, and at a mighty good margin of profit. 


At practically no trouble or expense, it keeps grindstones in 
the best condition with the absolutely true, even and gritty surface 


Prices and full particulars will be found in Catalog No. 31. 











ATHOL MACHINE CoO., 


Athol, Mass. 














THE ROBERTSON 
“Horseshoe Magnet” 


Trade Mark Reg. U. S. Pat. Off. 


Hammer 





= 


The best magnet hammer 
It holds the tack 


Write for illustrated price list. 
ARTHUR R. ROBERTSON, Sole Mfr. 


144 Oliver Street Boston, Mass. 
Owner of the “Horseshoe Magnet” Trade Marks. 











Goodell Mitre Box 


Made of STEEL—Cannot Break 


For years this Box has been recognized as being first 
in quality and improvements, and the new STEEL 
BOTTOM PLATES with ANGULAR SERRATURES 
to prevent work from slipping add still more to its 
convenience and attractiveness. 

Write for new 
Catalog B, de- 
scribing this 


Fee deat wee i | aT Nea 
samme | Wie waa and many 
: other features. 
GOODELL 
MFG. CO. 


Greenfield, Mass. 


























Armstrong 
Ceiling Nipple 
Threaders 


This tool is made to 
thread pipe projecting 
from the ceiling or wall. 
The holder takes dies %, 
%, % in. R. or L. and 
bushings to match. 


Dealers will find this a Profitable Tool to Stock. 
MANUFACTURED BY 


THE ARMSTRONG MFG. CO. 
299 KNOWLTON ST. BRIDGEPORT, CONN. 








C. E. JENNINGS ‘svteers patent 
EXPANSIVE BIT 
SEE THAT BEVEL 


ON CAP AND CUTTER 







CUTTER 
CANNOT 
CREEP. 


Note Micrometer Screw, by means of which, Cutter can be in- 
stantly adjusted to ¢ Thousandth part of an inch. 








C. E. JENNINGS & CO. stonsiafsurers 71-73 Murray St., N.Y. 





make Luther Grinders superior in efficiency. 


of tool grinding and for ot 


profitable part of your business. 


Prices and terms. 








The Big Profits Follow the Leader 
LUTHER TOOL GRINDERS 


The indisputable leadership of Luther Grinders in te tool-sharpening field makes them by long odds the 
easiest selling and most profitable line to handle. Luther patents cover improved mechanical features which 
Luther advertising has 
created a demand among tool users which no other make of grinders 
will satisfy. Luther selling helps assist you materially in getting local 
business. Luther experience enables you to avoid pitfalls and trouble. 


Luther Grinders are made in more styles and types than any other 
tool sharpeners. A pape | of different attachments for special kinds 

er shop and farm uses extend the Luther’s 
usefulness in a way that powerfully influences sales. 


By handling the standard Luther line, Tool 
Grinders can be made an important and ver 


us for our complete dealers’ proposition, with 


LUTHER GRINDER MFG. CO. 480 Point Street, MILWAUKEE, WIS. 


y 
Better write 





Power Bench Tool Grinder 
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BLISS ° . 
AND American Steel & Wire Co. 


SCREWS 


83 YEARS,THE LEADER 








MANUFACTURERS OF 








Nails, Staples, Spikes, 
Also Manufacturers of 5. 
Cabinet-Makers’ Clamps. Foundry "oo Tacks, Barbed Wire. 


Clamps. Bench Vises. Carvers’ 
Handies. Auger Handles. Chalk Line Reels. 
Special Wood Turnings. Mallets. 





J. H. O’NEIL, Jr., Successor to 
; CHICAGO WORCESTER CLEVELAND 


D> eee err to. NEW YORK DENVER PITTSBURGH 





























“IDEAL” Riveting Machine 






Simplest, Strong- 
est and Best 
Riveter made. 


Light Strength 


That’s an essential quality of an all-around 
wrench. We could afford to put this essential 
quality into the B & C Monkey Wrench because 
an oval front and back provided the needed 
rigidity. 

You'll be interested in the B & C details. 





SEND FOR CATALOGUE AND PRICBS 
Also of Cobbler Outfits, Lasts and Stands, Heel Plates, Ooern 


BEMIS & CALL HDW. & TOOL CO. Shellers, Grist Mille, ete. 
Springfield, Mass., U. S. A. THE ROOT-HEATH MFG. CO., Plymouth, Ohio 
P Uli : N. Y. Agents: D. N. Winner, 90-92 West Broadway. 




















E. H. TITCHENER & CO. 


STAPLES 


and WIRE SHAPES 
Binghamton,N.Y. Chicago, Ill. 


ee 








How’s your file stock? If low, sort up 
on a few REX Files. 

You'll find REX Files mighty fast sellers, 
simply because they are mighty fast cutters. 
Good profit. Send for details. 


The Rex File & Saw Co., Newcomerstown, Ohie 





























UFKIN }2P¢8 


and Rules 


Their long-standing reputation with users everywhere 
of being first in all points of superiority— 


ACCURACY—DURABILITY—DESIGN 
is the big asset at the command of 


[UFATN dealers. 


The goods will always measure up. 


ii hi 
| ' | | ' {if ! 
i} i it HEP ith} 


Prompt Shipments on Receipt 


of Your Order 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burrs, Cop- 
per; Conductor Pipe, Copper ; Crimped Sheet, Copper; Eaves 
oppe 


Trough, Copper; Elbows, r; Gaskets, Corrugated Copper ; 
Hammers, pper; Mitres, Copper; Nails, Copper; Rivets, Cop- 
pers Roll Copper; Shoes, Copper; Sheets, Copper; Soldering 
oppers; Spikes, Copper; Washers, Copper. 
I BR selli needs are listed above, write us at once. 
ttsburgh Copper and Brass Rolling Mills 


eattonare= Pa. 


cece, | HE /uFAIN PuLe (0. “gine 


New York, Windsor, Can. 


Cs 


PULAU 
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KEROSENE AND GASOLINE 


Red-Hot Fire Pots and Torches that 
will please and satisfy the most par- 
ticular mechanic, may be cbtained 


through your jobber at factory prices. 


ated in accordance with directions. 


please you. Send for free Catalog. 


No. 67 Red-Hot Fire Pot ASHTON MF G. CO. 


Price Each $6.75 Net 19 NevadaSt., Newark, N.J.,U.S.A. 





The Kerosene stock is guaranteed in 
the same way that gasoline is and will 
give you splendid satisfaction if oper- 


The No. 67 Kerosene Fire Pot produces 
a powerful blue flame and is made 
with seamless steel tank which will 
stand hard usage. We guarantee it to 
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Made by THE UNION HORSE NAIL CO. 
1506-1522 W. 22d St., CHICAGO, ILL. 

















West Leechburg 


Steel Company 


General ana Manufacturers 
Sales Offices, of 
Farmers’ Bank 

FINE STRIP STEELS 


Bldg., Pgh., Pa. 
. For all purposes. 





Works— 
West Leechburg, Open Hearth F urnaces 
Pa. Hot and Cold Rolling Mills 








Make More Money 
During the Year 
1915 





Stock Our Line of 
COBBLER SETS 





LEADER 


Star Heel Plate Co. 


Louis Sacks, Prop. 
Newark, N. J. U.S.A, 

















Skilled Workmen 







7. ——- — ae 


find The Perfection 
Grinder a valuable aid 
in keeping their tools in 
the best of condition. 
Fitted with our 7 
nation tool rest 
chisel holder, the “Per- 
fection’’ is capable of a 
wide range of work. 
Wheels are made of 
corundum or carborun- 
dum—as desired, and Pm 
various sizes. 

terested in one a 
strong and _ serviceable 
grinder—write. 


Star Specialty Mfg. Co. 
227 West EriegSt. Chicago, U.S.A. 








Fresh Air ana Protection! 


The Ives Window 
Ventilating Lock 


A Safeguard for Ventilating 
Rooms, allowing windows to be 
left open at the top, the bottom, 
or both top and bottom, with en- 
tire security against intrusion. 





Descriptive circular mailed 
on application. 


THE H. B. IVES CO. 


Sole Manufacturers NEW HAVEN, CONN. 











SNOW SHOE IRONS 


illustration 
> 4. our No. 2 Iron for slate 
Ea —— We make a sim- 


S seam, corrugated and 


Write for prices and sam- 
ples, also our general 
Catalog 
Everything for the 
Roofer, 


BERGER BROS. CO. 
PHILADELPHIA 
Ofice: 229-281 FP St.; Steere: 287 


(——/ fe Warercoms and Factory t 
ve ap ie 100 to 114 Bread 


















Russell Jennings 


az Au iger — 


& Satisfied 
™ Customers | 
Profitable 
Sales 
Our bite and braces have been a ted 
yy ee ane an oe “tes Tek coe tate. 


sine bi etc. 
machine bits, ~~ 


Russell Jennin ings Mfg.Co. 


Chester, nn. 20-132 
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Townsend Gave to the World 
The Ball Bearing Lawn Mower 


Golf 
Mowers 


Horse 
Mowers 


Trimmers 





1 All other manufacturers now make Ball-Bear- 
) ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 





AMERICAN BRAND 









pee 
oe oovwee- 
as “J 4s cooeees 
sesesssesee@ see ieees, © drag . “oe By *§ $2 Mata ‘SO “Geascnaeconer 


f +. 
OL), |, Sn ee ae 
Sees 


9 Ma ep 
" nm th 





LASTS LONGER—LOOKS BETTER 
ALSO 
COPPER, BRONZE, GALVANOID ENAMELED. 
PAINTED, BRIGHT GALVANIZED 
All Meshes and Widths 


AMERICAN WIRE FABRICS CO. 
CHICAGO, ILL. 














pe 
TeAOE Mang PATENTED ent Many 












mxp 4€6UAII «6OCSteel, with 
Highest Grade 
Steel Fixtures— 
Snaps, Swivels, 
Slipping Rings, 
=) 1and Cross Bars. 





PREMAX SPECIAL—The Best Kind 


We make quality chains and sell to discriminating houses 
that appreciate the best to be had. Send for Catalog 
a, 24-H showing chains in great variety. Prices Mod- 
erate. 


NIAGARA FALLS METAL STAMPING WORKS 
Niagara Falls, N. Y., U. S. A. S-106 


Hame Chains, Breast Chains, Trace Chains, Tie-Out Chains, Jockey 
Chains, Spreader Chains, Bit Chains, Stallion Chains, Cow Ties, 
Dog Leads, etc., etc. 





~PREMAX HALTER CHAINS preMax 





Ask Your Jobber 


For Harness Snaps, Rope 
Snaps, Breast Chains, 
Horse and Cattle Ties, 
Halters, Wagon Jacks, 
Gate Hooks, etc. 


MADE BY 


Covert’s Saddlery Works 


INTERLAKEN, N. Y., U.S.A. 














You’ can’t get away from it! 


It’s a snap to sell the snap that is easy 
for the driver to put on or take off, 
but impossible for the horse to get 
away from. It is the 


KLINGSNAP 


A twist of the wrist and the trick is 
done. Never wears out or gets out of 
order. Made for rope ties and for 
leather straps. Strong enough to hold 
an elephant. 


A Counter Display showing the Kling- 
snap in different sizes will start the 
money coming across your counter. 
Your jobber will supply you. 

For free sample address. 


The National Safety Snap Co. (Inc.) 


Dept. H WILMINGTON, O. 


Sole manufacturers of the Kliingsnap and the 
Kiing Hame Fastener. 






















The Worcester Lawn Mower Co. 
Worcester, Mass. 
Have their NEW CATALOG 


in COLORS ready for mailing. 
Ask for it. 





-—— 
tc 75, 


SELLING AGENTS: 








J.C. McCarty & Company, 21 Murray St., New York 








MANUFACTURERS 


Edward Darby & Sons Company | 


Brass, Copper, Steel, Iron and Galva- 
nized Wire Cloth. © Bronze, Galvanized 
and Painted Window Screen Wire 
| Cloth. © Galvanized Farm Fencing-and 
Gates and Poultry Netting. © Wire 
Work, Iron Railing and Window Guards. 


} 


€ Wire and tron Goods of every description, 


tores and Office: 233-35 ARCH STREET 


ries: 113-15 BREAD ST., PHILADELPHIA, PA. | 


Send for Catalovcues. 
3 
! 
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De Kalb Business Wagons 


We build business wagons for aed class of trade, and 
guarantee each one to be exactly as represented. 
Ask for free catalog with full details. 


De Kalb Wagon Co., 103 Garden St., De Kalb, Ill. 















SATISFACTION 


FOR YOUR CUSTOMERS 


BIG PROFITS 


FOR YOURSELF 


tae STMPLEX wx 


Reg. U. S. Pat. Office. 


ROOFING NAILS 


Have four times the head area of ordinary 
roofing nails—and head area is the all 
important point in laying prepared roofing 
or sheathing. 


Don’t buy prepared roofing unless Simplex 
Nails are packed in the rolls. 


FREE Samples and Circular on request. 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK MICHIGAN 











OUR GUARANTEE 


safeguards your interests as well as ours and those of 

the ultimate buyer. 

Every ‘‘J. B.’’ Scale is guaranteed to weigh correctly, 

as the law demands. Order a few grocer’s trip scales 

today. See how well they sell. You’ll order more. 

——= Complete catalogue on 
request. 


JACOBS BROS. 
78 Warren St., NewYork 











When Wash Day Comes 


Hill's Dryers 
gO up i every- 
where. People 
are beginning 
to see the folly 
of marring the 
beauty of their 
lawns with un- 
sightly poles, 
when Hill’s 
Dryer performs 
the work of 
drying in a jiffy 
and can be eas- 
ily removed in 
less than no 
time. Write 


HILL DRYER CO. 
316 Park Avenue WORCESTER, MASS. 

















THE COMFORT SELF HEATING IRON 


A Winner for every Dealer. A specialty that every 
household needs and will buy if you show it. Sells in 
preference to all other smoothing irons at sight. Con- 


struction is perfect. Two points. Both ends are front 
ends. Lights in one-third to 
one-fifth the time required to 
light other irons; fount has 
twice the gasoline capacity and 
operates twice as long without 
refilling. The heat regulation 
is absolutely perfect and al- 
ways in control of operator; it 
is an impossibility to enlarge 
the tip for the shut-off is not 
in the tip. Turn it high or 
3 low at will. 

Weighs 6%, Ibs. net and is guaranteed to satisfy. Sold by most 
of the best hardware jobbers and advertised in more than 175 pub- 
lications. Retails $3.75; handsome profits to dealers. Send for 
sample on 15 days’ trial. 

National Stamping & Electric Works 
416 S, Clinton St., CHICAGO, ILLINOIS 














Note that Long Bent 
Spout 


Autoists like it because it 
pokes right into their gasoline 
tanks so that said tanks can be 
filled quickly and without waste. 


You’ll never have to offer 
Delphos Auto Gas Cans at bar- 
gain prices. They sell well and 
carry a good profit. 


Delphos Mfg. Co. 


DELPHOS - - OHIO 

















We will be de 

lighted to mail 

you our a 
Oo 


MAJESTIC 
Coal Chutes 


and quote you our 
best dealers propo- 
sition. 

Write us to-day. 


THE MAJESTIC CO. 
Huntington, Ind. Kansas City, Mo. 





















eacelcceam Collie Oh vee accellii-lsies 


G &x B' 


Galvanized Poultry Netting 


alwavs gives satisfaction. which is a guar 
antee to the dealer that he will have no 
“come backs if he handles wire netting: 


of our manutacture 


The Gilbert & Bennett Manufacturing Co. 
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4 Gos f- Pan MemoBooks Every Razor A Safe One 


Acknowledged the Besi 
The old naked razor is the best 


14 styles and sizes kind to use—if you want a “real” 
from 65 cents to shave. Everybody knows that. And 
it’s why the Shavezy Razor Guard 


$4 .60 sells so readily. It makes every razor 


a safe one—it covers the blade to just 









\\\\\yh) at 
\\, gece set 









: BZ Handy the right degree. 
Sa yj Handsome Retails at 50 cents—so sales come 
” Le Durable easy. Write at once. 
“ GET IT TODAY 
At First-class Stationers # ° : W E I S S 
410 ua NE ee ae city. MO. St Saar Ft Brooklyn, N. Y. 



































BICYCLE 
Step Ladders 


are made in 
many styles 











Dover Egg Beaters and 


and to fit Household Specialties 
all kinds of TAPLIN’S NEW 
shelving. LIGHT RUNNING BEATER 


Send for catalog giving full 
description and prices. 


THE BICYCLE STEP 


LADDER COMPANY 
62 W. Randolph St., Chicago, Ill. 


THE TAPLIN MFG. CO. 
New Britain, Conn. 


New York Office: 
143 Chambers Street 


WHY WELD 


When you can do better work in one-fourth 
the time, at one-fourth the price, by using the 
latest great discovery. 























Automatic 


Bench Washers 


have made a great hit with 
the trade. They are made 
of angle iron and gas pipe, 
are very strong and durable, 
yet neat in appearance and 
occupy the minimum amount 
ofroom. The main 







No welding. No oxidiza- 
tion. No flux necessary. 
Runs at extremely low 
temperature. Easily ap- 
plied with gasoline torch 
(no soldering iron). Twice 
as strong and much harder 
than aluminum. Never 
breaks at soldered point. Convince yourself a 4 Trying 
t. Used by Internat’] Motor, Locomobile, Packard, 
Stanley, Pierce-Arrow, Brewster, Demarest, Stude- 
ee, Simplex—Aeroplane manufacturers and U. S. 
avy. 








0= 


The Aluminum Solder 





sired position, is 
reversible and has 
safety release. 
High class, medium 
Pp -. Has every 
possible convenience. Does good 
work. Pleases the people. Write for 
Bulletin 99 and get full information. $3.50 per lb.—Sample stick (% Ib.) $1.50 net cash. 
Electric and Power. A machine for 

every need. SO-LUMINUM MFG. & ENGINEERING CO., Inc., Sole Mfrs. & Distribrs. 


Automatic Electric Washer Co., Inc..: Newton, lowa ee iiedunnatinsdmmndiaan 





Write for Booklet 55 


























Our Counter- 
Sunk Caster HE circulation of 


The hollow steel ball—of chrome Hardware Age ie 
alloy steel—moves silently in any 
direction without tearing the rug guar anteed. 


or carpet or marking the floor. A 
SEES RE ee ne sworn statement 








not rust or bind and t absorb all 
A BALL— ye strain involved inthe cl na in detail will be sent 
of furniture, 
NOT A : to any one upon re- 
Write at once for prices and par- 
WHEEL. ticulars concerning our complete quest. 


caster line. 


THE SCHATZ MFG. CO., Poughkeepsie, N. Y. 


Agents: J. C. McCarty & Co., 29 Murray St., N w York City 
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Imperial 
Auto Folding Steel Chair 
No. 130 


The frame is made of the best crucible 
spring steel and finished in rich bl 
enamel. The seat and back rest is up- 
holstered in black water- 
proof leather upon five ply 
veneer. 

Folds compactly when not 
in use. The best and most 
a Salaam seat on the mar- 

et. 

Adult size seat 18 in. high 
—-Child size seat 13 in. high. 


Tell your auto trade that Dario Resta, winner of 
the 1915 Vanderbilt Cup and Grand Prize Races and 
holder of the world’s Speedway record, uses 


DIXON’S 


Graphite Automobile 
LUBRICANTS 


Write for set No. 40-G of photo-testimonial window 
display cards of racing drivers and dealer’s special 
discount, etc. 

Made in Jersey City, N. J., by the 


Manufactured by 
Imperial JOSEPH DIXON CRUCIBLE COMPANY 
Established 1827 


Bit & Snap Company G-86 


Racine, Wis. 
Shaft-driven, Auto- _ 
mobile, Hand Horn. 
List Price, $5.00 - 


The simplest and most dur- 
able on the market. Profit- 

ing discounts and ‘‘deal- 
er helps” for the trade. 




















Steel Stamps, Burning Brands, 
Steel Letters, 
Figures, 











ay [<> 7 “Metal Checks 


THE SCHWERDTLE STAMP CO., Bridgeport, Conn. 


American Electric Co. 
State and 64th Sts., Chicago 
Manufacturer of 
Samson Automobile Horns 











The Zimmerman Porch Base 


Prevents Decay and Saves Expense 
All Sizes for Round and Square Posts 
Pamphlet and Prices on Application 


S. CHENEY & SON, Manlius, N.Y. 











Site Hed 
and BRICK 0 $s 
Send for Catalogue 
and Price List 
Mfd. by 
METAL DEPT. 


THE CLEVELAND 
WIRE SPRING CO. 














Cleveland, Ohio 








BURNLEY SOLDERING SALTS 


Makes Joints stronger than the original metals—adapted 
particularly for Tin, Brass and Copper workers, Cor- 
nice Makers, Galvanized Iron, and all kinds of general 
soldering. 





Manufactured by 


The Burnley Battery. & Mfg. Co. 


North East, P 


Ask for samples 
and prices. 

















| oAOHR, OMMERS PEERLESS FAUCETS 


ZS BEST BLOCK TIN K —— 
s MAPLE wooDd BODY HIGHLY POLISHED 
ONLY THE GENUINE ARE STAMPED IN THE WOOD WITH 
TRADE MARK MALTESE cross (as Pee cur) 
BEWARE OF IMMITATIONS 
SUCH AS FAUCETS SIMILAR IN SHAPE WITH KEY 
MADE OF LEAD, IRON, OR OTHER INFERIOR METALS, TINNED OR HICKELED. 























STUDDING ty 


Easiest, simplest, best anchor 
wooden a. to cement doom. “Approved 
architects and builders. d 
liberal profit. Write for complete ca of Door 
Hangers, Sleds, Wagons and Hardware Specialties. 
Cedar Falls, Iowa 


WAGNER MFG. CO., Dept. D., 

















13 
JOHN SOMMER FAUCET CO. 555 Cenraat Ave, N 








LARGEST ASSORTED STOCK IN THD WORLD 
Highest Grade Only 


JOB T. PUGH : ::  Phila., U.S. A. 

















Phosphor Bronze Cored Bars 


You can procure cored bars of Eureka 
Bronze from us in any size without ad- 
ditional charge for patterns. 


Also solid bars of any diameter. This 
bronze has great resistance to wear and 
the least amount of friction. 


Write us for prices. 


The Eureka Company 


NORTH EAST PA. 








HARDWARE DEALERS: 


EVERY PAIR OF 


KLEIN PLIERS 


You sell will make 
a satisfied cus- 
tomer for you. 

Write for cata- 
log describing our 
complete line of 
tools. 


Mathias Klein & Sons, Tool Mfrs., Canal Stn. 21, Chicago 






































Show the Housewife the handy Tongs, Picks and 
Shavers you sell for the ice chest— 
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She will appreciate the quality. 


Gifford-Wood Co.’s Ice Tools ita Everywhcre by Everybody 
tell you the different tools sold in GIFFORD-WOOD CO. nunsonen.y.| |} 


your territory. Ask for Catalog. NEW YORK BOSTON CHICAGO 




















The 


FORD This Extension is of the same pattern as our 
No. 10, differing in that it is of heavier con- 
struction throughout—and somewhat larger— 





ZE-LITT PAT. FILE AND TOOL HANDLE 
Stronges Interchangeable Handle Made Improved — allows it to hold the shanks of all Auger 

. It is made to follow an eleven-sixteenth hole. 
Bit Comes in six lengths—12”, 15”, 18”, 21”, 24”, 


THE (HAPIN-STEPHENS (0. — aa: 


Extension The Ford Auger Bit Co., Holyoke, Mass. 








1 | PINE MEADOW, CONN., U. S. A, 


a Round and Oval Punches 


| : C. S. Osborne & Co. 


PUNCHES 5. Osborne & 


Send for Catalog 








ESTABLISHED 1826 









a a 








Saw Sets, Hand Punches, 
Nail Pullers, Box Openers, 
Seal Presses, Bench Stops, 








Liquid Soap Dispensers. Porter’s ‘“‘New Easy” Bolt Clippers 
Chas. Morrill, Manufacturer All sizes. All parts interchangeable. Jaws Special Steel. 
Big Sellers. Good profit. Write for prices. 








102 Lafayette Street New Yor; 
| H. K. PORTER Everett, Mass. 




















Rock Island Autovises 


Number 241 vise is swivel, weighing 80 lb., and is adapted for 
automobile and heavy repair work. No. 231 vise is same in design, 
but is stationary, weighing 32 lb., and is suitable for the individual 
automobile owner. These vises are a combination of vise jaws, 


pipe jaws and anvil. 


ROCK ISLAND MFG. CO. Rock Island, III. 


, SEND FOR NEW CATALOG OF LARGEST AND MOST 231—AUTOVISE 
241—AUTOVISE COMPLETE LINE OF VISES MANUFACTURED 














° ] Rr Y ‘ 
Parker Wire Goods Company OV ported ee. een eee 


meme ent Morton’s Cable Sash Chain 


General and Special Wire Hardware, 
Wire Goods and Stampin amit rece cease of some sere 
=e snes —— Made in bronze and steel—easy to apply. 
WORCESTER MASSACHUSETTS THOMAS MORTON, 245 Centre Street, New York 


BROOK S| | TACKS 2 NAILS »= BOLTS 


wikR2 Gooods Cobblers’ Nails, Bed Screws, Glazier Points 




















Bright Iron and Brass. ecial 
ee oe wa SHELTON CO. (Estab. 1836) 
M. Ss. BROOKS & SONS SHELTON, CONN. New York, 96 Warren St. 











CHESTER, CONN. 




















ROOFING TIN 


ae Made from high grade COPPER eae gee inh HEARTH STEEL—the material you should ¢& 
a always specify—carefully manufactured durable. Also KEYSTONE COPPER BEARING ( 
“" Apollo Best Bloom Galvanized Sheets, Gack Biroete. Formed Roofing Products. Tin Plates, Etc. 


Manufactured ch AMERICAN SHEET AND TIN PLATE COMPANY, Arcersavasines tt ve % 
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“ANSONIA” NAIL CLIP 10c. 


Made by the makers of the “‘Gem’”’ nail Clipper. Twelve 
in a box or 12 on a display card. Fast ten-cent sales. 


Big Profit 
Write 


» H.C. Cook Co. 
a Ansonia, Conn. 



































SAMSON CORDAGE WORKS | (=s= 3 Wis 

MANUFACTURERS OF SASH CORD, CLOTHES FIFI “i85 Core 7 — 

BRAIDED CORDAGE LINES, SMALL LINES ARANAN cl RaraAl Ray" 

AND COTTON TWINES ETC. sw ur CAALOG HH iP Haitlh Au ie 
BOSTON MASS. eer nt, Ole 

—An absolute guarantee with every bar of soider— wt -—— =a — +> Teal 
CE 
ALUMINUM—SOLDER | | |j| = Srecmwinenanrs 
Aluminum Solder & Refining Co., Syracuse, N. Y. Ql Cav ano Oaxi ano STREETS 
$2 per box of 4 bars. Discounts to Dealers 5 <a a San SSG T 

















In Acar METALS 











a 2 KN IVES greet, 


MAKERS’ 





Paper Hangere’ Knife 
—Square Point 


Ayer, Mase. 





ROBERT MURPHY’S SONS CO. 











S PUMPS 


SPRAY AND WATER 


WRITE FOR CATALOG AND PRICES 


THE GOULDS MFG. CO. 





WATER SUPPLY PUMPS 


SUPPLY 
SENECA FALLS.NY. 








ELEVATORS AND DUMBWAITERS 


Made to be sold by the Hardware Trade. 
Can be placed in position by any carpenter. 


CATALOGUE FREE 


ENERGY ELEVATOR CO. 
214-216-218 New St. Philadelphia, Pa. 








PRIEST’S 
Clippers 


The worki’s standard “back- 
o’-the-neck”’ shaver deserves 
your serious’ investigation as 
a poomtonie item of stock. 





American Shearer Mfg. Co. 
Nashua, N. H., U.S. A. 




















MANILA and SISAL 


LATHYARN, HAY and HIDB 
ROPE, and SPECIALTIES _as—_ os ae 
Manufactured by 


E, T. RUGG & CO. 


NEWARK, OHIO 

















“VICTOR”? BOLT CLIPPER 


Send for Catalog. 








ROBERTS MFG. CO., Somerville Station, BOSTON, MASS. 


Get a Vacation Thrill When 
Buying Your Tackle 


A REAL fishing fever fires your veins 
when you buy rod or reel, hook or line, with 
the sign of the ‘ ‘Leaping Dolphin,’ a quality mark 
on Abbey & Imbrie “fishing tackle that’s fit for 
fishing.’" Made since 1820. 

New illustrated catalog H (236 pages) sent 
on receipt of parcel er er ) to oy angler 
who will give ler’s name. 


Abbey & Imbrie, 38 ) Vesey St., New York 
STINANVOUSNGUNONODSNONAONSASOOOUOOESONUOOUSONONSOUUOUSOUSOUSOUSOUSONNUONNONNIES 


STEVENS LINE LEVEL 


vad mechanics, farm- 

masons, etc. 
Made of aluminum, 
weighs 0Z., accur- 
ate aad reliable. Write 
for further detail. 


Frank B. Hall 


Newton Falis, Ohio 


CUUURETNA Te 


TTT 





PULL 


| 





Fa 
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MICHIGAN WIRE CLOTH CO. 


EVERYTHING IN WIRE CLOTH 


Pioneers in the manufacture of DOUBLE CRIMP WIRE CLOTH and WIRE SCREENING of 
every kind possible to weave, made of Steel, Iron, Brass, Copper, Bronze, Aluminum, German 
Silver, Pure Nickel, Galvanized, Tinned and Monel Metal ‘Wire: also WIRE LATH, Etc. 


Also Drawers of Brass, Copper, Bronze, German Silver, Pure N ickel, Aluminum, Monel Metal Wire, etc. 
517 HOWARD STREET, DETROIT, MICH. Write for Catalogue No, 25. 


ESTABLISHED 1864 
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The position you are looking for 





need competent men. 


It does just as well. 





may be looking for you in this ‘Help Wanted” section of Hardware Age. 
The largest hardware firms in the country advertise here when they 


If you do not find the place that fits you, put an “ad” in the next issue 
yourself and let hardwaremen know what you can do. 

here is always a good place waiting for a good man, and Hardware 
Age will help you to find yours. 
Note—In answering ads do not send original references—Send a copy. 








Help Wanted and 
Business Opportunity 


Situations Wanted 


Display rates on request 


Advertisements 2c per 
word—$1.00 minimum 
rate. 


2c per word—50c 
minimum. 




















Help Wanted 


Help Wanted | 


Business Opportunities 


Business Opportunities 





Original letters of reference should 
not be enclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mis- 
laid and lost. A copy of the refer- 
ence will serve the purpose. 





WANTED—A-1 SALESMEN, ac- 
-—— TF with the hardware trade. 

o sell an old and well known line 
of cutlery with an improvement that 
makes it a specialty. Territories: 
No. 1, Kansas and Nebraska. No. 2, 
Minnesota and Dakotas. No. 3, 
Iowa and Illinois. No. 4, Wisconsin 
and Northern Michigan. x. ee 
Georgia and Florida. Agencies and 
“Side line’? men need not apply. 
Genuine up-to-date full fledged sales- 
men wanted. References required. 
Address “S. E.,’”’ 
AcE, New York. 


care HARDWARE 





SALESMAN for NEW ENG- 
LAND, MIDDLE WEST and 
SOUTHERN STATES wanted by 
manufacturer of hardware special- 
ties. Must have experience and ac- 
quaintance with wholesale and re- 
tail trade. This line presents ex- 


ceptional opportunity for right man. 
Answer, stating salary, age and 
references. Address “S. Z.,”’ care 


Harpware Ace, New York. 





MANUFACTURER of full line 
household specialties wants local 
representatives in all important cities 
to handle line on commission. De- 
partment stores, hardware dealers, 
instalment houses, premium  con- 
cerns, are all big users. State ex- 
perience, lines handled and territory 
covered. e want none but those 
who can “make good.” For such 
our proposition is an excellent one. 
Address “S. H.,” care HarpDWARE 
AGE, New York. 





GARDEN HOSE SALESMAN 
WANTED—A-1 salesman acquainted 
with hardware trade to sell complete 
line garden hose on strictly commis- 
sion basis. Advise territory you 
now cover and give references. Ad- 
dress Thermoid Rubber Company, 
Trenton, N. J. 





INDIANA RETAILER WANTS 
to secure the services of a man cap- 
able of managing a branch store. 
Prefers one now living in Indiana. 
Give full particulars. Address “T. 
P.,” care HARDWARE AGE, New York. 





- 


MANUFACTURER HAS AN 
ATTRACTIVE SIDE LINE propo- 
sition on commission basis for high 
grade men calling on the hardware 
and mill supply trade. Address “T. 
oe. care ARDWARE AGE, New 

ork. 





A good sturdy, husky, intelligent 
young hardware man of experience, 
willing to give faithful work that 
will show results and merit advance- 
ment after well installed in the 
work. Opportunity for partnership 
considered in time. iaeons ae 
V.,”” Harpware Acre, New York. 





GOOD OPENING best _ town 
Southeast Georgia for a man to han- 
dle automobile supplies and shelf 
a Millen Hotel Co., Mil- 
en, Ga. 


A LARGE MANUFACTURER 
can make use at once of about 
twenty-five demonstrators. Salary 
$15.0 + ge week and expenses. A 
splendid stepping stone to_ better 
things and a fine yt agate for 
getting experience. nly men with 
experience in retail selling and o 
unquestioned honor and _ integrity 
need apply... Address “‘T. W.,” care 
HARDWARE AGE, New York. 








Situations Wanted 





HARDWARE MAN, with eight- 
een years’ experience, desires posi- 
tion. Experience covers assistant 
buyer, superintendent of order and 
stoping departments and catalo 
and advertising work. Can furnis 
good references. Francis W. Robin- 


IF YOU ARE DESIROUS of 
buying, selling or exchanging a stock 
of hardware we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United States, 
Address “H. B. G.,” care HARDWARE 


f|Ace, New York. 





FOR SALE—Hardware, harness 
and implement business in Arizona. 
Doing about $50,000 business per 
year. For particulars address “H. 
E.,”” care HARDWARE AGE, New York. 


COLLECTIONS! 

Bad debts, delinquent accounts, 
claims, etc., collected everywhere. 
— results, prompt settlements. 

o advance fees—no “retainers.” 
No collection, no charge. Money- 
getting particulars free. Best Ad- 
justment Co., Room 840, 1328 Broad- 
way, New York. 








son, 1515% Arlington Ave., Daven- 
port, Iowa. 





POSITION IN RETAIL HARD. 
WARE STORE in Oregon or Wash- 
ington. I have had seven years’ 
experience in the retail hardware 
trade and can give the best of refer- 
ences. Address “T. B.,” care Harp- 
wARE AGE, New York. 





“WE GOT THE MAN WE 
WANTED.” IT’S THE SAME 
OLD BUT NEVERTHELESS 
GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 
WEEK OUT. YOU’LL FIND 
THAT AN 
TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN. 





BUILDERS’ HARDWARE MAN, 
age 32, married, with seventeen 
years’ experience with wholesale 
and retail trade; also experienced in 
all lines of hardware, would con- 
sider traveling, desires change; tem- 
perate; can give best of references. 
Address “‘T. Y.,’? care HARDWARE 
AcE, New York. 





POSITION WANTED by a young 
man, 22 years of age, with 7 years’ 
experience in the tool, cutlery and 
general hardware line. Can also 
trim good windows and talk German. 
Would desire a position as clerk or 
assistant buyer with a live up-to- 
date hardware business that also 
handles farm implements where 
can learn the implement business 
thoroughly. At present employed. 
Will leave present position about 
Sept. 1. Address “T. X.,” care 
HARDWARE AGE, New York. 





A PARTY who is_ thoroughly 
familiar with the manufacture of 
cutlery would like to meet parties 
desirous of financing an up-to-date 
factory. Address “T. Z.,” Harp- 





WARE AGE, New York. 


AD IN THIS SEC.-|. 





FOR SALE—Good, clean hard- 
ware stock, best location in county 
seat town jn Southern Michigan, in 
the fruit belt on Lake Michigan. 
Stock will invoice about $6,500.00. 
This is a fine opportunity for some 
one ‘to get into the hardware busi- 
ness. ash sale. No trades. For 
further particulars address “S. Y.,” 
care Harpware Ace, New York. 


FOR SALE—$7,000 will buy a 
third interest in a well established 
hardware, implement and _ harness 
business at the best location in a 
town of 18,000 in a Central State, 
doing a business varying from $50,- 
000 to $60,000. A controlling inter- 
est can be purchased. Reason—Age 
and other interests. Address ‘‘T. 





New 





N.,” care HaArpWARE AGE, 
York. 
FOR SALE—GOOD CLEAN 


STOCK OF HARDWARE and tin 

shop, town 600, Central [Illinois, 

doing about $25,000 business per 
ear. Only hardware store in town. 
ear closest investigation. Address 

tt all care HarDWARE AcE, New 
ork, 


A SPLENDID OPPORTUNITY 
FOR A LIVE WIRE. 

For Sale—A first class general 
hardware and harness busincss in 
the best city of 8,000 people located 
in the best och | valley in the 
State of Montana. Store is well es- 
tablished and known throughout the 
entire Gallatin Valley of Montana. 
Owner must sell to give his time to 
other business. Stock and fixtures 
invoice about $17,000, but could re- 
duce this somewhat. Investigate 
this opportunity quickly. Address 
oD = ood, Bozeman, Montana. 








AM READY TO INVEST 
$5,000 up in a _ successful going 
manufacturing concern (hardware 
preferred) in Chicago, where my at- 
tention and the additional capital 
will prove advantageous. Replies 
treated in strict confidence. Address 
“‘Watson,” care HARDWARE AGE, 
Chicago. 


To a manufacturer of high grade _ 


FOR SALE—Clean, up to date 
stock of general hardware, stoves, 
ranges and kitchen furnishings, in- 
voicing about $6,500, located in a 
prosperous New York village of 
7000. Good reasons for selling. Ad- 
dress “‘T. T.,”’ care HarpWARE AGE, 
New York. 





FOR SALE—Good, clean _hard- 
ware, stoves, implements and har- 
ness stock in live, up-to-date town 
in Ohio, with over two miles of 
paved streets, Will invoice about 
$7,000 and sell for cash only. This 
is a fine opportunity for some one 
wishing to get into a well established 
hardware business, the only hard- 
ware store here. If interested and 
wish to talk business write for par- 
ticulars, or better yet, come and 
investigate. For further informa- 
tion address “T. U.,” care Harp- 
wARE AGE, New York. 


THE TAYLOR - ROSSMAN 
HARDWARE & SUPPLY CO., at 
San Diego, Calif., doing both re- 
tail and wholesale hardware busi- 
ness, wish to increase their busi- 
ness. More capital is required. A 
splendid opportunity for some one 
to join us in a well established busi- 
ness. Write for information. 








IF YOU WANT A POSITION 
WHY DON’T YOU SAY SO TO 
THE THOUSANDS OF EXEC- 
UTIVES THROUGHOUT THE 
HARDWARE TRADE WHO 
READ THIS PAGE? 





FOR SALE 
Heavy Hardware Business 


Dillon Hardware Co., Denver, 
Colo., 240 shares (60% of Stock), 
$10,000 cash. Fine opportunity for 
live manager, with ability and_ capi- 
tal. Established 1878. ner 
(widow) desires to retire. Address 
Grace H. Dillon, No. 987 15th St.,. 
Boulder, Colo. 





FOR RENT 


In heart of Chicago, 
wholesale and central dis- 
trict—with excellent ship- 
ping facilities—low insur- 
ance—three upper floors, 
38 x 150 ft. 


ADDRESS: 
P. & F. Corbin Division 





CHICAGO, ILL. 





Hardware Specialties— 


Our business started four years ago in a 
a competitive field—today we lead in 
this field. 


If your present selling arrangements are 
not entirely satisfactory we should like to 


talk with you. 


Address T. A. 


Care of Hardware Age, N. Y- 
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A Man 
Market 





Men of brains; men of initia- 
tive; men of energy, selling 
ability, capital, executive ability— 
these are the sort of men you can 
reach through the “Opportunity 


Exchange” of HARDWARE 


AGE. 


It is the market place for op- 





portunities in the hardware 
field; it commands the attention 
of the “cream” of hardware men. 
Your story in a fifty-word ad. will 
reach these men at a cost of only 
one dollar, and you'll find it a 
most profitable short-cut to results. 


——————————: 





The extraordi- 
nary deep cut 
and life of 


Delta 
Files 


is a big 
attraction 


for 
file users 

















































First sales in- 
variably result 
in regular busi- 
ness. 


And this regu- 
lar business will 
help you sell 
mill supplies as 
well to same 
customers. 


The Delta File 
is thus not only 
a profit maker, 
but a business 
builder for the 
wide-awake 
hardware mer- 
chant who 
handles and 
pushes it. 


The only line 
of files from 3 
to 24 inches 
made _  abso- 
3 lutely of cru- 
oa 6 cible steel. 


A shape and 
size to meet 
every demand. 


Let us _ join 
forces now— 
write for de- 
tails re the 
agency of your 
vicinity. 


DELTA 


DELTA 
FILE WORKS 


Philadelphia, Pa. 


Chicago Office: 
62 E. Lake Street 


New York Office: 
. 260 West Street 
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] An exact duplicate of the ad. below appears in the July 29 
Hardware De alers and Aug. 5 issues of American Machinist. Tear off here 
® and paste on your window with a display of Starrett Tools 


tr INVITATION 
MEMBER OF 


See 





Tg i es 
Pe vs > 


NEW YORK U SA, 
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: Starrett Tools 


Micrometer Depth-Gage 


Here you are, Mr. Machinist—when 
you want to make an accurate measure- 
ment of the distance from one surface 
to another below it—you can insure 
perfect accuracy by using a Starrett 
Micrometer Depth Gage. It is as prac- 
tical and precise as an ordinary microm- 
eter is for measuring sizes. 


It will measure the depth of holes, 
grooves, or irregular parts. It has a %4” 
movement of the screw reading in thou- 
sandths and with two %” and one 1” 
standard collars to slip off or on, meas- 
urements through 2%4” can be obtained. 
The split nut is covered and protected 


by our patented graduated sleeve which 
not only protects the nut from dirt but 
provides a quick and accurate way of 
taking up the wear and adjusting the 
micrometer to insure correct reading. 
The Starrett micrometer adjustment is 
provided on this depth gage, permitting 
accurate adjustment. The head and the 
point of the measuring rod are hardened 
against wear. 


PRICES: 


No. 446A with 21” base, with case—$5.00, without 
case $4.50. 
No. 446B with 4” base, with case—$5.75, without 
case $5.00. 


This gage is also graduated in metric units. 


Send for free catalog No. 20A describing 2100 
styles and sizes of Starrett Tools and hack saws. 


The L. S. Starrett Co., Athol, Mass. 


WORLD’S GREATEST TOOLMAKERS : 
New York London Chicago 


42-482 
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SALUT TUT men 


THE 


SURE 


TEST 


<etennNNCy: 
UNUSUAL 








€ Many thousand merchants have learned, by 
applying the acid test, that using our catalogue 
as their chief source of supply enables them to 
quicken the turn, keep the investment down, 


and INCREASE THEIR NET PROFITS. 


€ They have found, by comparing Our Goods 
with those they buy elsewhere, that we DO 
habitually price everything in the line on a low 


average basis—that we SAVE THEM 
MONEY in their buying. 


@ Are we telling you the straight of the thing 
here? It’s easy enough to ascertain. Our 
August catalogue, now in the mails, supplies 
the PROOF. In this book we name Net 
Guaranteed Prices on thousands of articles 
whose value you know, or can know, to a 


penny. COMPARE! And thus promote 


your profit interests. 


BUTLER BROTHERS 


Wholesalers of General Merchandise 


New York Chicago St. Louis 
Minneapolis Dallas 
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1847 ROGERS BROS. 
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‘‘Silvuer Plate that Wears’”’ 


PATTERN 


“CONTINENTAL” 
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Continental 2 Pattern 


ee 
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E a Continental 
Silver Plate that Wears. 


anything hitherto made 


f the most popular patterns 


It harmonizes perfectly with present~ 
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Write for Circular 1245-8 describing our advertising and display helps. 
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INTERNATIONAL SILVER CO.., Successor to Meriden Britannia Co. MERIDEN 





CHICAGO SAN FRANCISCO 


NEW YORK 




















